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Developing an Interest in Gem Sets 





By Emma Gary Wallace 














Iti is the feminine part of society which 
wears jewelry in the main. Men ad- 
mire it and buy it—but in the last analysis 
the women are the ones who become the 
possessors of a very large part of the artis- 
tic offerings of the retail jeweler. 

Today there is a market interest in sets 
of jewelry rather than in individual pieces, 
and the woman, with perhaps a single arti- 
cle of garnet jewelry, for example, feels 
that she can scarcely wear it unless it is 
supplemented by other possessions which 
will lend harmony or develop the decora- 
tive theme of her costume. An instance of 
how this worked out recently may be in- 
teresting. 

A very charming young woman fount in 
going over her jewelry case, a garnet ring 
set with pearls which had been given to 
her upon her birthday some 10 years be- 
fore. The ring was lovely, but quite too 
modest for present-day style, yet the giver 
of that ring was dead and a certain senti- 
ment was attached to it. 

Accordingly it was taken to a jeweler 
and made smaller, for in this form it made 
a charming little finger ring. But there was 
nothing in harmonizing jewels to go with 
it, and so the young woman purchased a 
very beautiful necklace of cut, pierced gar- 
nets in the form of a double string, with a 
quaint but beautiful garnet-set clasp. With 
a white gown, or a light evening gown, the 
effect was very lovely, and upon her next 
birthday she was presented by friends with 
a very beautifully-set garnet bracelet, a bar- 
pin and some stunning earrings. 

Being the type which could carry these 
off, her happiness was very great, for now 
she had sufficient of this sort of gem to 
satisfy her, and while she did not neces- 
sarily wear them all at once, she had such 
articles to pick and choose from as she 
wished. 

In another case the possessor of a very 
lovely spider-web oval turquoise, took it 
to her jeweler to be set, thinking to have 
a pendant made of it, surrounded by small 
diamonds. This lady had found that a 
touch of turquoise blue was singularly be- 
coming, and once the pendant was finished, 
she was not satisfied until she possessed a 
very beautiful ring and a brooch to match. 

Having become interested in the idea of 
harmonizing jewels, this same lady is com- 
pleting her set of seed-pearls and a rarely 
lovely set of old cameos which have been 
lying away for years. These are all being 
reset according to modern, artistic stand- 
ards, and in the course of a few years our 


friend will have built up’a choice and valu- 
able possession in her jewelry. 

Many people allow old jewelry to be put 
aside and to become obsolete and forgotten. 
Nowadays progressive people are much 
more likely to get these things out and to 
have them remade along useful and .beauti- 
ful lines. 

For example, a very lovely little inlaid 
snuffbox, belonging to a beauty of olden 
times, was, with slight trouble and expense, 
made into a tiny vanity case and worn upon 
a ribbon about the neck. And again, some 
earrings were taken apart and made into a 
most unusual but beautiful necklace. 

The stimulation of interest in jewelry to 
harmonize with the costume and suitable for 
the occasion, is highly desirable. It gives 


‘ pleasure to the wearer and adds to the 


artistic sense of the owner—and last, but 
not least, it makes for increasing business 
for the jeweler. 

Naturally business cannot be neglected 
and allowed to decline, for in this readjust- 
ment of things we are going to, each one of 
us have just what we have merited and 
what we deserve. 








The Classes of Ornament 





et HERE are three great classes of. 


ornamental design: symbolic, which 

is a figurative expression of a definite 
idea; mnemonic, which consists of written 
characters, signs, hieroglyphics, etc.; aes- 
thetic, in which the purpose is solely dec- 
orative, without any distinct or definite 
meaning other than an appreciation of the 
beautiful. The first two divisions, how- 
ever, not only overlap each other but may 
be said to be intimately connected, as in 
Egyptian art (for example), which is in 
the nature of a symbolic language, both 
divisions or classes figure largely. Further, 
there are few examples of either symbolic 
or mnemonic art which are not also aes- 
thetic in their purpose and intention. 2 
“With the Greeks, although Greek con- 
ventional ornament was almost entirely 
aesthetic, symbolism and allegory entered 
largely into their architectural, sculptural 
and painted figure decoration. . Chris- 
tian art is permeated through and through 
with symbolism. Mnemonic is that class 
of ornament in which writing or inscrip- 
tion is introduced. It forms an important 
part of much Eastern art, especially Sara- 
cenic, but also of Persian, Indian, Chinese 
and Japanese... . The aesthetic ‘principle 
is the purely artistic principle, created only 


‘taken. 


from the love of the thing itself, and is 
in no sense didactic.”—Rhead. 








Elements of Design 


VERY designer, every craftsman, of 
course, but even the salesman should 
learn what are the elements in design that 
make for true art in metals, leather, stone, 
or other substances manipulated ornamental- 
ly. Thereby he learns what it is the con- 
noisseur admires and why he admires it. 
Lewis F. Day, in his “Ornament and Its 
Application,” lucidly explains the condi- 
tions in the following words: “When first 
our attention turns to design we wonder 
why handicraft goes on in certain lines. 
Why did the artist do this? Why didn’t 
he do that? ‘He has got into the ruts of 
tradition, we conclude. That is to some 
extent so; but it is too readily assumed 
that tradition is amiss. There is usually 
some very good .technical reason for a 
prevailing practice. Traditions may, no 
doubt, be too narrow; they may be out- 
worn; but they are ‘the outcome of tech- 
nique; and it is to technique that the de- 
signer must look to point out the path to 
him. The way of technique is the straight 
way to success. Other ways are relatively 
roundabout; if ever they lead there at all, 
there .is waste of .enetgy at least in follow- 
ing them. The ‘easiest thing to do may 
not be the best worth doing, but we always 
have to ask ourselves, ‘was it worth while? 
And in every art or handicraft there is much 
which, ‘possible though it may be, is clearly 
not worth our pains. 

“Hence the direction which design has 
A workman reckons up what can 
be done, and at what cost. He sets him- 
self to do what can be done at a cost of 
labor at which it is worth while doing it. 
He follows, for a while at least, the beaten 
track; and it leads him further on his way 
than ‘he could have gone over untrodden 
ground. For the track is marked out by 
conditions it would be simply foolish to 
disobey. In every difficulty the designer 
turns for help to the conditions. The first 
hint of form or color, the encouragement 
to dare, no less than the caution to beware, 
come to him from the conditions. They 
are his signposts all along the road. There 
is possibly no characteristic form of de- 
sign which has not eventually been shaped, 
if it was not originally suggested by con- 
ditions—conditions of place and purpose, of 
material and the means of working it.” 











Bert Kline has opened an office at 37 
Rowland building, Detroit, Mich., and will 
do a wholesale business. He expects to 
represent several leading manufacturers in 
Michigan and adjacent States. He “was 
formerly associated with the Barnett-Sturm 
Co, as manager of the jewelry department. 
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Now, What Will My Diamonds Be Worth?* 





Money Is a Fickle Flirt Compared with the True-Blue Gem 
By Pror. Frank B. Wapbe 
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HEN sugar and wheat and many other 

W commodities began to take their re- 
cent remarkable price slumps, and specu- 
ators, and legitimate merchants, too, com- 
menced to take great losses, everybody, and 
his wife, began to wonder how much the 
price of diamonds would fall, along with 
the general recession in commodity prices, 
says Frank B. Wade in a recent issue of 
Leslie’s Illustrated Weekly. 

Yes, everybody, and especially the women 
folk, for in that time of assumed plenty 
following our entrance into the great war, 
and particularly during that grand orgy of 
spending that followed the moral let-down 
brought about by the armistice, enormous 
numbers of diamonds were bought by all 
sorts and conditions of people. The prices 
paid were very high, compared with pre- 
war prices, and hence the value, in terms of 
dollars, of the annual sales in the United 
States, surpassed all records. 

Since the diamond market had acted 
much like other markets while the price 
rocket soared merrily upward, it was but 
natural for the public to assume that dia- 
mond prices were due for a big tumble when 
the spent stick of the price rocket began 
its long-predicted descent: ‘That which 
goes up must come down,” people all over 
the world said, 

Now, in several important particulars, 
fundamental differences exist between dia- 
mond prices and the prices of most other 
commodities, and it is important at this time 
that all who have any property in diamonds, 
and that includes most of us, should be- 
come aware of these differences, and act 
accordingly. Thus, serious mistakes, and, 
in the mass, enormous losses, may be 
avoided. 

It will therefore be the purpose of this 
article to set forth some very important 
facts in regard to the principal factors that 
go to make up diamond prices, and then to 
draw the most logical conclusions possible 
from the array of facts presented. It will 
then appear that there is not only little 
likelihood of a marked fall in diamond 
prices, but that rather we may expect at 
least a potential, if not even an actual, rise 
in those prices. 

Now for our facts: First, it should be 
known that the major portion of the present 
retail price of a diamond consists of govern- 
ment taxes. Many years ago, South Afri- 
can statesmen, seeing what a valuable prop- 
erty lay in the remarkable diamond fields 
of those British possessions, wisely decided 
to make use of them for the good of all 
the inhabitants by causing such properties 
to be heavily taxed. It was decreed that 
any diamond mines which should be discov- 
ered thereafter should pay to the govern- 
ment 60. per cent of their profits in each 
year. 

While the measure was not made re- 
troactive, which would have been most un- 
fair, it nevertheless now applies to the larg- 
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“Republished by permission of Leslie’s Weekly. 





est and richest of the present mines, for 
most of them have been discovered since 
the passage of the act. 

There, at the very outset of its career, 
your diamond is saddled with a heavy bur- 
den of taxation. The great Cullinan dia- 
mond of over 3,000 carats, which was 
presented to the British Crown by the 
Transvaal government after the Boer 
war, in recognition of the speedy granting 
of a constitution to the conquered state, 
and which was valued at one million dol- 
lars, cost the South African state much 
under that amount in actual cash, for sev- 
eral hundred thousand dollars was due the 
state as a tax, under the above act. 

The few remaining older mines do not 
have to pay this tax, but, being under the 
same or similar ownership and control as 
the newer mines, the prices of all diamonds 
are determined by those of the heavily taxed 
ones, 

Again, there now obtains in South Africa 
a recent war tax on the export of the rough 
diamonds. This adds 10 per cent to the 
cost of all rough diamonds that are shipped 
out of South Africa. After the goods are 
handled by the selling syndicate and cut 
by Amsterdam or other cutters, with con- 
siderable additions to the price, which will 
be presently considered, the cut diamonds 
are ready for our American importers. 
These latter must pay Uncle Sam 20 per cent 
of the now very much increased value of all 
cut diamonds that they import. This tax 
comes under our regular pre-war tariff law. 
If the rough diamonds are imported a 10 
per cent tax only is levied, but the cost of 


‘cutting in America makes up the 10 per 


cent difference. 

Lastly, at least for the present, although 
Congress has evident designs on the future 
diamond sales, there is a sales tax of five 
per cent on the sale by any dealer to any 
consumer of any diamond. This tax is, of 
course, one of our measures for defraying 
the cost of the war. It is more likely to 
be increased than to be decreased or re- 
mitted. 

What prospect for a fall in diamond 
prices is there in this array of facts about 
diamond taxation? What single one of 
these duties is likely to. be reduced or re- 
moved? If the goods are sold, the tax is 
collected. 

Next, let us consider the share in the 
price of diamonds which the two great 
syndicates have. There is a mining syn- 
dicate and a selling syndicate. While there 
is so much of similarity between the di- 
rectorates and the ownership of the two 
syndicates that the real difference between 
them may be thought to be along what the 
school boy called the equator, namely, “a 
menaginary line,” yet they have separate 
legal existence. By a comparatively recent 
five-year agreement between the two syndi- 
cates, the selling syndicate agrees to under- 
write the.sale of all diamonds produced by 
the “mining syndicate for the five-year 
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period, at a net profit so moderate that not 
even a muck-raker could find fault with 
it. The mining syndicate, on its part, agrees 
to mine in any three months’ period only so 
many diamonds as the actual sales of the 
previous three months’ period indicate will 
be needed. 

Here is where the law of supply and 
demand comes in, but so complete is the 
control, on the part of the mining syndicate, 
of the world’s supply of diamonds, that that 
powerful law is curb-bitted and hobbled 
and made to trot or to pace at the merest 
suggestion of the syndicate. In confirma- 
tion of which a recent report from the 
American vice-consul at Cape Town says 
that the diamond mines in South Africa 
have curtailed production “in every possible 
way.” 

Of course, if the commodity thus con- 
trolled were a necessity in the sense that 
society in our present state of social evolu- 
tion ascribes to that term, no such control 
would be tolerated. But diamonds are gen- 
erally regarded as a luxury and there is at 
present no sign of any public resistance 
to the control of their output by the syn- 
dicate. Moreover, governments are such 
large beneficiaries of the results of this con- 
trol that there seems to be little probability 
of governmental tampering with it. 

When you stop to think about it, would 
it not be extremely disastrous, in a far- 
reaching way, for such a huge structure of 
values as the diamond property of the 
world constitutes to be overturned, or even 
seriously shaken? Many other commercial 
structures would inevitably go with it, like 


the toppling of a row of bricks. It would 
bring financial pandemonium, And who 
wants that? None but the Bolsheviki. 


Hence, we say that the thing everybody, 
from the British government down, or up, 
to your best girl, wants—namely, stabilized 
diamond values, if not ever-rising ones— 
is the thing most likely to happen. 

So much for the very modest syndicate 
share in the net retail price of a diamond. 
Not but that the syndicates make big money. 
They do. But the thing is in the gross— 
as with Standard Oil or the big packing 
houses. What the syndicate makes on each 
load of diamond-bearing earth washed by 
it would not tempt you to accept a dozen 
loads if you had to wash them out yourself. 

After the rough diamonds are graded 
and a very large per cent rejected as unfit 
for polishing, the gem material is sold to 
large cutting establishments, for cash, at 
prices which are absolutely set by the syn- 
dicate, but which have never been too 
steeply advanced. Following the advice of 
Cecil Rhodes, who said that diamonds at 
high and advancing prices would command 
more respect in the world’s markets than 
cheap diamonds, the syndicate has consist- 
ently advanced prices for many years, and 
it still proposes to do so. 

The next item in the cost of a finished 
diamond is the cost of the capital required 
to buy rough diamonds of the syndicate, 
and to hold the goods while cutting and 
marketing them. This necessarily large 
capital investment is no small factor in the 
final cost, 

Then ‘comes the cost of the actual entting. 
Here it should be said that the marvelous 
skill of the.diamond-cutte® has never been 
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rewarded. Since the interna- 
aarp of diamond-cutters has obtained 
os the workers considerable advances, the 
men have been paid more nearly according 
to their deserts—but there has never been 
any overpayment in their case, whatever 
may be true of the big wages paid during 
the war in other trades. Hence we cannot 
now expect any marked recessions in the 
wages of diamond-cutters. The interna- 
tional union, with a strong financial reserve 
against times of unemployment, will not be 
likely to accept any marked wage reduc- 
tions. If times of slack employment come, 
they will merely bide their time. The good 
times will again return. Hence the part 
of the cost of a diamond which is due to the 
cutting will not likely be reduced. More- 
over, while considerable, the labor cost is 
not large as compared with the tax cost. 

Next let us consider the much abused 
middleman. While he played a considerable 
part during the period of war prosperity, 
he is being speedily eliminated during the 
quieter times that have followed. When 
people were demanding diamonds and every- 
thing else, regardless of price, a grand op- 
portunity was opened up to speculators and 
many diamonds changed hands several times 
at considerable mark-ups before reaching 
the ultimate consumer, Those who bought 
thus did not buy at market. They must 
expect to take a loss if they sell at market 
in the near future. Such a loss is the only 
one that is likely to occur to owners of 
diamonds other than that always-to-be- 
expected difference between the wholesale 
and the retail prices of diamonds. 

The consumer buys at retail. If he sells 
diamonds, unless he can negotiate a private 
sale, he must sell at or a little under cur- 
rent wholesale rates. If sufficient time has 
elapsed—on a rising market—between pur- 
chase and sale the purchaser may not only 
get his money back but even make a profit. 
In such case his purchase was a true in- 
vestment. 

Most retailers find that they have to mark 
up their diamonds from about 30 to 
33 per cent to have any net profit after 
overhead costs are figured. Many retail dia- 
mond dealers fail, at that, and others, if 
they were good bookkeepers, would find 
that their diamond business was a liability 
rather than an asset, and that their other 
departments kept them going. There is very 
little hope of any reductions in the price of 
diamonds on the part of the retailers. They 
simply can’t do it, 

Now for the much-talked-about sales by 
private parties who become necessitous and 
are willing to sacrifice their diamonds to 
obtain cash. They can always do so, but, 
to whom? Generally to dealers who know 
the goods, and who know what to take and 
what to leave, and how much to pay. 

If the reader wishes clearly to realize the 
situation, he has only to imagine that the 
owner of a diamond—perhaps a stranger to 
him—asks him to buy a diamond at short 
notice, claiming that it is a very fine stone, 
that it weighs so much and that it is for 
sale at a bargain. What reader who doesn’t 
know diamonds will write a check for the 
amount demanded? Rather, even though he 
may have long entertained a notion of buy- 
ing a diamond when he could get one 
cheaply, he will wonder if the stone in ques- 


THE JEWELERS’ 


CIRCULAR 


tion is really blue white as alleged. Is it 
really perfect? Does it weigh as much as 
is represented? Is the “make” all that it 
should be? His next move will be to ask 
the owner to “come around with me to so 
and so’s. I want him to pass upon it before 
I buy it.” 

Now, “so and so” is only human. He 
is paying high rent and hasn’t sold a dia- 
mond for a week. He finds out, for the 
first time, that you are in the market for 
a diamond. My! But wouldn’t he like to 
be the one to sell you the stone! Moreover 
—with his high-power lens, he shows you a 
tiny “carbon” in the diamond that was said 
to be perfect. 

He has at hand another stone of about 
the same weight that is so much bluer than 
the one in question that it makes the latter 
seem yellow. He uses the blue stone for 
his own comparison and only incidentally 
shows you the two together. He is not 
“knocking” the stone, but you, nevertheless, 
conclude not to buy at this time. 

Who gets the bargain? Some dealer who 
knows just how much the carbon spot and 
the trace of color reduce the market value 
of the stone. 

While diamond merchants as a class are 
most honorable gentlemen, and while there 
are even a few who will swear to their own 
hurt and change not, when called upon to 
appraise a diamond that is about to be sold 
by another to one of their own customers, 
yet, in general, it is difficult for a private 
party to sell a diamond to another private 
party either with or without he assistance 
of the dealer. Some such sales will un- 
doubtedly take place, but not in sufficient 
volume to affect the market price of dia- 
monds. 

One other factor in the price of diamonds 
that is essential is not controlled by dia- 
mond syndicates—namely, the factor of de- 
mand. Many people assume that the de- 
mand has fallen off badly or will continue 
to be but slight in the years just ahead. 
While it is undoubtedly true that there is 
now no such feverish demand as existed 
during the spending splurge, yet, as com- 
pared with pre-war years, the demand is 
very decent, even imposing. 

Therefore, there is every reason to sup- 
pose that the price of diamonds will at least 
not decrease at all in the near future. 

Should it only remain stationary, while the 
prices of other commodities decline around 
it, that will constitute a potential advance. 

With the resulting gain in purchasing 
power of the dollar, your diamond, when 
you sell it, will buy you more goods of 

other sorts than you could have had for 
the dollars you' gave for it, Will not this 
amount to a rise in the price of diamonds? 

In view of all these facts and deductions, 
let us not rush off to sell our holdings of 
diamonds, but rather let us save our sur- 
plus against the time when we may wisely 
add to our collections of the pretty things. 








The Baer & Wilde Co., manufacturers of 
the well known Kum-a-Part-Kuff buttons 
and belt buttons, has begun suit in the 
United States District Court against one 
of the large wholesale dealers in New York 
state because of the alleged infringement of 
the Kum-a-Part trade_mark. Notice was 
given last week of the ‘filing of the. suit, 
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Jewels in Relation to Costume 


ECENTLY THE JEWELERS’ CIRCULAR 
published an active campaign on the 
above topic, and its high merits from 
the viewpoint of the wearer of jewelry 
were shown by the approbation and prom- 
inent publicity given to it by the leading 
American periodicals. In 1906, Gerlach’s 
publication, “Die Quelle,” issued a magnifi- 
cent volume (No. 7) under the title 
“Voelckerschmuck” (Jewelry of the Peo- 
ple, or peasant jewelry). It is a grand 
exposition of the interesting topic set forth 
in no less than 109 plates, each containing 
typical sets of jewelry of the nations. This 
copious and comprehensive setting forth can 
be recommended to every jeweler who 
loves his art, the working jeweler and de- 
signer especially. With the present ex- 
orbitant cost of composition and press 
work and the most ridiculous, prohibitory 
prevailing cost of photo-engraving, we can 
not hope for such exhaustive works to ap- 
pear in present-day publications, therefore 
our research into older (pre-World-War) 
works is peremptory. Dr. M. Halberlandt 
prefaces the above-mentioned series of 
plates with a good exposition of the case 
as seen by him in his capacity of museum 
curator. He says: 

“Personal decoration has ever developed 
in two directions: As body decoration and 
as clothing decoration. The unclothed peo- 
ples or such as possessed the so-called sub- 
tropical costume, which left large parts of 
the body without covering, have developed 
the body decoration in manifold forms 
whereby no member: of the body capable of 
decoration has been without its artificial 
ornamentation. The clothed peoples, on 
the other hand, carried garment decoration 
to full development, jewelry worn on the 
clothing and mostly in its service, to hold 
together the separate pieces, wraps, etc. 
Both kinds of decorative apparatus have, 
above all, led to the development of an 
individual, more or less firmly established, 
costume jewelry or jewelry composition.” 
Halberlandt continues that the single in- 
dividual pieces of jewelry used by the 
primitive peoples, such as earrings, neck- 
laces, finger-rings, should not be considered, 
but the entire decorative setting of garb 
and jewelry of the period using these pieces 
should be brought into consideration. Un- 
fortunately the museum collections are dis— 
played without regard to the relation of 
the jewels to the clothing of the period. 
The costume composition that includes the 
jewelry alone gives a fair representation of 
its appearance in use, 

The manufacturing goldsmith and the de- 
signer might, therefore, well attempt to 
place the surroundings together entire be- 
fore slavishly copying an ancient or an 
Oriental jewel. He should get some out- 
line of the garb worn by the original pos- 
sessors of such pieces of jewelry. He 
could then inform his customers as to the 
style of clothing that is best adapted to 
the pieces, so as to get a composition of 
costume that is typical of a period or style. 
And most assuredly the best source is re- 
search among such works as “Die Quelle” 
(The Source), until our typographical 
world has returned to “normalcy” and we 
are able to again publish serious instructive 
art works. Cc. W. C. 
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J. Loughrey Roberts Gives Interesting Facts 
on Foreign Retail Stores Before the 
Retail Credit Men’s Association 

of Pittsburgh 


PrrtspuRGH, Pa., Aug. 10.—Jewelry mer- 
chants, of Europe, as far as retailers are 
concerned, have nothing in design or in price 
Americans cannot match or even beat, and 
as far as methods of doing business are 
concerned, they are still as primitive as 
ever. J. Loughrey Roberts of the John M. 
Roberts & Son Co., and a former president 
of the Pennsylvania Retail Jewelers’ Asso- 
ciation, said this last Monday, in an address 
before the members of the Retail Credit 
Men’s Association of Pittsburgh. 

Mr. Roberts, who is back from an ex- 
tended trip to Europe, where he went as a 
delegate to the international convention of 
Rotary Clubs had been assigned the topic 
“Condition of Business in Europe’s Retail 
Stores” and he gave the members of the 
credit organization some of the benefits of 
his observations. For the most part, he 
claimed that the average business man in 
Europe cares nothing about expanding his 
business, but is satisfied to do a steady 
trade, under the roof he has, without spread- 
ing out and increasing his overhead and 
his place of business. He did not apply this 
in particular to the jeweler, but to all lines 
of trade. 

In England he said he questioned a jeweler 
who was a member of the Rotary Club as 
to what stores in the jewelry line he should 
visit, as he desired to get some ideas, This 
Rotarian friend, however, warned him not 
to admit his identity but to pretend he was 
looking for the purpose of making a pur- 
chase. However, Mr. Roberts did decide 
to be frank and the cold reception he got 
rather surprised him. There is not that 
congeniality among retail merchants abroad, 
as is usually found in this country and es- 
pecially in this district. Mr. Roberts thought 
that a sort of strange attitude. He said that 
many of the leading jewelry shops and other 
stores displayed the most of their jewelry 
in the shop windows. Some of them had 
plenty of stock, but most all they had were 
in the windows and the merchants would 
sell anything out of the window a customer 
wished. 

He was in Paris when the first reduction 
sales of merchandise since the war were held 
and he said it was very interesting. The 
merchants who conducted the sales, princi- 
pally department stores, moved as many 
counters of goods as they could out onto the 
sidewalk and sold the goods there. How- 
ever, he marveled at the unusual amount of 
red tape in the matter of making sales and 
the itemized statements that were made of 
many purchases of all sorts of merchandise. 

His trip, which took him to many places 
in Scotland, England, France and Switzer- 
land, gave him an opportunity to get an in- 
sight into store conditions and said he vis- 
ited many shops, hoping he might be able 
to learn something of advantage. What did 
impress him much, however, was the po- 
liteness with which clerks received custo- 
mers, In that respect they could teach 
Americans something. But as to variety 
of goods, novelties, etc., he saw nothing in 
Europe superior or more interesting than 
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in America. Europeans have for ages been 
doting on everything antique and they do 
not change from these ways. 

In his opinion Paris does not start styles. 
The merchants and manufacturers there 
learn what Americans want and then pro- 
ceed to give them what they want. The war 
has changed the whole course of things, in 
his judgment, and it is now not a case of 
America following Europe, but of Europe 
following Americans. He came back to 
America satisfied beyond any doubt that as 
as far as merchandise is concerned Europe 
has nothing to offer that America has not 
got. And the things which Americans de- 
sire, can be bought cheaper in America than 
in Europe. 

Mr. Roberts also found that in Switzer- 
land and in other places the hotels are not 
nearly filled and that rates and the difference 
in exchange rates have something to do with 
this situation. He visited the battlefields of 
France and had the pleasure of taking about 
a 400 mile automobile ride through those 
sections now a matter of world history and 
where the fight for democracy was won. 








MAIL ORDER TRICK 





Better Business Bureau of St. Louis Issues 
Warning Against Practice of Local 
Jewelry House 


St, Louis, Mo., Aug. 10.—E. J. Brennen, 
manager-counsel of the Better Business Bu- 
reau of St. Louis, spares no words in deal- 
ing with a mail order jewelry selling scheme 
a local house has been putting on. The 
St. Louis Bureau is one of 33 such bureaus 
that have been established by the National 
Vigilance Committee of the Associated Ad- 
vertising Clubs in as many cities. Mr. Bren- 
nen said: 

“A local retail jeweler sends by regis- 
tered mail return receipt a pair of cuff links, 
price marked $3, but offered as a special 
for a limited time at $1. The letter ac- 
companying the links reads in part: 

““To introduce this button we are 
offering one pair only, to each purchaser, 
at less than half the regular price. No 
additional orders will be accepted. There 
is a substantial loss to us on each pair 
of buttons. This we are charging to 
advertising.’ 

(OH, ADVERTISING! WHAT IS NOT COMMITTED 
IN THY NAME?) 

“This Bulletin is issued because: 

1. The cuff buttons are sent without 
any request by the receiver and the 
signing of the registry receipt has 
the effect of leading many, if not all, 
to believe they are thereby obligated 
to pay for something they did not 
order and probably do not want. 

2. The links are represented as a $3 
value being sold for $1. The buttons 
seem to be patented, but aside from 
this fact, the intrinsic value is but 
a small part of this sum. 

3. This practice is destructive of public 
confidence in business. In its last 
analysis, it is a trick and conduces 
to perpetuate in people’s minds the 
thought that merchants are tricksters 
and business is fundamentally dis- 
honest, when the actual truth is only 
a few merchants are dishonest and 
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the vast majority of business is built 
on fair competition and square deal- 
ing.” 


NO CLUE FOUND 








Mystery Still Surrounds Theft of Diamonds 
from Chicago Dealer, which Occurred 
on a Pullman Car 


Cuicaco, Aug. 10.—The mystery sur- 
rounding the theft of diamonds from under 
the pillow of Max Levy, 32 N. State St., as 
he slept in lower berth No. 6 on the 20th 
Century Limited entering Chicago Monday 
morning remains unsolved and not a clue 
has been found. Mr. Levy is a wholesaler 
of diamonds and also one of the appraisers 
for local agents for Lloyds. 

As noted in full in the last issue of the 
JEWELERS’ CIRCULAR, about 6 o’clock that 
morning when Mr. Levy awoke he discov- 
ered that one of the pillows from his berth 
and the brown pigskin brief case in which 
he carried the diamonds was missing. He 
immediately gave the alarm. The car was 
checked up and it was found that only 
through passengers were on the car and that 
no one had boarded the car during the time 
Mr. Levy was asleep. Every possible an- 
gle has been investigated but the police and 
Lloyd’s agents have been unable up to this 
time to get the slightest clue. 

Press accounts of the robbery gave the 
value of the stolen diamonds at $100,000 
but Mr. Levy says the estimate is far in 
excess of the real loss but he will not know 
the exact amount until a complete check of 
the goods missing has been completed. Mr. 
Levy boarded the train at Albany and had 
an upper berth but through arrangement 
with the conductor was given a lower. In 
discussing the circumstances Mr. Levy said: 

“I carried the diamonds in a pigskin brief 
case such as is used by all diamond mer- 
chants when traveling, About 7 o’clock 
Sunday night, just after I came from din- 
ner, I went into the club car. There was 
a pinochle game which I joined. About 
1 o’clock I retired to the Pullman and went 
to bed. When I got in the berth I placed 
the brief case under the two pillows. My 
head rested on them. I fell asleep almost 
at once and slept soundly until just after 
6 o’clock. The first thing I did when I 
opened my eyes was slip my hand under the 
pillow for the diamonds. My brief case 
was gone, Later I found one of the pillows 
had been taken from under my head and 
the porter had found it on the floor between 
berth 3 and 4.” 

Officials say the porter who has been in 
their service for 15 years is above suspicion 
and after talking with him the police believe 
that he has no knowledge of the robbery. 
All further information is denied by those 
in charge of the investigation but the im- 
pression is given that they hope to solve the 
mystery in time. 

Cuicaco, Aug. 12.—There are still no 
new developments in the matter of the rob- 
bery of Max Levy on the “Twentieth Cen- 
tury” last Monday morning. No clews 
whatever have developed. On Saturday Mr. 
Levy announced a reward of $10,000 and 
no questions asked for the return of the 
diamonds taken from him while he was 
sleeping. 
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A Survey of the Silver Trade* 





Report of the Trade Extension Committee of the Sterling Silverware Manu- 
facturers’ Association, Reflecting Conditions in the Sterling Silverware 
Industry as Shown by the General Survey Recently Made 














Foreword 

The following report is based on the re- 
sults of a survey of the sterling silverware 
industry made by George Batten Co., Inc., 
and contains an abstract of that company’s 
recommendations, The Sterling Silverware 
Manufacturers’ Association has considered 
these recommendations carefully and ap- 
proves them. It is the desire of the associa- 
tion to put these recommendations into ef- 
fect, the difficulty being to know how to 
make practical application of them. To this 
end the Sterling Silverware Manufacturers’ 
Association proposes to appoint a committee 
to work in cooperation with a representative 
group of retail jewelers for the formulation 
of definite plans to meet the situation in- 
dicated in the report. 

The survey upon which this report is 
based was the result of the realization on 
the part of the members of the association 
that conditions in the sterling silverware in- 
dustry, both as regards the retailer and the 
manufacturer, were not such as to encourage 
the making and handling of these products. 
The association believed that sterling 
silverware ought to receive a greater degree 
of consideration from the general public, 
and that its qualities of intrinsic value com- 
bined with art, dignity and utility should 
have a wider appreciation. 

The association met last Fall to consider 
methods for increasing sales. A united ad- 
vertising campaign to be conducted as an 
association enterprise was suggested, and 
several advertising companies were con- 
sulted. The association was advised that a 
survey of the industry must be made be- 
fore recommendations regarding advertising 
could properly be made. Meanwhile the 
combined sales figures of the members of 
the association over a period of 10 years 
were complied. This sales report showed 
that the volume of sales of the manufac- 
turers began to decline, not in 1917 and 1918 
when prices increased, but as far back as 
1910. 

At a meeting of the association held in 
Sept., 1920, it was decided to retain the 
Commercial Research Department of George 
Batten Co., Inc., an advertising agency of 
high standing, to make a general survey of 
the industry. 

The advertising agency mailed a printed 
questionnaire to the entire retail trade ask- 
ing for specific information; personal in- 
terviews were obtained with a considerable 
number of jewelers, and the affairs of the 
manufacturers were studied. The infor- 
mation thus obtained was held strictly con- 
fidential by George Batten Co., and only 
the general results were reported to the 
association. 

We quote from that report as follows: 

“We have made our conclusions and 
recommendations independently, with 





*A report just issued by the Sterling Silverware 
Manufacturers’ Association, 15 Maiden Lane, New 
or 


out consultation with the Sterling 
Silverware Manufacturers’ Associa- 
tion, or any outside interest. They 
represent our unbiased and impartial 


judgment of the conditions.” 


The questionnaire was answered following 
a period when selling prices were at their 
peak, and certain conclusions reflect these 
peak prices. Nevertheless, the report of 
this investigation shows many facts of vital 
importance to the industry, which facts may 
have been known, but perhaps not fully ap- 
preciated in their influence on the past, 
present and on the future of the silverware 
business. 

We take this occasion to thank all those 
who have so kindly and frankly cooperated 
in making this survey a success. And, 
believing as we do that it is only through 
the united effort and general cooperation of 
all the factors, or parties interested, that 
this industry can be brought back to occupy 
its position of prominence and respect and 
built up to hold a position of interest and 


‘profit, to both jewelers and manufacturers, 


we beg to submit the following “Facts DE- 
VELOPED,” “CoNCLUSIONS” and “RECOMMEN- 
DATIONS”’—literal quotations from this sur- 
vey—and, following the recommendations, a 
synopsis outlining data and facts complied 
from the survey. 


Facts Developed 

1. Sterling is not sufficiently in demand 
for purchaser’s own use and. enjoyment, to 
develop a normal expansion in the in- 
dustry. 

2. The country is not absorbing a normal 
amount of sterling, The high grade stores, 
catering to the relatively small class of the 
well-to-do, do not develop a sufficient vol- 
ume to offer an adequate outlet. 

3. Multiplicity of patterns require an ex- 
cessive investment to carry even an inade- 
quate stcck. The investment in stock is out 
of proportion to any but a vigorous expand- 
ing business with a quick turn-over. Ade- 
quate profit in the sterling silver business 
depends on quick turn-over. Facts denote 
that the industry is a slow turn-over busi- 
ness, hence the profits under conditions are 
inadequate. 

4. Until the industry can be developed 
into one of quick turn-over, both manu- 
facturers and retailers must realize that be- 
cause of the slow turn-over, each must 
make a larger percentage of profit than at 
present. This percentage can be lessened 
as the turn-over is increased, but not before. 
The large investment of capital required to 
carry stocks make a larger profit essential. 
Figures indicate that there is not the slight- 
est evidence of profiteering by either manu- 
facturer or retailer. The average yearly 
profit of manufacturers is 7 per cent; of re- 
tailers 6 per cent. 


Conclusion 


1. Upbuilding the industry, rendering it 
a profitable one cannot be accomplished 
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rapidly. The acceptance of the recommenda- 
tions will require time, honest effort and 
money: 

2. There is a latent appreciation and evi- 
dence of demand for sterling, which proper 
effort will stimulate to increased business. 
Advertising is a means to accomplish this, 
but before being undertaken, economic 
questions must be answered and a sound 
basis for future business arrived at. Ad- 
vertising, stimulating demand must come 
from a united trade willing and able to 
cultivate the market, and the demand must 
meet a ready and willing industry, re- 
sponding in ability and efficiency. 

3. Financial requirements are extremely 
important in the development of the in- 
dustry, because, at present, to do a good 
business in sterling silverware, a dealer 
must tie up too much capital in proportion 
to his business, as a whole, in a large ster- 
ling stock. Very few can carry an ade- 
quate stock. The manufacturer faces the 
same banking difficulty. His raw material 
and goods in process are excessively large 
In proportion to the volume of his busi- 
ness and percentage of profits. Even 
though his inventory is entirely in precious 
metals of high intrinsic value, it is only 
when business is moving rapidly that he 
looks like a good risk to his bankers. Either 
stocks are too large, with the tendency to 
be frozen, or profits are too small, or both, 
from the standpoint of both dealer and 
manufacturer, 


4. The sterling silverware business, un- 
like the business of making flour, baking 
bread, manufacturing and selling soap, or 
any of the necessities of life, is a combina- 
tion of business and art. This fact must 
be faced, because there are essential differ- 
ences between a business and an art, and 
a successful combination of the two ‘must 
be primarily business and secondarily art. 
The sterling business, however, has been 
primarily art and secondarily business, and 
that is an element of its weakness, The 
competition for newness and beauty of de- 
signs has resulted in a tremendous multi- 
Plicity of designs—wicked wastefulness of 
designs ; always the case when the artist is 
in the saddle. This condition is aggra- 
vated by the fact that successful and popu- 
lar patterns lead to imitation on the part of 
other manufacturers. 


5. One evil in the multiplicity of pat- 
terns lies in what might be called the 
slavery of the industry to the art element. 
This requires a rapid production of new 
patterns, entirely out of proportion to their 
value or stability. It necessitates the aban- 
donment of good patterns before they have 
had a fair showing to the public. It is 
the foundation of the excessive investment 
by the retailer of his capital in sterling 
flatware to carry an adequate stock. The 
manufacturers are to blame in that they 
have permitted these conditions to continue 
instead of meeting them with a strong hand. 
The manufacturers have over-invested in 
their own production and have sold at too 
low a Profit. They have not set the ex- 
ample nor given the proper precept to their 
dealers with respect either to the selection 
of stock or the necessary percentage of 
profit to make the business a profitable one. 

6. The impetus toward: the multiplicity 
of patterns, and the constant ascendancy of 
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art element in business come often— 
perhaps in the majority of cases—from the 
gales organization rather than from the 
designing department. The salesman wants 
something new, something more attractive, 
something that he thinks will look better 
in competition. This fundamental error in- 
yolves the whole business, and, to be cor- 
rected, must be handled on the basis of 
sound business economics and with a strong 
hand. In fact, only through the united 
efort of all who believe in the soundness 
of these facts can improvement be made. 
7. There is much to build on, and if the 
essentials mentioned above are safeguarded, 
there is no reason to be at all discouraged 
about the future of the sterling industry. 

Some of the things to be built on are: 

a. The intrinsic value of silver as a 
precious metal lending itself to won- 
derful art treatment. 

b, The appreciation cf artistic silver- 
ware, which has come down through 
the centuries. 

The practical utility of silverware. 

The fact that the industry is not 

suffering so much from lack of ap- 

preciation of sterling ware as it is 
from the uneconomic handling of the 
silverware business. 

e. The fact that more people can af- 
ford silverware than ever before. 

f, The fact that sterling can be sold 
further down the social scale than 
ever before. 

g. The fact that channels of manufac- 
ture and sale have been established 
for many years, furnishes the ade- 
quate medium for a response to a 
properly stimulated demand on the 
part of the public. 

h. The fact that sterling ware is one 

of the principal gift articles indicates 

an appreciation of its value, which 
can be turned into a desire to pur- 
chase for one’s own possession, 


the 


lt Se 


Recommendations 


The recommendations which should be 
made are obvious from the above facts and 
conclusions : 

1, Insure a reasonable profit for manu- 
facturers and dealers commensurate with 
turnover as rapidly as possible. 

2. Avoid overloading of inventory on the 
part of both manufacturer and dealer. 

(Note: These things are easy to say, 
and are absolutely true, but we realize that 
their working out is a matter of wisdom 
plus labor. On the other hand, they must 
be worked out to make the industry right.) 

3. The dealers must come into the con- 
fidence of the, manufacturers more than 
ever before. By intelligent propaganda with 
the trade, make common cause with the 
trade. Leave no sore spots, no misun- 
derstandings and no illusions. Do not over- 
sell the trade, and, above all things, wake 
up the trade. 

A good many in the trade think that 
the manufacturers have been profiteering. 
It looks to us, however, as if the manu- 
facturers had not made a sufficient legiti- 
mate profit, If that is so, it is certainly 
an unfortunate mistake that any part of 
the trade should think that the manufac- 
turer has been profiteering at their ex- 
pense, 

4.. The advertising. 


industry needs 
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Create increased demand and appreciation 
for the intrinsic qualities of the product. 

We believe that the very best beginning 
that the industry can make is individual 
advertising, even starting with very modest 
amounts, by every manufacturer in the busi- 
ness. Association advertising may come 
later. 

5. Extend the channels of distribution 
as rapidly as possible. 

6. Create harmony between manufac- 
turer, dealer and consumer. The manu- 
facturer and dealer require satisfactory 
profit and accomplishment of results from 
effort expended; for the consumer, desire 
for the commodity, and willingness to pay 
the price, and satisfaction with possession 
are essential. 

7. Some of these things may seem revo- 
lutionary and drastic. We are submitting 
them only because we are convinced that 
they are necessary to produce a permanent 
wholesome condition of the silverware busi- 
ness. We realize that certain difficulties 
and objections to a drastic policy for revo- 
lutionizing prices, profits and discounts will 
occur at once. We realize the illegal na- 
ture of manufacturers’ agreements on prices. 
We realize also that the Association com- 
prises only a fraction of the manufacturers 
of sterling ware in the United States, also 
that the low prices generally prevalent for 
light-weight or inferior ware have an un- 
duly large influence in fixing the popular 
conception of what sterling silver prices 
should be. 

Therefore, the development of the busi- 
ness depends on the leaders in the industry 
understanding individually the need for: 


1. Adequate profits for manufacturer. 

2. Adequate profits for dealers; also 
that each make every effort within 
his individual power to overcome 
these handicaps. 

3. Intensive sales promotion. 

This Association cannot fix prices, the 
members of the Association are competitors 
and must continue to be in fact as well as 
theory. 

Competition should be in quality, economy 
of manufacture, reputation and sales effort. 
Such competition is healthy and good for 
the industry. 

The finest antidote for price competition 
is personal reputation for quality and value. 

The above is drastic and extreme; it may 
in some particulars seem contradicting, for 
example: 


a. The higher grades of merchandise 
require large outlay in art and design. 
To eliminate art ts dangerous to the 
industry; to standardize good art de- 
sign and multiply its reproduction and 
sale will not only improve the general 
quality of sterling ware, but help to- 
ward increased demand. The en- 
couraging signs in the retailing of 
sterling are largely in the high-grade 
stores. The popular merchandising 
of sterling is yet an undeveloped art. 

b. We find the need of larger retailers’ 
and manufacturers’ profits with the 
public thinking that prices are too 
high. 
This is a vicious circle from a finan- 
cial point of view, and will continue 
unless the public is educated to ap- 
preciate real value. 
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We can see no permanent remedy for 
the lack of popular demand in lower 
prices. However, with the present 
demand, higher developed efficiency 
will produce lower prices and higher 


I. For Gifts 
profit percentages at the same time. 
This will undoubtedly take consider- 
able time to work out: 


What the industry needs, above all things, 
is 
a. Improvement of fundamental relations 
and more sympathetic understanding 
between manufacturers and dealers, 
developing 
b. Improved sales methods and practice, 
followed by continued effort with the 
trade to improve retail sales methods, 
with 
c. Prices that permit profits necessary 
for ample compensation for invest- 
ment and labor, plus an opportunity 
to develop the industry, 
aided by 
d. Publicity, 
creating 
e. Popular appreciation of values, re- 
sulting in an increased popular de- 
mand for sterling silver, bringing a 
greater turn-over for both manufac- 
turer and retailer, lowering costs and 
automatically lowering the retail 
price and developing a progressive, 
profitable and popular industry. 


Synopsis of Survey 


The replies from the questionnaire and 
interviews have been tabulated, and for 
the purpose of this investigation separated 
into classes, as conditions seemed to ma- 
terially differ between the larger and smaller 
dealers. 

Class A having a rating upwards ‘of 
$125,000. 

Class B having a rating from $10,000 to 
$125,000. 

Class C having a rating under $10,000. 

We are advised that the majority of re- 
plies were complete, explicit and detailed; 
that in cases where detailed replies were 
not obtainable, owing to the business 
methods of the retailer, general statements 
were received which were helpful. 

The following paragraphs and data are 
abstracts from the two volumes and the con- 
densed report of the survey. 


A—Sales of Sterling Silver 
I. Increase or Decrease. 
In Money Value 


Of all dealers reporting: 
65.9 show decrease in 1920 over 1919. 
32.6 show increase in 1920 from 1919. 
Increases range up to 75%. ; 
Decreases range up to 100%, some 
having discontinued sterling. 


II. Volume of Sales 


1. Compared with plate. 
In Money Value 
Class A, 70% sterling 30% plate. 
Class B, 17% sterling, 83% plate. 
Class C, 7% sterling, 93% plate. 
2. Compared with rest of stock. 
Of ‘all dealers reporting: 
70% show less than 10% sterling. 
83%_ show less than 20% sterling. 
90% of Class B shows less.than 30%. 
Class C show very “smal? percentage. 
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HII. Division of Sales among Hollow-ware, 
Flatware, etc. 
Class A Class B Class C 
Flatware ..... 41% 80% 90% 
Hollow-ware . 49% 15% 7% 
Toilet-ware and 
Novelties ... 10% 5% 3% 


B—Factors Underlying Demand 
I. For Gifts 

1. Wedding Gifts 
By far the greater number of sales 
is for gifts, wedding gifts predom- 
inating in the larger pieces. This 
is shown also in the sales by months, 
the big months being June, October 
and the holidays. 

2. Customers’ Own Use 
In buying for customers’ own use, 
the family silver idea is the big factor. 
Of course this is also behind the 
selection of silver for wedding gifts. 
Intrinsic value and utility are also 
motives, but the essential element is 
sentiment. 

C—Reasons for Decrease in Demand 

The chief reason given by a majority 

of the dealers is the high price. At the 
head of the lesser reasons is a decrease in 
sentiment for sterling. This is frequently 
coupled with high price. Under this gen- 
eral head are the following divisions: 

I. Prices 

1. General 
These have roughly doubled in the 
last few years following the rise in 
cost of silver bullion and labor. The 
government luxury tax and the in- 
crease in the dealers’ markup has also 
caused the increase of the price to 
consumer. 

2. Fluctuations in Price 
These have caused many to wait for 
more stable prices before buying a 
luxury. 

3. Public Accustomed to Low Price 
Sterling silverware for many years 
has been priced too low as a result 
of competition, resulting in neither 
manufacturer nor dealer having a 
living profit. The public has made 
comparisons in sterling prices on the 
ounce basis, which it was not qualified 
to make in other luxuries. 


4. Gifts Bought to Fixed Frice 
It is the general custom in buying 
wedding presents, other than the 
family’s present to the bride, to look 
for something costing a _ definite 
amount rather than to select the ar- 
ticle first and then consider price. 
Therefore, when no longer possible 
to get a sterling silver present for 
the determined amount, the customer 
purchased other articles. 

5. For Own Use, Sterling a Luxury 
The remaining sentiment for sterling 
has kept a part of the wedding trade 
loyal to sterling, but for his own use 
the average customer regards sterling 
as a luxury which he can put off 
buying. While the public had to buy 
some necessities at high prices, in the 
case of sterling they have waited for 
lower prices. Even in the case of 
wedding presents, if sterling is bought 
at all, smaller sets are frequently 


THE JEWELERS’ 


Il. 


III. 


II. 


ITI. 
1. 


2. 


3. 


4. 


bought with the idea of filling in 
later. 
Decrease of Sentiment for Sterling 
Change in Buying Public 

The class of people with money to 
buy has changed from established 
families to the new rich. The former 
have borne a heavy tax burden on 
a fixed income and are buying less 
luxuries. The new rich spent money 
recklessly but had no silver tradi- 
tion. They are only just beginning 
to buy silver as they learn that it 
is one of the luxuries the wealthy 
are expected to have. 
Personal Adornment Rather 
Fine Things for the Home 
The first thought of the new rich 
was personal adornment rather than 
the home. 

Ignorance of the Public Regarding 
Sterling 

There has been no concerted effort to 
educate the public to sterling and the 
new buying generation has grown up 
with little knowledge of the value, 
use, or sentiment of sterling — silver. 


Competition 

Most sterling being bought simply as 
a gift, when the price was thought 
high the customer switched to some 
other article—plate, china, fine linen 
or novelties, notwithstanding the 
price increase has been as great or 
greater in these lines. The sales 
of these last have been greatly in- 
creased in many stores. 


D—Dealers’ Attitude 


Satisfactory 
The big dealers are loyal to sterling 
and seek to promote its sale, regard- 
ing it as a necessary part of their 
stock because sales of expensive hol- 
low-ware, sets of flatware, etc., are on 
the whole profitable. 
Lack of Interest : 
The medium and smaller-sized dealer 
has less interest in sterling, com- 
plaining of lack of profit. 


Is the Profit Satisfactory 
Overhead of Sterling Department 
Class A stores average 30.4 
Class B stores average 39.5 
Class C stores average 26.6 
Overhead of store as a whole 
Class A stores average 30.7 
Class B stores average 29.6 
Class C stores average 25.0 


Than 


Turn-over 

Sterling silver flatware: 
CSL eee 1.7 
Classes BandC...... iS 


Sterling silver hollow-ware: 


[ORR Conc mok Seueus 1.8 

CT, a ere 10 

IMMORES:. Saheb xhiaawn iz 
Store as a whole: 

ISEOUR: onkavesabehes 1.6 

CES | ie ree 1.8 

ISRUNUNS aocuwissiuenen 2.0 


Plated gold jewelry has the largest 
turn-over, 2.4, with plated flatware, 
2.3; watches, 2.2; china and glass, 2.0. 
Price Cutting 

We find little price cutting. 

Expense and Annoyance of Carrying 
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Sterling occupies m 
most pA ve in rg Mine —_ 
: . y Store, 
It requires cleaning, and. the custom 
of engraving free has developed into 
an abuse. 
Dealers’ Stock 
Inadequate Stock. 
Sixty-five per cent. of the dealers 
said there were obstacles to their 
carrying an adequate stock. Chief 
of these obstacles is the large invest- 
ment involved, coupled with slow 
turn-over. 
How Often Is Sterling Bought by the 
Retailer? 
The general rule is to buy when 
salesmen call, averaging perhaps 
four times a year, and then fill in 
by mail, so far as possible. The 
dealers keep their stock as low as 
they can and fill in often, 
Tendency of Business 
trate in Large Stores 
In hollow-ware particularly this is 
the tendency. The smaller dealer feels 
that he cannot compete with the big 
stores. Many of the small town 
dealers said that all sizeable pur- 
chases were made in the large city 
stores. 
Ability and Aggressiveness of the 
Dealers 
The silver departments in a few big 
stores are ably conducted. For the 
rest of the stores, silver is not pushed 
as it should be, neither the jeweler 
nor his salesmen are familiar enough 
with it. 
Window Displays 
The very large store shows silver all 
the time, the medium sized, a good 
part of the time, but usually in con- 
junction with other goods. The little 
store usually combines it with other 
things. 
Knowledge of Bookkeeping 
The run of dealers could not give the 
figures we asked for regarding over- 
head, increase and decrease of sales, 
etc., and only know how their busi- 
ness is growing or falling off in a 
general way without regard to specific 
lines. Thus many do not really know 
whether sterling is profitable or not. 


to Concen- 


Deduction 


Sterling Silver, Gold and Diamonds are 
synonymous with Dignity, Worth, Culture, 
Riches and Furity. What merchant has a 
better foundation for his business? 


Sterling Silver is 


properly handled 


where the TURNOVER is largest. 

Sterling Silver is pRoFITABLE when prop- 
erly handled. 

Cooperation of the merchant and manu- 
facturer will insure the turn-over. 

We submit this report and ask for care- 
ful consideration and cooperation. 


Respectfully, 


THE STERLING SILVER MANUFACTURERS’ 


ASSOCIATION. 


Trade Extension Committee: Grorce C. 
Lunt (Chairman), Rogers, Lunt & Bow- 


len; 


W. G. Snow, International Silver Co.; 


Fioyp WALLAcE, R. Wallace & Sons Mfg. 


Co. 
Co. 


; W. A. Kinsman, Towle Manufacturing 
; W. F. McCuesney, Domiinick & Haff. 
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The News from England 





Two Men Arrested Charged with Defrauding European Jewelers—Sale of 
Bolshevik Gems—Big Diamond Found at Gong-Gong, S. A.—Sir 
David Harris Predicts Revival in Diamond Industry 














TS 


Lonvon, Aug. 3.—An ingenious scheme to 
defraud dealers in precious stones in Paris 
has come to light as the result of the arrest 
of a man known as Scheinfeigel, and an 
accomplice giving the name of Jarles. 
Scheinfeigel was formerly a broker in gems, 
He conceived the idea of amassing a small 
fortune by victimizing, it is alleged, metro- 
politan dealers in the following manner. 
Telegrams bearing the signatures of well- 
known jewelers in provincial towns and 
cities were received by Parisian gem dealers 
asking for a consignment of diamond rings 
to be forwarded as quickly as possible. 
Scheinfeigel would then telegraph the pro- 
yincial firms whose signature he had used 
explaining that due to a clerical error a 
packet of gems not intended for them would 
shortly arrive and would they be good 
enough to forward the jewelry on to its 
proper destination, This would be the ad- 
dress either of the author of these clever. 
telegrams or of his accomplice, Jarles. 
Usually the provincial jewelers redirected 
the packets of jewelry coming to them from 
the metropolitan gem dealers, and the two 
swindlers got together several thousand dol- 
lars’ worth of jewelry before the fraud was 
discovered. The French and Belgian police 
co-operating, the two men eventually were 
caught, Jarles as he was preparing to cross 
the Belgian frontier at Dunkirk, and Schein- 
feigel in Belgium where, it is claimed, he 
was endeavoring to repeat his scheme after 
getting out of France. 

* £8 

The sale of Bolshevik gems, the proceeds 
from which are to be utilized for the ac- 
quisition of food, was recently ordered at 
Reval, Esthonia. A traveler back from 
Russia, who was fortunate enough to get 
a glimpse of the jewels, says they were of 
considerable purity and size and had all 
been removed from their settings in order 
to make identification by former owners 
impossible. According to the inventory 
there were 64,000 carats of precious stones 
laid out on the great table at the Bol- 
shevik legation. The gems were sorted into 
small piles containing diamonds, rubies, 
emeralds and sapphires. Prospective jewel 
buyers were taken into this room and al- 
lowed to examine the heaped up glittering 
mounds of jewelry. The gems were sent 
to Reval from Moscow on the order of 
the Bolshevik authorities who see in them 
a means of obtaining the essential supplies 
of food necessary to keep many of the peo- 
ple from starvation. 

x * x 

A huge diamond, the size of a walnut, 
and weighing 381 carats, has been unearthed 
at Gong-Gong, near Barkley West, South 
Africa, according to advices that have just 
reached London, Three men, it is reported, 
have purchased the uncut stone, one being 
a Barkley West man and the other two be- 
ing natives of Cheshire and Birmingham, 
Eng. The details of the “find” constitute 
quite a romance. Some three weeks ago, it 


seems, three alluvial diggers set out from 
the Transvaal to the Mosesberg field, which, 
as recently reported in THE JEWELERS’ Cir- 
CULAR, was about to! be opened up for dia- 
mond digging. One of the men—Smith— 
had his wife and child along. The child 
fell ill near Barkley West and the little 
party was forced to cease its journey and 
camp at Gong-Gong that the mother might 
nurse the youngster. To fill in. their time 
while waiting at the camp the three fortune 
hunters nosed around in the neighborhood 
in the vague hope of making their expenses 
pro tem. But things went from bad to 
worse; the prospectors were reduced to liv- 


‘ ing on maize meal principally, and the child 


died. The day after the funeral while the 
party was packing for the journey on to 
Mosesberg, Kaltenbrun, one of the diggers, 
wandered out to some ground on which the 
party had been working for two days. It 
was “pot clay” soil and the digger decided 
to have a final crack at it before saying 
farewell. Almost at the first stroke of 
his pick he unearthed what he supposed was 
a chunk of crystal. It was washed and 
carefully examined. The other diggers hur- 
ried over; the news spread and, after 
examining and re-examining, the population 
pronounced it a real diamond. When the 
news reached Griqualand West, the center 
of alluvial diggings, the whole place hurried 
to Gong-Gong in buggies, motor cars and 
on foot. The diamond was weighed and 
offers began to pour in from diamond deal- 
ers, but the three prospectors refused to 
sell until the gem had been properly assayed. 
Finally it was sold to the three men who 
have named it the Arc after the initials 
of their own names—Allen, Russel and 
Crudgington. Needness to say, the three 
prospectors did not go on to Mosesberg, 
the price realized from their lucky find be- 
ing sufficient to make them independent for 
life. 
* * x 


Sir David Harris, chairman of the New 
Jagersfontein Mining and Exploration Co., 
Ltd., expects to see a “gradual revival early 
in 1922” of the diamond industry. One 
reason of the alleged “slump” in the dia- 
mond trade, Sir David told the shareholders, 
was the wholesale dumping of Russian gems 
on the European and American markets. 
This was a serious factor, he said, the ex- 
tent of which had not been fully anticipated. 
The New Jagersfontein held its 33rd or- 
dinary meeting in Kimberley this week. 


* * 


Apropos of diamond values, Max Mayer, 
the Hatton Garden gem dealer, says there 
is no despondency in the trade here. Mayer 
says the London diamond merchants are 
gaining confidence. “There is a decided 
slump in England—admitted,” said Mayer, 
“but the Russian gems that came to this 
country are being rapidly absorbed. Most 
of them went to France and Switzerland. 
And better times are coming.” 
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THE LATE HERMAN KREZDORN 





Death of Seguin, Tex., Jeweler Proves Loss 
to His Community 

SEGUIN, Tex., Aug. 10—Members of the 
family of the late Herman Kresdorn are 
receiving expressions of sympathy from 
many sections of the country, owing to 
the fact that the late jeweler was widely 
and favorably known not only throughout 
this section, but in other parts of the coun- 
try as well. 

Herman Krezdorn was born in Baden, 
Germany, Dec. 30, 1850, and came to this 
country with his parents when only three 
years of age. The family came first to 
Michigan, then went to Lexington, Mo., 
and from there to Fort Leavenworth, 
Kans., where they were located when the 
Civil War broke out. During the war, the 
deceased jeweler became a messenger boy 
in the quartermaster department in the 
army, and at the end of hostilities, learned 
the -watch making and jewelry business. 

Leaving Leavenworth in 1872, he went 
to New Orleans, and after a short time 
came to Texas, where he was first em- 
ployed in Austin and then in Brenham. In 
1875, he arrived in Seguin, of which town 
he remained a resident until his death, 
July 30. Here he engaged in the jewelry 
business, first in a very small way as a 
watch repairer. 

Gradually, as he obtained the confidence 
of his fellow citizens, both in his integrity 
as a man and his ability as a workman, 
his business grew, until at the time of his 
death it was one of the largest and most 
prominent in this section of the State. 

Mr. Krezdorn, throughout his entire 
career, manifested an intense public spirit 
and interest in Seguin, and was active in 
practically all enterprises to promote its 
progress. He was highly respected by his 
fellow citizens and was elevated to many 
offices of trust and prominence. He was 
alderman for several terms and was a 
trustee on the old Water and Light Plants 
board. Willing in his help of charities and 
public improvements, his donations to 
church and school funds were always most 
generous, 

Mr. Krezdorn was married in 1878 to 
Miss Elizabeth Wuest, who died in Janu- 
ary, 1918. To them were born three sons 
and three daughters, one daughter dying in 
1896. The sons who survive him are: Her- 
man A. and Alfred Krezdorn, of Seguin, 
and Louis W. Krezdorn, of Eagle Pass. 
The surving daughters are, Mrs. Glenn D. 
Vaughan, with whom he had made his home 
since the death of his wife, and Mrs. D. C. 
Blumberg. 

During the funeral services last week, 
every business house in the town was closed 
for the day, as a token of respect for the 
deceased, and one of the longest processions 
ever seen here followed the remains to its 
last resting place. The Fire Department, 
of which he was a charter member, at- 
tended the funeral in a body, as did the 
Odd Fellows Lodge, members of which so- 
ciety, assisted by Rev. Schuessler, con- 
ducted the services at the grave. 








H. T. Swenson, Huxley, Ia., jewelry, has 
sold out to Henry Birkstrand and J. T. 
Klasem. 
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Marking Watches According to the Jewels 





Federal Trade Commission Takes Up Complaint Against New York Importer 
That Will Involve an Interesting Point to the Trade 








men 








WasHINGTON, Aug. 10.—The Federal 
Trade Commission has cited Adolphe 
Schwob, Inc., of New York city, charging 
unfair competition in the watch trade. This 
firm, the commission says, is a wholesale 
dealer and importer of watch movements. 

The complaint recites the established prac- 
tice in the American watch trade of grad- 
ing and indicating the quality of watches by 
reference to the number of jewels only. 
Thus the material and workmanship in 
American-made watches bears a constant re- 
lationship to the number of jewels in the 
watch so that an American watch of 15 
jewels would be superior in quality through- 
out to ihe American 7-jewel watch and the 
17-jewel superior to the 15-jewel, etc. The 
public, the complaint states, with knowledge 
of this method of grading watches, has for 
many years estimated the value of Ameri- 
can watches according to the jewels ccn- 
tained therein. 

Adolphe Schwob, Inc., the complaint 
avers, imports foreign lever watch move- 
ments, with the number of jewels conspicu- 
ously shown, and fits these movements into 
watch cases and distributes same to the re- 
tail dealers. 

“By reason of the American practice of 
grading by jewels and by reason of the re- 
spondent’s practice of furnishing the trade 
with inferior low grade foreign movements 
having a large number of jewels,” says the 
complaint, “the public has been deceived, it 
is alleged, respecting the value of watches 
with foreign-made movements which are 
furnished the retail dealers by the firm com- 
plained against and by the retail dealers 
sold to the public. The public it is claimed 
has paid higher prices for foreign movement 
watches than for American watches of better 
quality which, however, do not contain the 
same number of jewels. This method of 
selling low grade foreign watches, it is 
charged, is injurious to the business of 
American manufacturers and dealers in 
American made watches. 

- This firm is cited after a preliminary in- 
quiry by the Commission upon petition made 
to it. The filing of the complaint which re- 
quires the firm to appear and make answer 
initiates a proceeding to try out in a formal 
way the question raised by the complaint, 
this including the examination of witnesses 
under oath and the introduction of evidence 
on both sides. The hearings are scheduled 


to commence Sept. 14 or upon a date to be. | 


later announced.” 


The complaint was served on the mem- . 


bers of Adolphe Schwob, Inc., 45 Maiden 
Lane, New York, a short time ago and the 
answer has not yet been filed. The defen- 
dants’ case will be in the hands of Charles 
F. Heydt, 2 Rector St., who is now at work 
upon the answer. 

Generally the defendants deny all the 
material allegations in the complaint and 
claim that it was apparently drawn with- 
out proper knowledge of the conditions ex- 
isting in the watch trade. They will re- 


quest the Federal Trade Commission to 


ae 





go into the full facts in connection with 
the sale of watches imported in America, 
the basis of the real value of the watches 
and the facts that make one watch worth 
more than another. 

They state that they hope that the Trade 
Commission will go into it to an extent that 
will let the jewelry trade and public know 
exactly on what the worth of watch move- 
ments is based and how confusion and mis- 
information has been produced in the public 
mind by the classification of watches by 
jewels alone, without taking into consider- 
ation the quality of material and workman- 
ship put upon the timepiece in its assembling 
and finishing. 








Imports and Exports of Platinum During 
June 

Wasuinecton, D. C., Aug. 10.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of June indicate that the total value of 
the unmanufactured platinum brought in 
during the month was $295,567, and the 
tctal value of the platinum ingots in bars, 
plates, etc., was $74,389. The value of the 
imports of iridium, osmium, etc., in combina- 
tion with platinum, amounted to $101,828. 
During the month we exported unmanu- 
factured platinum to the amount of $44,450, 
and manufactures of platinum worth $4,044. 
There was imported $723 worth of plat- 
inum vases, retorts, etc., for chemical use 
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Association of that State, at Lancaster, in 
May, is making a strong drive for member- 
ship and has sent a letter to each jeweler 
in New Hampshire, in an attempt to reach 
their wives and daughters and ask them 
to take advantage of the social activities 
the new club offers in conjunction with 
the annual conventions. 

The membership fee is $1. Applicants 
are asked to write to Florence E. Potter, 
secretary-treasurer, at Lebanon, N. H. 
Other officers of the newly organized club 
are as follows: 

Mrs. Josephine Gordon, president, Hills- 
boro, and Mrs, Nellie Hendrick, vice-presi- 


dent, Nashua. The directors are: Mrs. 
Mabel Fickett, Concord; Mrs. Ava W. 
Whitcomb, Lancaster; Mrs. Addie Q. 


Gates, Woodsville. 








SMALL EXPORTS OF JEWELRY 





June Figures of Department of Commerce 
Show Shipments of Jewelry to F oreign 
Countries of but $15,682 


Wasuincton, D. C., Aug. 11.—Jewelry 
valued at but $15,682 was exported from 
the United States during the month of June, 
according to statistics just compiled by the 
Bureau of Foreign and Domestic Com- 
merce of the Department of Commerce here. 
Eliminating Canada, a steady customer 
which took about $11,000 worth, our trade 
with the rest of the world amounted to 
but little over $4,000 worth and of this, 
nearly $2,000 went to Mexico. If these 
figures indicate the condition of our export 
trade in jewelry it may well be considered 
as a low water mark for recent years at 
least. 

_ The list of countries to which we shipped 
jewelry during June, and the amount of 















































for June. The figures are as follows: the shipment, is given by the Department 
IMPORTS. 
Iridium, 

Osmium, Etc., 

and Native Com- ; Vases, 
binations Thereof Platinum Platinum, Ingots, Retorts, Etc. 

with Platinum, Unmanufactured. Bars, Plate, Etc. for C hemical Use. 

ee eS cies se > ee Te; —_—. 

Ounces. Ounces. ‘ Ounces. Ounces. 

Countries. Trov. Value. Troy. Value, Troy. Value. Troy Value. 
fn, OD eee meer TT 16 PERCE” esnaiec 2g er ne, Satustes 
Dlcok are 382 22,952 ISG: -QIGAED. © sees - ieee 
Germany ...csccess cesve seeee tenes 1 45 1 $46 
Netherlands ....... «+++ steeeee  teeeess eeeeiace . adwdeess “> /amedents 4 677 
TEMGIGG) css: oience 1,383 $79,564 425 30,767 460 30,468 micas iy wane 
CORR ao wdeak asain 420 22,264 174 10,237 15 1,131 a 
Ee adiiigex te 26 i Ae Tey 
Colombia 3,711 228,688 65 4,270 

TOC Wiies nies 1,803 $101,828 4,734 $295,567 937 $74,389 5 $723 
EXPORTS, . 
Platinum. 
- of Commerce as follows: 

Unmanufactured, Countries P 

—- , Manufac-’ France "$300 
meee ak. - iia eh ec 
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British India... ... a eseeee 140 GEER hia idadtinieei aunicawe add 10,908 
Japan «+++... 320. 24,450 i ikacn sch gaah whoa Kaw connie 250 
Total ..... 570 $44,450 $4,044 Mexico Coe reercecccccerecescccccce 1,982 
Trinidad and Tobago .............. 100 
, I hak nes Hhacamnuen 

Jewel Club of New Hampshire Seeks Mem- Ge ee ist 
bers Among the Wives of Granite Straits Settlements ................ 380 
State Jewelers PS scininnaneass iil aisha rae 34 
The Jewel Club of New Hampshire, the British East Africa ................ 419 
organization founded by the ladies present —pne 
at the convention of the Retail Jewelers’ Total .........cecseecsceees $15,682 
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PAGEANT OF PROGRESS 





Chicago’s Exposition Proves Unusually Suc- 
cessful and Jewelers’ Exhibits Help to 
Interest Crowds That Attend 


Cuicaco, Aug. 15.—The great Chicago 
“Pageant of Progress” is now a thing of the 
st. It closed last night in a blaze of 
glory and might well have continued for 
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The exhibit consisted of a large display 
of the bags manufactured by this concern 
and several machines were in operation 
making the mesh from which the bags are 
made. The concern’s very latest automatic 


machinery was used to make the mesh and 
at all hours crowds stood around the booth 
and marveled at the work being done by 
these machines which weave this fine metal 
mesh and solder every link. 


INTERNATIONS: FILM SERVICE 
PIHeAGO 


INTERESTING EXHIBIT OF THE WHITING & DAVIS CO., SHOWING MACHINE MAKING MESH 
BAGS 


another week or more as the interest and 
the attendance continued right up to the 
last. 

The success of the exhibition far exceed- 
ed the expectations of the most enthusiastic 
promotors of the affair. Great crowds 
thronged the Municipal Pier every day and 
every night, and the attendance exceeded 
by more than a million the greatest esti- 
mate made. Hundreds of thousands of 
visitors have been in the city during the 
past two weeks and the business part of the 
city has been crowded as well as the exhibi- 
tion. 

The entertainment and exhibits were well 
worth the time and expense. Exhibitors are 
enthusiastic and say that the show has done 
much to increase a better feeling in trade 
and people were given an opportunity to sec 
great development that has been made in 
the methods of manufacturing, in naviga- 
tion, art, municipal and general industrial 
activities. 

Among the exhibits were several that es- 
pecially interested the jewelry trade. Per- 
haps the two that received the greatest 
amount of attention in this line were those 
of Whiting & Davis and C. D. Peacock, 
Inc. Both booths were located in about the 
center of the south part of the long pier. 

The booth of Whiting & Davis was in 
charge of C. C. Whiting, who was assisted 
by Mr. and Mrs. C. A. Anderson and Miss 
Louise King, of Plainville, and two young 
ladies from the Chicago office. 


me 


A complete line of their bags in 14K, 
sterling, green gold and silverplated were 
shown with samples of the various parts 
showing the meshes from the No. 1 size to 
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the smallest produced in the world. For com- 
parison there were chain coats used for armor 
and pieces of old mesh gathered from Italy, 
India, Persia, Syria and every old country 
of Europe and Asia, some of it known to 
be 500 years old. There was on display a 
coat of armor made of chain that was used 
by the German knights in the crusades of the 
15th century. Alongside of this was a 
marble statue dressed in an armor of 1921 
sterling mesh, with green gold mesh belt and 
sword and shield of sterling silver. 

The development of metal mesh manufac- 
turing was very strikingly illustrated by this 
display and proved interesting to the great 
crowds that attended the exhibition, 

Perhaps no exhibit at the pier received 
more attention or favorable comment than 
that of the house of C. D. Peacock, Inc., the 
State St. jewelers. This occupied a large 
space and was open except for the large pil- 
lows at each corner, in each of which was 
a feature exhibit and mounted on top was a 
figure emblematic of the exhibit below. 

At one corner was the exhibit of diamond 
cutting in charge of J. L. Verstraten and 
Henry Van Genechten, who devoted their 
time to sawing, cutting and polishing dia- 
monds from the rough stones. Above this 
exhibit was a statue of Atlas carrying -the 
earth from which we secure the rough jewels 
that are fashioned into ornaments for per- 
sonal adornment. 

The hand wrought silver display was in 
charge of J. O. Randall, who demonstrated 
the methods of making beautiful, service- 
able and ornamental pieces of silverware 
from the plain metal. Above this was the 
figure of Neptune. Above the exhibit of 
stationery, engraving and printing was the 
figure of Mercury and that of Vulcan was 
over the display of polishing diamonds and 
the display of finished goods. 

In the center of the booth was a fountain 
and above this forming a cover for the entire 
center portion was the representation of the 
top of a perfectly cut stone. Changing 





THE BEAUTIFUL BOOTH OF THE HOUSE OF C. D, PEACOCK, INC, 
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colored lights turned this alternately into a 
diamond, emerald, sapphire, ruby, amethyst. 
The entire exhibit was in charge of John 
Thomas, of the diamond department of this 
concern, assisted by others from the store. 

During the week the windows of the Pea- 
cock store on State St. attracted much atten- 
tion. Beginning with the windows on State 
st. and continuing in the windows the full 
jength vf the store on Adams St. was a pic- 
torial history of Chicago from the time this 
store was established here in i837. Among 
the merchandise display in the windows was 
one of silver and in this was shown pieces 
of Towle silver, both hollow ware and flat- 
ware, in various stages of production from 
the sheet silver to the finished product. 

The Wahl Co. showed a complete line 
of Eversharp pencils and Wahl fountain 
pens. The exhibit was in charge of L. M. 
Wise, assistant advertising manager. The 
addition to the exhibit of pencils and pens, 
ranging in price from 50 cents to $65, vari- 
ous processes of manufacture were showr. 
The most interesting machine shown was the 
one that automatically fills the little boxes 
with lead, placing 12 leads in each of 4,250 
boxes per day. Several prizes were given 
each day in the various contests. 

In the federal display was an exhibit 
of the watchmaking school at Washburne 
School in this city, where disabled soldiers 
are trained. This was in charge of W. Ii. 
Samelius, instructor. It showed the equip- 
ment and sampies of the work done by 
students. Nearly every part of a watch 
was shown and these had been made by 
disabled veterans. When a student shows 
the proper qualifications for success in this 
line the government sends him to the Brad- 
ley Institute at Peoria, Ill., for his final 
training. An exhibit of watch and jewelry 
work done at that institution by disavled 
veterans was also shown in the exhibit. 





August Lipman, Chicago, Offers Settlement 
on Basis of 30 Per Cent 


Cuicaco, Aug. 12.—At a meeting of 
creditors of August Lipman, 16 N. Clark 
St, held Saturday morning at the office of 
the Central Trust Co., trustees, the at- 
torney for Lipman submitted an coffer of 
30 per cent setc!ement in notes of 5 per 
cent each, due in January and July of 1922, 
. 1923 and 1924. 

The complete figures on liabilities and 
assets are given as $230,289.66 and $99,- 
940.84, respectively. No action was taken 
at this time on tte offer. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as 
teported for the past week: 


Domestic 

Selling Price Silver 

London U.S. Govt. Standard 
Date Ofncial. Assay Bars. Price. 
ae 36% 625% 99Y 
SS ae 37 631% 991% 
= ee 37% 633% 99% 
ae 37u 63% 991%4 
| ie 37% 63% 99% 
mem 15 ...5. 38 63% 99% 





Ernest F. Gray has opened a jewelry store 
at Kearney, Nebr. 
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Charges for Appraising Jewelry for 
Insurance 
St. Louis, Mo., Aug. 10, 1921. 
Editor THe JEWELERS’ CIRCULAR: 

The writer is pleased to see that some 
jewelers are alive to the situation caused by 
the insurance companies demanding an ex- 
pert appraisal by a competent jeweler be- 
fore issuing a jewelry policy and with this 
in view, the eight or nine of the most prom- 
inent jewelers of our city adopted the fol- 
lowing successful ‘schedule which has been 
in operation more than eighteen months. 

On all jewelry purchased from the jeweler 
making the appraisement, no charge; on all 
jewelry not purchased from the jeweler: 

1% on the first $2,500.00 
%4% on the second $2,500.00 
1%4% on all values above $5,000.00 

Trusting all the jewelers will see their 
way clear to adopt a similar schedule, I 
remain 

Yours very truly, 
G. DrostTen. 





What Should Be Sold Under the Slogan 
“Gifts That Last” 


SAN Francisco, Cal., Aug. 6, 1921. 
Editor THE JEWELERS’ CIRCULAR: 

“Gifts that Last” is a wonderful slogan 
and should stimulate the sale of jewelry 
throughout the country but to get lasting 
results, those who use it must back it up by 
selling jewelry that will last. The slogan 
will not be made of value to the jewelry 
trade, nor will the trades at large be helped 
but on the other hand will be hindered when 
it is used to push the sale of the following 
merchandise : 

Platinum front jewelry with the plat- 
inum as thin as tissue paper. 

Platinum wedding rings made of two 
per cent, platinum and sold for less 
than the raw five per cent. platinum 
costs. 

Gold jewelry made so light that it 
will bend when taken off the card. 

Waldemar gold chains with the con- 
necting links made so light that they 
will wear out in short time. 

Signet rings with the tops so thin that 
if a crest is engraved on it, it would 
come through the metal. 

Stone set rings so light that the stones 
will fall out. 

Platinum ring mountings made of 
poor platinum and the prongs so soft 
that you can bend them with your little 
finger and will not hold a diamond se- 
curely. 

Diamonds with so many flaws that 
they would make good specimens of per- 
manent “cracked ice.” 

Others with beautiful chunks of nice 
black carbon. 

Diamonds called “blue white,” in 
which one must be color blind not to 
see the yellow. 

This is the time to do everything to stim- 
ulate business, but the jeweler should bear 
in mind at all times that, while the public 
is looking to buy at the best possible price, 


the purchasers seeking lower prices are not 
looking for lower quality and it is neither 
fair to them nor good business to the dealer 
to attempt to fool them. 

The wise dealer will never sacrifice qual- 
ity for price, but he will maintain his high 
standard of quality and sell at current prices. 

Very truly yours, 
(Signed) Henry M. Asrams. 





Another Jeweler Voices Objection Against 
Firms and Manufacturers Selling 
Outside of Trade 


DeLawakeE, O., Aug. 8, 1921. 
Editor, THE JEWELERS’ CIRCULAR: 

I am glad to see the article “Advice from 
an Old Subscriber” in last issue of THE 
JEWELERS’ CIRCULAR. 

I think it is high time all retail jewelers 
stop buying from firms or manufacturers 
that sell anything which jewelers handle to 
any others than jewelers. 

I think a list of firms selling to other than 
jewelers could very easily be compiled and 
jewelers in this way could tell whom to 
refuse to buy of. Department stores, hard- 
ware stores, clothing stores, millinery 
stores, and most any kind of a store carry 
articles that should be handled only by 
jewelers. 

Clocks, watches, beads, and what not in 
the jewelry line are sold by other than 
jewelers, and I suppose will continues to 
be sold by them as long as jewelers “lay 
down.” 

I certainly favor some plan whereby a 
manufacturer or jobber will be compelled 
to stay in our field or out of it. 

Very truly, 
ANOTHER OLp SUBSCRIBER. 








STORE ROBBERY 





Burglar Uses Skeleton Key in Gaining 
Entrance to Milwaukee, Wis., Jewelry 
Establishment 


MitwaukeE, Wis., Aug. 11.—On open- 
ing his store Tuesday morning, Herman 
Kupper, jeweler at 747 ‘Muskego Ave., 
found that his establishment had been en- 
tered during the night and gems‘and jewel- 
ry valued at $5,000 stolen. The robbery 
was the third time this year that Mr. Kup- 
per’s store had been visited by burglars. 
He found windows and showcases stripped, 
but the safe which contain several’ thou- 
sand dollars’ worth of jewelry and cash 
had not been opened. 

Finding the front door unlocked has led 
Mr. Kupper and the police to believe that 
the thief had ‘entered with the aid of a 
skeleton key. Although the safe was dis- 
regarded, police term the robbery as the 
work of expert thieves. 

Included in the loot were the following 
articles reported stolen by Mr. Kupper: 13 
la Vallieres, $200; 18 men’s rings, $300; 
eight women’s rings, $500; 14. wrist 
watches, $800; 33 men’s chains, $175; 19 
pearl chains, $600: 12 women’s watch 
chains, $75, and 3 diamond scarf pins, $250, 
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Two More Jewelers Guilty of False Marking 





Further Successes Obtained in Crusade Started - National eo — 
of Trade to Enforce the Gold Stamping Law of New York—One Jeweler 
Sent to Jail and Another Fined Under Advertising Ordinance. 
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Success is still crowning the efforts oi 
the Good and Welfare Committee of the 
National Jewelers Board of Trade and other 
organizations in the industry, in their en- 
deavor to wipe out violations of the New 
York Stamping Law, and last week, two 
more convictions under this act were ob- 
ined. In addition, a third jeweler was 
found guilty of violating the advertising 
ordinance of the City of New York and was 
fined $25. The latter conviction is consid- 
ered an important one and will probably lead 
to the further prosecution of other jewelers 
in the metropolis along the same lines, 

On Tuesday, Aug. 9, after THE JEWELERS’ 
CrcuLAR had gone to press, Daniel Cooper 
of Cooper Bros., 54 Forsyth St., who last 
June was brought before Magistrate Cor- 
rigan in the District Court on a charge of 
glling a ring marked 14 k. which it was 
claimed assayed below the karat fineness al- 
lowed by law, was brought up for trial. 
The case was tried in the Court of Special 
Sessions before Magistrates Moss, Freschi 
and Healy and after all of the testimony 
had been submitted, the defendant was found 
guilty and was remanded until Monday. At 
that time sentence was deferred until 
Sept. 9. 

At the trial the defendant claimed that a 
ring other than the one that had been as- 
syed had been sold. The ring which 
was purchased by Thomas M. Morgan, in- 
vestigator for the Mayor’s Bureau of 
Weights and Measures, was marked 14 k. 
but at the trial it was claimed that it as- 
sayed only 11.40 karats. 


The other defendant brought up under the 
stamping act was Joseph Shapiro, a jeweler 
at 13° Eldridge St. The defendant was 
charged with selling a green gold ring 
marked 14 k. but which it is claimed assayed 
11.71 karats. This ring was purchased from 
the defendant on May 6 for $7.25. The de- 
fendant appeared in the Court of Special 
Sessions before Magistrates Moss, Freschi 
and McInerny, who accepted a plea of guilty 
entered by Shapiro. On Monday the defend- 
ant was sentenced to serve 10 days in the 
workhouse and to pay a fine of $100. Al- 
though stationery of the defendant had on 
it “manufacturer of high grade diamond 
mountings” Shapiro claimed he did no man- 
wfacturing. 

Last Wednesday Samuel Winegarten ap- 
peared before Magistrate Hadden and 
pleaded not guilty to a charge of selling a 
ting marked 14 k. which it is claimed as- 
sayed less than 12 karats. The defendant 
was released under $100 bail until Aug. 17, 
at which time the trial will take place. 

The most important development of the 
campaign occurred last week when Magis- 
trate Corrigan found James O. Anderson, 
Proprietor of The Monogram Shop, 59 Nas- 
sau St., guilty of violating the advertising 
ordinance of the City of New York. An- 
derson was brought before the court on Aug. 
8 at which time, he pleaded not guilty and 


last Thursday, the case was brought up for 
trial. 

The prosecution at the trial presented as 
evidence a sign which Anderson had on dis- 
; é : , * 
play in his store window, reading “14. Kt. 
Gold Signet Rings—$3.00 up; Motogram 
Free.” It was shown that the ring had 
been purchased on the strength of the sign 
and when the customer asked for a bill, he 
was given one which stated that the ring 
was “gold filled.” The ring bore no mark 
and it was shown that the advertisement 
which was on display in the window falsely 
described its quality but that the bill 
given at the time the ring was purchased 

was correct. 

The defendant was found guilty under the 
advertising ordinance and fined $25. The 
ordinance, which appears under Chapter 27, 
Section 1 of the Code of Ordinance of New 
York under which Anderson was prosecuted, 
reads as follows: 

Sec. 1. ApvERTISEMENTS, false and misleading. 

Any person who, with intent to sell or in any 
wise dispose of merchandise, securities, services 
or anything offered, directly or indirectly, by such 
person to the public for sale or distribution, or 
with intent to increase the consumption thereof, 
or induce the public in any manner to enter into 
any obligation relating thereto, or to acquire the 
title thereto or any interest therein, makes, pub- 
lishes, disseminates, circulates or places befcre the 
public, or causes directly or indirectly to be made, 
published, disseminated, circulated or placed be- 
fore the public in any newspaper or other publi- 
cation. sold or offered for sale upon any street 
or public place, or on any sign upon any street 
or public place, or in any hand bill or adver- 
tisement posted upon any street or public place, 
or any placard, advertisement or hand bill exhibited 
or carried in any street or public place, or on any 
banner or sign flying across the street or from 
any house, an advertisement of any sort regarding 
merchandise, securities, service or anything so of- 
fered to the public, which advertisement contains 
any assertion, representation or statement which is 
untrue, deceptive or misleading, shall be published 
by a fine of not less than $25 or more than $250, 
or by imprisonment of not less than 5 days nor 
mere than six months, or by both such fine and 
imprisonment. (Ord. effective April 14, 1914.) 

No person, firm or corporation shall represent 
or circulate or place before the public any an- 
nouncement, nor insert nor cause tc be inserted 
in any city, business or telephone directory, any 
notice that such person, firm or corporation con- 
ducts the business of an auctioneer without having 
first obtained a license as such from the city clerk. 
(Adopted Nov. 28, 1916.) 


When A. E. Heyman, 182 Fulton St., was 
brought up on Tuesday, Aug. 9, before 
Judge Corrigan, the defendant pleaded not 
guilty and was released for trial on Sept. 6. 
The complaint against Mr. Heyman involves 
the sale of an Elk’s tooth fob which bore a 
band marked 14K. A ring and an Elk’s 
head constituting part of the fob, 
however, bore no marks. The defense in- 
dicated that the accused would rely on the 
contention that the mark only applied to 
the band and not the ring or Elk’s head. 








E. W. DeLawter, Anderson, Ind., while 
at Indianapolis last week, stated that the in- 
dustries of Anderson were putting more 
men to work and for this reason business 
was showing some improvement. 
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Pair of Clever Bandits Assault, Bind, Gag 
and Rob New Kensington, Pa., 
Jeweler 
PitTsBuRGH, Pa., Aug. 12.—Two men 
yesterday bound, gagged and robbed M. 
Sanders, of 956 Fifth Ave., New Kensing- 
ton, of $5,000 worth of jewelry and made 
good their escape, according to informa- 
tion received in Pittsburgh from that cit. 
It was not only a daring robbery but 

cleverly planned ‘and executed. 

It appears that on last Wednesday, a weil 
dressed stranger entered the store and 
began to dicker for the purchase of a dia- 
mond. Mr. Sanders, as the story go 
placed a tray of diamond rings on 
counter before the man, who. inspec 
them. carefully and then picked ‘out o) 
which the proprietor said would cost $240. 
He did not wish to take the stone at that 
time, but requested the proprietor to lay 
it away until the following day when he 
would call and pay for it. 

True to his promise, the stranger entered 
the store “yesterday morning and Mr. 
Sanders again placed the diamond ‘before 
his intended customer and the latter reached 
toward his hip pocket for the purpose, 
supposedly, of getting his pocketbook. As 
he did so another man entered the store 
holding a .45 caliber revolver in his hand 
and ordered both Sanders and his “cus- 
tomer” to throw up their hands. When 
they had complied, he ordered both of the 
men to go to the rear of the store and 
while he covered the men with the pistol 
in one hand, he reached into the show case 
and grabbed most of the valuable jewelry 
he could get hold of and stuck it in his 
pocket. 

However, the excitement, it appears, did 
not end there, for, after Mr. Sanders and 
the supposed purchaser had been backed 
into a rear room the “customer” hit him.in 
the face and the blow which he received, 
according to the statement given out_by the 
police, knocked Mr. Sanders senseless. 
Then the jeweler was bound hand and foot 
and a gag placed in his mouth to prevent 
him from making any outcry. The rob- 
bers then turned their attention to the safe, 
removing additional valuables. Sanders was 
later found and released, furnishing a de- 
scription of the men to the New Kensington 
detectives, 













Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Aug. 12, 1921 
The U. S. Assay Office reports: 


$622,043.72 
78,739.07 


Gold bars exchanged for gold coins.. 
Gold bars paid depositors............ 


SOR sis Nandicaniwadees camaneted $700,782.79 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date. Exchange. 
DBM. 6k CGH wane en dea $157,455.38 
AD. 5 6.50 etnies s cdeeeeedattal 74,115.80 
EMMAEOD 5ona'o's ara Halal ed acces ewe wee 145,608.11 
BEE aa 00's dnb na couaneenalilaee 118,955.19 
POGES. nist winan iecudsdeenene 88,965.74 
Ee AL ee ee ee eee eed: $622,043.72 
Ae -38 s+. capcom 36,943.50 
Fred Randall, Remer, Minn., plans to 


open a jewelry business there. 
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DEATH OF HANS NORDAHL 


er Head of Firm of Nordahl & Olson 
Was One of the Oldest Retail 
Jewelers of Chicago 


Cuicaco, Aug. 10.—In the death of Hans 
Nordahl, which occurred July 28, the retail 
trade of Chicago lost one of its oldest mem- 
bers in this city. 

For nearly 50 years the firm of Nordahl 
& Olson conducted a store on Milwaukee 


| Form 


Ave. near Chicago Ave. The business was. 


established in 1869, two years before the 
big fire. Four years ago they removed to 
2735 W. North Ave., their present location. 

Eight years ago Mr. Olson retired from 
the.firm on account of failing’ health and 





THE LATE HANS NORDAHL 


since that time Mr. Nordahl has associated 
with him his son, Adolph H. Nordahl, and 
his.son-in-law, Henry Mortensen, who will 
continue the business as formerly. 

Mr. Nordahl was born in Norway, Sept. 
28, 1843, and came to the United States in 
1867. Soon after that he came to Chicago 
and engaged in the retail business with Mr. 
O. E. Olson. 

Mr. Nordahl is survived by his widow, 
three daughters and one son. 








National Association of Specialty Salesmen 
Holds Convention at Kansas City, Mo. 


Kansas City, Mo., Aug. 11—The Na- 
tional Association of Specialty Salesmen 
held its first annual convention in Kansas 
City, Aug. 4 to 7. A. Nash, Cincinnati, 
O., one of the organizers at Chicago last 
year, was elected president. Mr. Nash is 
widely known as the manufacturer who in- 
troduced the Golden Rule into the cloth- 
ing business, and he purposes to instill this 
idea into the National Association of Spe- 
cialty Salesmen. Under his leadership, the 
organization will strive for two exemplifica- 
tions of the Golden Rule principle—selling 
only such goods as the salesman himself 
would buy at the price he asks, and instill- 
‘ing into the world of trade generally, of 
‘this principle, by correction of misleading 
‘advertising. a 
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The association will, it is promised, take 
an aggressive part in the campaign under 
thé general leadership of ‘the Assdciated 
Advertising Clubs of the World, towards 
making advertising honest, and eliminating 
the manufacturers and distributors who do 
not properly present their commodities or 
establishments. 

The National Association of Specialty 
Salesmen while primarily an organization 
of men selling direct to consumers, may 
include salesmen who do not take this di- 
rect path. The decisive factor in deciding 
the eligibility will evidently be the com- 
parative directness—whether it would be 
possible to eliminate any of the steps taken. 
The association will aggressively foster the 
propaganda for eliminating as many of the 
intermediate steps as possible. The conven- 
tion next year will be held at Cedar Point, 
Ohio, 7 

Among the manufacturers represented 
with displays were the Continental Jewelry 
Co., whose sales manager, W. T. Morgan, 
was looking for salesmen to present his of- 
ferings to merchants, and the Ejecto Co., 
with its new cigarette holder. 








DEATH OF JOHN A. TSCHANTRE 
Baltimore Material Dealer and Former Sec- 
retary of Maryland State Immigration 
Board Passes Away in 60th Year 


BattimorE, Md., Aug. 11—John A. 
Tschantre, well known material dealer of 
this city, located at 28 E. Baltimore St., and 
at one time secretary. of the State Board 
of Immigration, died last Saturday. The 
body was laid at rest with Masonic honors 
last Tuesday at Cambridge. 

Mr. Tschantre was born in Switzerland, 
Sept. 22, 1860, and in 1883 came to this 
country. He located in Cambridge, Md., 
and in 1885 obtained employment with Wil- 
liam W. Fletcher as a watchmaker. In 1886 
he purchased the business of John Stewart 
and contined in Cambridge until 1912 when 
he sold out to Alfred Wirz of Montpelier, 
Ohio. From 1912 until 1916 Mr. Tschantre 
served as secretary of the State Board of 
Immigration. Two years before retiring 
from this position the John A. Tschantre 
& Sons Co. Cambridge, purchased the 
business of Mr. Wirz, who in 1912 bought 
out Mr. Tschantre. After Mr. Tschantre 
had served four years on the Immigration 
Board he came to Baltimore in 1916 and 
bought out the Baltimore Watch & Jewelry 
Supply Co. and the Shirey Supply Co., of 
this city. Since then and up until the time 
of his death he had conducted a material 
business at 28 E. Baltimore St. 

Mr. Tschantre was a member of Blue 
Lodge Chapter and the Knights Templars 
of the Masonic Order and also of the 
Knights of Pythias. Although not a mem- 
ber of the Maryland & Delaware Retail 
Jewelers, Mr, Tschantre took a great deal 
of interest in their work and attended many 
conventions of the organization. 








L. E. Heaps, formerly a retailer at Dan- 
ville, Ind., but who sold out some months 
ago following a critical illness and went to 
California on the advice of his doctors, is 
back in Indiana and is now at Sheridan. 
He was in Indianapolis recently. 
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DEATH OF J. M. CURLEY - 


Chicago Manager of the Waltham Watch 

Co. Expires Suddenly After an Illness 

of a Few Days’ Duration 

Cuicaco, Aug. 12—This morning at 
10:30 o’clock representatives from prac- 
tically every wholesale concern and jewelry 
erganizations in the city assembled in’ the 
Chapel of Bentley & Bro., 2701 N. Clark 
St., to pay their last respects to the de- 
parted James M. Curley, whose remains 
were taken on the “Twentieth Century” 
that day to Greenville, N. H. 

Monday afternoon the trade in this city 
was shocked by the announcement of the 
death of Mr. Curley, Chicago manager of 
the Waltham Watch Co., which occurred 
suddenly at noon, in his apartment at the 
Grasmere Hotel, 4621 Sheridan» Road. Mr. 
Curley .had. been ill only a few days and 
his illness was not considered serious. Mrs. 
Curley was at one of the resorts north of 
here and learned of his death only upon 
her arrival home, Wednesday morning, hav- 
ing started home before he died. 

Mr. Curley only -recently returned from 
an extensive western trip for the company 
and on Tuesday of last week accompanied 
the Golden Roosters, of which he was a 
charter member, to Elgin for an outing and 
seemed in the best of spirits all day. In 
the party was also -M. A. Mead, who was 
the first representative sent out to Chicago, 
and they both received’ many congratula-~ 
tions upon their health and success, 

Mr. Curley had been associated with the 
Waltham Co. for the past 38 years, and 
during the last eight was manager of the 
Chicago office. During these years he has 
endeared himself. to all the trade, customers, 
associates and competitors alike, by his fair 
and honorable methods and his kind and 
genial disposition. For many years pre- 
vious to coming to Chicago he was field 
manager in Canada and has a host of 
friends in the trade there. 

Mr. Curley was born in New Hampshire 
57 years ago and engaged with the Waltham 
when only a young man. During the time 
he was here he has lived with his wife, 
who survives him, at the Grasmere Hotel. 
His remains were taken to the old home in 
Greenville, N. H., for interment. 

The high esteem in which he was held by 
the trade here was attested by the large 
number which called to pay respects to his 
memory and the beautiful floral offerings 
sent by organizations in the trade, 











A rather unusual type of advertising 
novelty is now being furnished its dealers by 
the W. A. Sheaffer Pen Co., of Fort Madi- 
son, Ia. This is a two-piece metal easel 
with a box-like base and a long thin in- 
clined upright clipped to the base. An open 
pen or an automatic pencil is rested in a 
depression in the base and leaned against 
the upright so that the appearance is given 
of a pen standing without support. On 
the black enamel coated base is printed in 
silver lettering the words “It’s a Sheaffer.” 
The Sheaffer Co. styles these metal display 
easels its “Six Little Salesmen.” They are 
furnished on request to any Sheaffer dealer 
and can be used in making an attractive 
window display of any size or for counter 
and show case display: : 
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ESTABLISHED 1884 


PHILIP PRESENT & SON 


DIAMONDS 


in All Sizes and Qualities 


37 Maiden Lane, New York Amsterdam, 8 Tulpstraat 
Main Office, Rochester, N. Y. ! Antwerp, 29 Boulevard Leopold 























| BUSINESS PSYCHOLOGY, No. 5 
More Pep and Pollyanna Stuff— 


is what our Trade needs most. You can’t convince US that the whole nation has stopt 
buying jewelry, all at once. 

Our Trade is simply suffering from a morbid attack of the “blues” at having to re- 
adjust itself to the inevitable “after-war” and reconstruction conditions. Whatever ttie 
conditions are, we’ve got to meet them and sobs won’t help us. Let’s stop lamenting, 
“get ad-justed” and hustle our Trade back to normalcy 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious and Imitation Stones 


New York Office, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Cablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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A LOSS TO THE TRADE 





Career of Muscatine Jewelers, Victims of 
the Recent Double Tragedy 


MuscaTINE, Ia., Aug. 10.—The double 
tragedy which occurred here Aug. 7, 
when Fitch W. Swan shot and_ killed 
George H. Volger and then committed 
suicide (as told in full in the last issue of 
Tue JEWELERS’ CIRCULAR) has shocked not 
only the jewelers of this section but those 
throughout Iowa, and is still a subject of 
comment. 

The report last week, while giving de- 
tails of the tragedy, gave few facts about 
the lives of the two deceased jewelers. 

Both victims of the dual tragedy were 
more than ordinarily prominent among 
the business men of Muscatine, and each 
took active part in civic affairs. Mr. 
Swan had operated a jewelry store here 
continuously for the past 45 years, and 
was one of the most highly respected 
members of the local Masonic fraternity. 

Mr. Swan was probably one of the 
best known of the older business men 
in Muscatine. His jewelry store was re- 
garded as the oldest commercial enter- 
prise in Muscatine which had continued 
without a break under the same manage- 
ment. Throughout his mature ‘years he 
had been a leader in local business cir- 
cles and in civic life. He served for 
several years as park commissioner. 

Mr. Volger had managed to cram into 
his 36 years more numerous and more 
diversified activities than many another 
successful business man living to a ripe 
old age. 

Everything he touched, be it in the 
field of business or ‘of sports, seemed to 
prosper, and prosper forthwith. He had 
built up an enviable trade in the jewelry 
business here, and in less than two weeks 
would have opened up one of the finest 
jewelry stores in Iowa, at Davenport. 

Searcely less shocking than the blow 
dealt, to his family was that sustained 
by the local and Davenport Masonic 
bodies, in the loss of Mr. Volger. His 
home was visited by hundreds of mem- 
bers of local lodges Sunday afternoon, 
for these men realized that there had 
been taken from their midst a brother 
who was as much admired for his efficient 
services as he was loved for his instan- 
taneous-friend-making type of person- 
ality. 

He was president of the Muscatine 
Shrine Club, was a member of De Molay 
Commandery, No. 1, Knights Templar; 
Webb Council, R. & S. M., Washington 
Chapter, No. 4, R. A. M., Iowa Lodge, 
No. 2, A. F. & A. M., and Muscatine 
Lodge No. 304 B. P. O. E. 

He was also a member of the Musca- 
tine Rotary and Muscatine Advertising 
clubs, a number of other civic and social 
organizations, and of the First Presby- 
terian Church. 

Mr. Volger was born in Muscatine, 
March 19, 1885. He attended the public 
schools and the local high school, and 
finishing his schooling, commenced work 
for Mr. Swan. On July 14, 1909, he was 
united in marriage to Miss Helen Knopp, 
of this city. 
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As a boy at school, the deceased was 
a leader in athletic sports. In the Win- 
ters of 1907-1908 he made a tour of the 
United States, with the Tourists, Musca- 
tine’s well-known basketball team, which 
won the world championship the season 
they were on the road. 

He also managed to snatch enough time 
from his business to manage the “‘Muskies,” 
world basketball title claimants, in 1917, 
1918 and 1919. At the time of his death, he 
was a member of the board of directors of 
the Muscatine baseball club. 

In addition to the grief-stricken wife, 
there remain to mourn the deceased three 
children, George, Jr., age 7 years; Charles, 
4, and Marion, 3; two sisters, Mrs. Wil- 
liam Liebbe, and Mrs. Philip Thomson, 
and two brothers, Edward and William, 
both of this city. 

Fitch William Swan was born in Mil- 
waukee, Wis., July 8, 1850. He was brought 
to Muscatine in his infancy and attended 
the public schools here. Entering business 
life he was employed as a clerk in a dry 
goods store for a short period and then 
began learning the jeweler’s and watchmak- 
er’s trade with which line he was associated 
during the entire remainder of his lifetime. 








Klivans Bros., Pittsburgh, Pa., Offer Credi- 
tors Settlement on Basis of 50 Per Cent 


PitTsBurGH, Pa., Aug. 10.—Klivans Bros. 
who filed a voluntary petition in bankruptcy 
in the United States District Court here, 
but which was preceded by the filing of an 
involuntary petition by creditors, are mak- 
ing a composition offer of 50 per cent. The 
firm has stores at New Castle, Pa., and two 
in Warren, O. The firm offers 30 per cent 
in cash and 20 per cent in notes, payable 
Jan. 1, 1922, and signed by Harry and Sig- 
mund Klivan and endorsed -by Jacob and 
Isadore Klivan. 

At a recent meeting to inquire into cred- 
itors’ claims, the referee in bankruptcy al- 
lowed an aggregate of $38,914 out of the 
$41,794 presented. The alleged bankrupts, 
however, were not examined by the cred- 
itors, the concern not admitting insolvency, 
their bankruptcy schedules, which were filed 
here, simply referring to them as “alleged 
bankrupts.” 

The assets of the company have shown a 
considerable shrinkage on account of a 
change in the price of some of the mer- 
chandise handled. 

It is believed that a majority of the cred- 
itors will accept the composition offer. 








Death of John T. Conefy 


Nertu ‘ Attiesoro, Aug. 11.—John_ T. 
Conefy, of the John T. Conefy Co., died 
last Monday at his home in Park St., 
after an illness of several months. The de- 
ceased was 65 years of age and was one of 
the best known citizens of the town. The 
deceased had been engaged in the chasing 
and engraving business for the past 30 
years. He was affiliated with the Elks, 
Knights of Columbus and Hibernians and 
was a director of the North Attleboro Chap- 
ter of the Red Cross and the Board of 


’ Trade. 


The funeral was held Wednesday morning 
with services at St. Mary’s church. Burial 
was at the St. Mary’s cemetery. 
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HEARINGS DEFERRED 





Cases Against Men Held in Chicago on Gem 
Smuggling Charges to Be Heard 
Aug. 19 and in October 


Cuicaco, Aug. 13.—The hearing of the 
case of M. L. Levinson, of Cleveland, held 
to answer a charge of smuggling diamonds 
and jewelry and attempting to dispose of 
them here, has been postponed until Aug. 
19 in order to give him an opportunity to 
get witnesses and prepare. his defense. He 
is held under $5,000 bond and it is claimed 
that he admitted the gems were brought 
into America on the Mauretania on May 5 
last. 

Levinson was formerly in the grocery 
business at Cleveland and through some 
trades. got into the real estate business, 
which proved very profitable. He decided to 
make some big money by going to Europe 
and buying diamonds. He had his tailor 
make Jong secret pockets in his trousers, say 
the Federal agents, and it was from these 
pockets that the federal detectives claim 
they took the diamonds and jewelry. Checks 
for some of the goods sold were also found 
in his possession. The value of the gems 
seized is placed at $18,000. 

The case of Hyman Finerman, of Cali- 
fornia, who was arrested here en. royte 
home from Europe while attempting to dis- 
pose of diamonds worth $70,000 alleged to 
have been smuggled into this country, will 
not be called until in October, in the opin- 
ion of W. H. Williams, special agent of 
the treasury department here. Finerman, 
who was released on $2,000 bond, has dis- 
cussed the case with Mr. Williams, who 
believes that at the time of the hearing 
he will tell all the circumstances of the 
importation. cass 

Finerman is a jewelry worker who 
learned his trade in England, and it is 
said that during the time he worked there 
he repaired and set stones in the crowns 
and jewelry of the rulers of that country, 
it is claimed. . 


w 








Goffe & Son, Pawtucket,R.-I., Make an 
Assignment Under State Laws 


Pawtucket, R. I., Aug. 10—Goffe & Son, 
a co-partnership composed of Frederick W. 
Goffe and Edwin E. G, Goffe, retail jewelers 
and pawnbrokers, 17-19 N. Main St., this 
city, has made an assignment to M. N. Car- 
tier of 291 Canal St., Providence, for the 
benefit of their creditors, No estimate as 
to the amount of the assets or liabilities 
has been announced. The entire stock was 
placed on sale at 9 o’clock this morning in 
a “closing out sale.” 

The business was established March 1, 
1901, by. Frederick L. Goffe, who died in 
June, 1916, since which time his son Fred- 
erick W. Goffe has conducted the business. 
Recently the latter took his son Edwin 
E. G. Goffe into partnership. 








The employes of the Dominick & Haff 
Co. silver factory at North Attleboro, 
Mass., enjoyed their first annual outing Sat- 
urday afternoon at Rocky Point. They 
made the trip in automobiles and during the 
outing a program of athletic events was 
carried out and a shore dinner enjoyed. 
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President and Treasurer 


ROBERT W. OTIS 


Office—187 Eddy Street 
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PROVIDENCE, R. I. 








Representative 


MELVIN J. SMITH 


OTIS BROTHERS COMPANY 


REFINERS OF GOLD, SILVER AND PLATINUM 
Plant—100 Blackstone St. 











The name Otis Brothers Company is always recognized as being 
synonymous with honesty and efficiency. 
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THE NEW TARIFF BILL 


when passed by the Senate will materially increase the cost 
of imported watches. WHY NOT anticipate the increased 
cost of watches by buying your holiday requirements NOW? 


HOFFMAN Bros.’ stock of plain and diamond set ladies’ 
ribbon watches is now complete and is low priced, compatible 
with our cash purchases of diamonds and our reduced cost of 
manufacturing cases. 


Write for Prices 


HOFFMAN BROS. 


(No other connections) 
Importers and Manufacturers 


15 Maiden Lane, _New York 
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M.S. Page & Co. siz Boston 





Pencils 


For the 





Watches work. If you are right, you 
Lunch Kits 





DON’T waste your energies 
in sawing with the back side 
of the tooth, Plan your | Pearls 
can go ahead easily. We can 
start you right with our 
lines of up-to-date, depend- 
able merchandise. We are 
“At your service for success.” 


School Boy 











DIAMONDS 


Silverware 
Home Needs 


For the Ladies 








You can’t get rich selling what you haven’t got. 
Keep your lines complete. Don’t wait for a drop 
that may not come. Read Jewelers’ Circular, July 
13, P. 60. Buy now what you need. 


WATCHES 








JEWELRY 
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DEATH OF Jos. C. WHITEHOUSE 


Head of Well-Known Jewelry Manufactur- 
ing Firm of Cincinnati Succumbs to 
' Heart Trouble at Christ Hospital 


CincinnaTI, O., Aug. 14.—Funeral serv- 
es for Joseph C. Whitehouse, 48, founder 
a member of the firm of Whitehouse 
fics, jewelry manufacturers, was held 
rday (Monday) afternoon, at three 


este ; aie 
Rieck, from the residence on the Dixie 
Highway, near Erlanger, Ky. The death, 


which occurred Friday at the Christ Hospi- 
tal, Cincinnati, came suddenly and unex- 
nectedly, although he had been ill with 
heart trouble for two weeks. He went to 





THE LATE JOSEPH C., WHITEHOUSE 


the hospital suffering with a nervous break- 
down and with his heart in a bad shape 
owing to his rundown condition, 

Mr. Whitehouse was a- son of tite late 
Joseph C. Whitehouse and.was born in 
Kenton County, Ky., 48 years ago. He at- 
tended the Covington, Ky., high school, 
and at the age of 13, went to work for 
Joseph Noterman’s jewelry manufacturing 
firm'in a small capacity. He remained 20 
years with the same people and advanced 
from position to position until he was one 
of the house’s most valuable employes. 

Fifteen years ago he branched out for 
himself and with his brother, William 
Whitehouse, formed the business known as 
Whitehouse Bros, Starting in a small recom 
over Oskamp’s jewelry store at 7th and Race 
Sts., in one small room, the guiding hand 
of Joseph Whitehouse directed it until it 
now occupies a whole floor in the immense 
Walsh building at 3rd and Vine Sts., with 
several hundred employes. 

Extremely artistic, he personally directed 
the manufacture of the platinum jewelry 
which earned a wide reputation for the 
firm. He also closely supervised the manu- 
facture of every piece of jewelry turned 
out and could assist the most expert work- 
man in putting the finishing touches to any 
Piece of jewelry the firm sent out on the 
market, 

Mr. Whitehouse devoted much attention 
to landscape gardening and taking a large 
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tract of pasture land near Erlanger he de- 
veloped it into the present Whitehouse home, 
which is one of the show places visitors 
are driven to from. Cincinnati, Covington 
and Newport. 

Besides the widow and two children, 
Betty and Jean, his brother, William White- 
house, and a sister, Mrs, Heber H. Temple, 
survive. 

Business associations in Cincinnati and 
Covington, to which Mr. Whitehouse be- 
longed, appointed representatives to the 
funeral. The Covington Masonic Lodge 
conducted their services over the body. 
The Rev. Edward P. Hall, pastor of the 
Union M. E, Church, preached the funeral 
sermon, and interment was in Highland 
Cemetery. 








DEATH OF HARRY E. ROBY 





Member of New York Silversmith Concern 
Passes Away After an Illness of 10 Days 


An illness lasting ten days ended on 
Tuesday evening, Aug. 10, in the death of 
Harry E. Roby, a member of the firm of 
Currier & Roby, silversmiths, 217 E. 38th 
St., New York. A complication of kidney 
troubles, precipitated by an attack of in- 
digestion, is attributed as the cause of Mr. 





THE LATE HARRY E, ROBY 


Roby’s death, which occurred at the Jersey 
City (N. J.) Hospital, to which he had been 
taken for examination. Interment took 
place last Friday afternoon in’ Concord, 
N. H., the city of his -birth. 

Harry E. Roby was born at Concord, 
N. H., on June 6, 1862, being the son of 
Harrison A. Roby and Sophronia (Sargent) 
Roby. His education was received in the 
public school of that city. After leaving 
school he was apprenticed to William B, 
Durgin, old time silversmith of the same 
city, and from him gained a thorough 
knowledge of the various branches of the 
craft. Upon finishing his apprenticeship 
he entered the employ of J. B. & S. M. 
Knowles, silversmiths, of Providence, R. I. 
(now out of business), and later he was 
with the Van Sant Co., of Philadelphia. 
In 1885 he went to Newburyport, Mass., as 
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silversmith foreman for the A. F. Towle 
& Son Co., where he remained until 1890. 

In this year he undertook the establish- 
ment and superintendency of the Wendell 
Mfg. Co., of Chicago. This position he 
successfully filled until 1900. Following this 
he was, for a short time, at the head of 
the sample making department for the Towle 
Mfg. Co. at Newburyport, Mass., and in 
1901, with E. M. Currier established the 
present firm of Currier & Roby in New 
York, the firm making sterling hollow- 
ware, 

His wide: and severe early training in 
the technical side of the craft besides mak- 
ing him a skilled artisan, developed a high 
capacity of judgment in all matters relat- 
ing to silverware manufacturing. 

Added to this, Mr. Roby was, moreover, 
an ardent admirer of old silver (antique) 
and the opportunities afforded him for ob- 
servation along this line gained him a wide 
experience, and he gathered a large amount 
of data on the subject. In consequence, he 
was one -among the few men in this country 
competent to pass on the value and au- 
thenticity of early silverware. 

Mr. Roby was of an unusually sociable 
and cheerful disposition and had a host 
of friends who were deeply grieved to hear 
of his suddent deathe He was a member 
of the Metropolitan Museum of Art. 

Deceased was twice married, his first 
wife being Miss Florence Brooke, of Wil- 
mot Flats, N. H., who died in 1916. His 
second wife, who survives him, was Mrs. 
Mary Grandy, of Jersey City, N. J. There 
were no children, 

Besides the widow, he leaves two sisters. 
and a brother. 








Jeweler’s Errand Boy Injured When He 
Drops a Jug of Sulphuric Acid 


on Sidewalk 


Provipence, R. I., Aug. 13.—An errand 
boy who had just purchased a jug of sul- 
phuric acid dropped it on the sidewalk at 
the corner of Washington and Eddy Sts. 
about noon Friday. .The jug smashed into 
bits as it hit the concrete, and the liquid 
spattered about and covered the sidewalk. 
A quantity of. it struck the boy on the 
knees, arms and-hands, causing burns which 
are not only serious but may cause dis- 
figurement. The youngster who was car- 
rying the jug was Francis McDuff, 15 
years old, employed by Erskine & Morris, 
manufacturing jewelers, 9 Calender St. He 
had been’ sent to the store of Westcott, 
Slade & Balcom to make the purchase. He 
started back with the warning to be careful, 
but had proceeded but a few feet from the 
store when the jug slipped from his hands 
and broke. 

He was carried into the store and first 
aid treatment. was given him, after which 
he was sent to the Rhode Island Hospital. 
Physicians, after attending to the boy, sent 
him to his home at 15 Tallman St., East 
Providence. For fear that others might be™ 
burnéd from the acid on the sidewalk and 
in the gutter, Hose Company 1 was sent to 
the scene to flush the place. 








J. E. Von Wald, Baraboo, Wis., is mov- 
ing his jewelry store into new and more 
commodious quarters. 
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retain its BRILLIANCY. 


absolutely no merit. 


price. 


LONDON 
26 Holborn Viaduct 








It is impossible to cut an Aquamarine thin and 
Lacking BRILLIANCY an Aquamarine has 


Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 


FROM MINES TO MARKET 


The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 
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Opal Necklaces 














EARL 


PEA 
NECKLACES 


ENU UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 


Sassieihiaal Quality 
F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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Attention—Manufacturers 


Onyx Ring Stones 





Furnished For Any Size 


Diamond 





Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 


ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 


11 John St., New York 


ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 








TELEPHONE 7410 Cortland 


ELL | 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street “ NEW YORK 

















A. & $. ESPOSITER EXPERT 


conten saseay ornetr LAPIDARIES 





We cut, polish, buy and sell all kinds of precious, 
semi-precious stones and odd gems. Are always 
in the market for rough gem material, and have 
a large lot of assorted stones for jobbing pur- 
poses always on hand. 
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“100K OUT FOR HIM 


Clever Check Swindler Again Operates and 
Swindles Jersey City, N. J., Jeweler 
Out of Merchandise Worth $300 

A clever check swindler who made his 
appearance in New Jersey several months 
ago is again operating in that State and 
last week succeeded in swindling B. Spat- 
chil, a jeweler, 731 Bergen Ave., Jersey 
City. On his visit to the Spatchil store 
the swindler obtained $300 worth of 
jewelry in return for a bogus check. Sev- 
eral months ago, a check swindler, believed 
to be the same man, victimized a Hoboken, 
N. J., jeweler. 

Three days before the jeweler accepted 
the bogus check the man came to the store 
and asked Mr. Spatchil to allow him to look 
over some jewelry suitable for presents. 
The man claimed that he had been referred 
to the jeweler by a prominent Jersey City 
manufacturer and that he was connected 
with the “Arena Construction Co.” Next 
day he visited the store again and almost 
made some purchases but thought he had 
better report back to his supposed colleagues 
again as he wasn’t quite sure whether “they” 
wanted to pay that much. 

On the man’s third visit he finally selected 
the following articles: 

One gent’s watch, Dueber, green gold 
case, 25 year. Shield and crossed stripes 
on case. Elgin, 15 jewel Movement No. 
23701336. 

Platinum watch chain, long links. 
and swivel gold. 

Platinum knife, diamond set in square. 
One blade and one nail file. Sheffield steel. 

Ring, Gypsy setting, set with three small 
diamonds weighing in all 3g 1/16 carat. 

Pair of cuff links, platinum front, white 
gold back, engraved, round. Made by Hay- 
den W. Wheeler & Co. 

Pair of cuff links, platinum front, green 
gold back, engraved, round. Made by Hay- 
den W. Wheeler & Co. 

The swindler then placed the jewelry in 
his pocket and tendered in payment a check 
drawn on the First National Bank, Ho- 
boken, N. J., payable to “cash,” signed 
“Arena Construction Co., P. K. Rickard, 
Treasurer.”” On the left side of the check 
appeared, countersigned, “E. P. Simon, au- 
ditor.”. The check, except for the signa- 
tures, was typewritten. The check was later 
returned from the bank marked “No ac- 
count.” P. K. Rickard, whose alleged sig- 
nature appears on the check, is the “Tex” 
Rickard, who promoted the Carpentier- 
Dempsey fight in Jersey City on July 2. 

The swindler is described as being ap- 
parently an American, between 38 and 40 
years old, 5 feet 11 inches tall and weighing 
190 pounds. He is of good build, dark 
complexion, dark hair, broad nose, smooth 
shaven, but had a heavy beard, bad teeth, 
two in center project and are noticeable. 
Wore blue suit and straw hat. Ordinary 
_ ‘Good talker. Smiles consider- 
ably, 

If a man answering the above description 
calls at any jewelry store he should be 
watched closely. Do not deliver any goods 
to him until he has either paid in cash or 
tendered a check. If he tenders a check 
such as is described above, immediately call 
a police officer, and then notify Pinkerton’s 


Spring 
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National Detective Agency, New York city. 

A warrant has been issued for the swin- 
dler’s arrest and is held by Detective- 
Lieutenant Charles Lynch, 7th Precinct, 
Jersey City Police Department. 








ROB NIAGARA FALLS JEWELER 


Thieves ‘Knock Isaac Traub Unconscious 
and Walk Away with $5,000 Worth of 
Jewelry and Gems 

Burrato, N. Y., Aug. 12—Two bandits 
entered the jewelry store of Isaac Traub at 
2011 Main St., Niagara Falls, on the after- 
noon of Aug. 8, and after one of them 
had knocked the proprietor unconscious, 
they made away with $5,000 worth of dia- 
mond rings and unset stones. 

Mr. Traub was alone in the store, when a 
young man entered. The stranger said he 
wanted to see some diamond rings. Mr. 
Traub placed a large tray containing 12 
diamond rings and several unset stones on™ 
the showcase. Then another man entered. 
He said that he wanted his watch repaired. 
He laid the watch on the showcase beside 
the jeweler. As Mr. Traub turned to look 
at it the first man hit him on the head with 
a blunt instrument. 

Mr. Traub dropped unconscious behind 
the counter. Gathering up the tray of dia- 
monds, as well as the watch, the men saun- 
tered leisurely out of the store. 

When Traub regained consciousness, he 
notified the police. Business people in that 
part of Main St. said they saw two men 
leave the store laughing and talking together 
and walk north on Main St. So much at 
their ease were they, and so leisurely was 
their gait that no one suspected that any- 
thing wrong had occurred at the store they 
had left behind them. 

The men are described as well dressed 
and one of them is said to have worn a 
gray suit and a straw hat. 





Temporary Receiver Appointed for Globe 
Mfg. Co., Providence, R. I., on Peti- 
tion of the President of the Concern 

ProvipeNcE, R. I., Aug. 13.—Upon the 
petition of Julius C. Marx, president of 
the Globe Mfg. Co., Inc., manufacturers 
of jewelry at 22 Conduit St., this city, 
Judge J. Jerome Hahn of the Superior 
Court on Monday last appointed Washington 
R, Prescott, an attorney, 818 Hospital Trust 
building, as temporary receiver and assigned 
the matter to Aug. 15 at 10 a. m. for a hear- 
ing on a permanent receivership. 

In his petition Mr. Marx alleges that “it 
is for the benefit of and to the interest of 
the stockholders, creditors and persons in- 
terested in said corporation” that a receiver 
be appointed. Mr. Prescott as temporary 
receiver is given full charge of the estate 
and property of the corporation, with au- 
thority to maintain it as a going concern 
under bond of $3,000 and until further order 
of the court all persons are enjoined from 
taking any legal proceedings of any kind 
against the corporation. 

The business was incorporated under the 
laws of Rhode Island on Jan. 17, 1921, with 
an authorized capital of $10,000, succeeded 
a firm using the same style which was started 
by Max Cohen and his son, Harry Cohen, 
in November, 1919, at 84 Point St., but was 
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removed to 22 Conduit St. on July 1, 1920. 
The business was sold to Julius C, Marx 
and Amalia M. Aeillo. Mr. Marx was 
elected treasurer but in April, 1921, he re- 
tired as treasurer, although retaining the of- 
fice of president, and started in a jobbing 
jewelry business for himself. The suit has 
been started, it is understood, by Mr. Marx 
to obtain his holdings in the concern. 





Harold George & Co., Jewelry Jobbers of 
Providence, Make a General Assignment 
ProvipENce, R. I., Aug. 13.—Harold 

George, doing business at 56 Pine St., under 
the name of Harold George & Co., jewelry 
jobbers, yesterday afternoon made an assign- 
ment to Arthur E. Baron and Walter L. 
Breard, doing business as the Eastern Plat- 
ing Co., 40 Friendship St., this city, for 
the benefit of creditors. Curran & Clason 
are attorneys for the assignee and has given 
advertised notice to creditors to file their 
claims. 

George began business in this city only a 
short time ago, coming to this city from 
Boston, where he had previously been in 
business as the Essayan Jewelry Co., 8 
Winter St., room 304. On May 11, 1921, 
the Essayan Jewelry Co. made an involun- 
tary petition in bankruptcy with liabilities 
estimated at $17,000 and assets of less than 
$3,000. 

The assignment followed an attachment 
with damages laid at $4,000 that was 
brought against the business on Wednesday, 
Aug. 10, by Ben Wyman, of Boston, one 
of the creditors, who had a keeper placed 
in charge of the business. The claim is 
alleged to be for goods sold to the Essayan 
Jewelry Co. in Boston. Yesterday the 
return on the attachment by Mr. Wyman 
was entered in the Superior Court, at which 
time the case was heard before Judge J. 
Jerome Hahn. When it was positively es- 
tablished that Harold George, of this city, 
and the Harold George Essayan, doing busi- 
ness as the Essayan Jewelry Co. in Boston, 
was one and the same person. As a result 
of the hearing before Judge Hahn, the as- 
signment was made later in the day, 

Mr. George, or Essayan, as he claims 
his correct name is, was born in Russia, 
where he was employed in the wholesale 
and retail jewelry business. He came to 
America about 1902 and with a brother, 
Albert Essayan, opened a retail and job- 
bing jewelry business at 311 Shawmut Ave., 
Boston, under the firm style of Essayan 
Bros. Co. The business was shortly after- 
wards removed to 373 Boylston St. and 
called the Old Colony Jewelry Co., and 
was continued as apparently an unprofitable 
proposition, for Sept., 1915, the concern was 
petitioned into bankruptcy. 

They again started in business as AI- 
bert Essayan & Co. in September, 1916, 
from which time until 1919 they were in 
and out of business, sometimes together and 
sometimes separately. Feb. 28, 1919, the 
Essayan Jewelry Co. was incorporated with 
an authorized capital of $50,000, of which 
Harold G, Essayan was made president. 

After the filing of the involuntary peti- 
tion on May 11, 1921, in the United States 
District. Court at Boston, Mr. Essayan, or 
Mr. George, as he calls himself here, dis- 
appeared and it was not until a few days 
ago that his identity was disclosed. 








CIRCULAR 





THE JEWELERS’ 





Angust 17, 1921. 














UCUEALAA TOGA AMAA E=) 











i eee 5) 


1111/1) | eee TURPEDEUOUALEAGEUEELEAUOAUEDESOOUAEAUEAUOULECUEEAUEUOOPORODEAUEHAO OOO EEA EG OseMe cca ese yg aTHEDEOUELAENUEEDASOUOUELALOUOCAENIULDI~ 


naa, we have chosen to serve you: 


- 
get not only good rings, but a mar- = 
velous Advertising Service. : 
If you are not a W.W.W. dealer, 3 
there is no better time to investi- = 
gate our proposition than now. = 

WNW _t 
ALOUUANOUEGEUAHOLEOEOADUGEOUOOOUGAAUDODUNAOOOOOGEUEOOOEQUUOEAOEOOOOOONONNOOOOODEOEOESUOOGUAESOOOUOOONOUGOOODEOAONOUONATOOUOEONONUEOILE MM Ire | 





a onde R 
mY pARN 


Bice (bs 


™~, 
>. 


4 


WAWAW, 'y 


SERVICE 
Hi | 


ST WO MASTERS@ 






‘ 
fe 
) acre 


coe yeibteees A 








ea 
Mmmm rs im im!) DMM 


1 


W.W.W. Guaranteed Rings are 
sold only to the legitimate retail 


Jeweler. 


Remember, when you _ buy 


W.W.W. Guaranteed Rings, you 
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‘Makers of nationally advertised rings in which the stones do stay 
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August 17, 1921. 
DEATH OF JACOB DREICER 





Founder of Dreicer *& Co., Inc., New York, 
~ Passes Away Less Than Three Weeks 
After Demise of Son 

Less than three weeks after the death of 
his son, Jacob Dreicer, father of the late 
Michael Dreicer, and founder of the well 
known retail jewelry firm of Dreicer & Co., 
Inc, 560 Fifth Ave. New York, died last 
Sunday morning at his Summer home, Law- 
rence, Long Island, N. Y. Services were 
held yesterday (Tuesday) morning from 
his late country home after which the re- 
mains were laid at rest in Woodlawn Ceme- 

-_ 
 incept for the fact that Mr. Dreicer had 
been grieving over the death of his son, 
Michael, on July 26, he was in excellent 
health and news of his death proved a great 
shock to his many friends. As late as last 
Saturday he was seen by some of his ac- 
quaintances, but on Sunday morning he was 
suddenly taken ill and finally succumbed to 
heart failure. 

Jacob Dreicer was born abroad and was 
in his 82nd year when he died. He came 
to this country while still a young man 
and some years later started in the jewelry 
business in New York. He conducted busi- 
ness on a small scale, but through hard work 
built up a big trade, In later years Mr. 
Dreicer admitted into the business his son 
Michael and thereafter the firm became 
known as Jacob Dreicer & Son. The busi- 
ness was at that time located on Fifth 
Ave., in the vicinity of 3lst St, but 
after Jacob Dreicer retired the firm moved 
to its present quarters, 560 Fifth Ave. 
After Mr. Dreicer’s retirement the busi- 
ness was continued by his late son under 
the style of Dreicer & Co. 

The success of Jacob Dreicer in the 
jewelry business is in part credited by his 
friends to his possession of the same ar- 
tistic instinct that enabled his son to gather 
the valuable collection of paintings he be- 
queathed to the Metropolitan Museum. Both 
father and son were noted for their expert 
knowledge of jewels and for their care in 
arranging them so as best to present their 
beauty. 


Deceased is survived by a widow and’ 


three daughters, Mrs, Frances Davidson, 
Mrs, M. Annelasar and Mrs. Regina Stern- 
bach. 








Death of Albert L. Hamburg 


Provipence, R. I., Aug. 10.—Albert L. 
Hamburg, who conducted the retail jewelry 
business belonging to his wife, Mrs. Fannie 
M. Hamburg, as the Criterion Jewelry Co., 
143 Atwells Ave., died suddenly at his home, 
147 Atwells Ave., on Aug. 3, from heart 
failure. He was about 42 years of age. 

Born in Russia he came to America in 
1902, settling in New York where he was 
@ masseur in a Turkish bath establishment 
until 1907, when he removed to this city 
and obtained similar employment, In the 
Summer of 1912 he started a retail jewelry 
and watchmaker’s store at 3 Manton avenue, 
in the Olneyville section, but after about a 
year removed into the down ‘town section 
with a store at 22 Broad St. Early in 


the Summer of 1913 his store caugit fire and - 


an auction sale folléwed in September of 
that year. He bdtigtt in the place, and a 


‘ 
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settlement was effected -with his creditors 
and shortly afterwards the business was 
re-established in Mrs. Hamburg’s name, Mr. 
Hamburg becoming the manager. Deceased 
had been in poor health for several months 
on account of heart trouble and on the 
day of his death left the store at noon to 
go to the house next door for his dinner. 
A few minutes after entering the house he 
had a severe attack and before the doctor 
arrived he was dead. 

He is survived by his widow and one 
small son. 


MYSTERY SOLVED 


Youth Confesses Robbing Baltimore Jewelry 
Store and Is Committed to St. Mary’s 
Industrial School—Alleged Re- 
ceivers Arrested 

BAtTimorE, Md., Aug. 12.—The mystery 
involved in the robbery at the store of 
Morris Klein, 541 N. Gay St., July 27, has 
been solved with the arrest of a 15-year- 
old boy, who in addition to a charge of 
stealing jewelry valued at $650 was charged 
also with stealing an automobile and house- 
breaking. The boy gave his name as EI- 
mer Bleimberger, 2206 E. Chase St., and 
the police say that he was a member of a 
juvenile gang of thieyes and burglars. The 
boy was given trial in the Juvenile Court 
Wednesday and -was committed to St. 
Mary’s Industrial School until he reaches 
the age of 21 years. 

According to an alleged confession made 
to the police, Bleimberger sneaked into Mr. 
Klein’s store, crawled under a counter and 
stole the jewelry, consisting of .diamond 
rings and a watch from a show window. 
The boy, in company with another boy, 
attempted to pawn the jewelry. A num- 
ber of the rings, it is claimed, were sold 
to Salvatore Marando, 1111 E. Fayette St. 
The rings claimed to have been sold tc 
Marando, according’ to Round Sergeant 
Robinson, were valued at $575, Marando 
paying the boy $55 for».the lot. -Marando 
was arrested, charged with’ receiving; stolen _ 
goods and was held in $1,000 bail for actior. 
of the grand jury.:  % ‘st 

After selling the 











rings to Marande.* 
Bleimberger, it is contended, gave a watch, 
valued at $25, and a scarf pin, valued at 
$15, to Arthur Kohler, a chauffeur, fér the 
use of the latter’s automobile for three 
hours. Kohler was also arrested charged 
with receiving stolen goods. The case 
agaist Kohler has not been settled. Nearly 
all ofthe stolen jewelry was recovered by 
policé*#£ the northeastern district. Bleim- 


berger 4was caught when “tryitig té force 


open a shutter of a house. 








New York State Jewelers to Hold One Day 
Session Prior to the Natienal Convention 


BurFa.o, N. ¥., Aug. 12—The New York 
State Retail Jewelers’ Association is mak- 
ing every effort to have a fine representa- 
tion of New York jewelers both at the 
convention of the association in Buffalo, 
Monday, Sept. 12, and at the national 
convention, which takes place in the same 
city, Sept. 13, 14, 15 and 16. : Alfred 
O. Bald, secretary of the association, has 
just. mailed the following letter to 1,200 


retail jewelers i ew York, members and 
_retan J I \ 


111 


non-members aliké;.to stir up ‘ifiterest in 
the national conclave: 


Burrato, N. Y., Aug. 12, 1921. 
Dear Sir: 

This is your official call to the 12th annual 
convention of the New York State Retail Jewel- 
ers’ Association at Buffalo, Hotel Lafayette, Mon- 
day, Sept. 12, 1921. 

Our convention this year will be a one day 
meeting in the form of an executive session, and 
you are especially urged to be present. 

The National Convention will also be held in 
Buffalo, Tuesday, Wednesday, Thursday and: Fri- 
day, Sept. 13 to 16—immediately following our 
State convention. While the national meeting may 
be at Buffalo, New York State jewelers are in 
reality the hosts and it behooves every New York 
State jeweler, whether a member or not, to be 
at Buffalo Sept. 12 to 16. 

The trying times through which we are passing 
have brought forth, and will bring many perplex- 
ing problems which necessitate our thoughtful dis- 
cussions and careful deliberations. Come, you 
can benefit yourself, your organization, your 

Buffalo jewelers are preparing to give the vid 
itors a splendid reception and a most enjoyable 
visit. You will hear more about this later. Come, 
be entertained and help entertain the jewelers 
who will come to New York State from every 
State in the Union. 

On to Buffalo! Come Sunday or early Monday 
and stay the entire week. 

Yours for the biggest and best convention yet 
held. AtFrep O. Batp, Secretary. 





ROBBERS GET LOOT 
St. Louis Jeweler and Assistant Held Up by 
Bandits Who Steal La Vallieres and 
Watches Worth $5,000 


St. Louis, Mo., Aug. 10.+-Herman Stone, 
proprietor of a jewelry Store at 1731 Frank- 
lin Ave., and Sam Rosky, his 15-year-old 
assistant, were held up in the store at 8:45 
o’clock. last Saturday morning by two 
bandits who took from the safe two trays 
of rings and one tray of diamond la 
Vallieres and wrist watches, which Mr. 
Stone states were worth $5,000. They 
packed the loot in a suitcase taken ‘from 
the stock and escaped through the back 
door, after shutting the proprietor and boy 
in the lavatory. vs 

Mr. Stone opened his safe,, preliminary 
tu’ arranging a‘4lisplay of stock, and had 


» Tethoved three trays, when a man entered 


the store and asked him to look at a watch, 
Saying that he wished. to have it repaired. 
As Mr. Stone complied, a second man, 
about 41 years old and weighing more than 
200 “pounds, walked in and asked to be 
shown some suitcases. Mr, Stone showed 
him one but the man. said it.was too cheap. 
The jeweler started to get anothers “At this 
juncture both men drew revolvers ‘and or- 
dered Mr, Stone into*a corner. They then 
snatched three trays from a show-case, 


“dumped the contents into a°tan leather suit- 


case, which they took from stock, and ran 
out through a rear door. 

Sam Rosky, who was employed by Mr. 
Stone, came out of a room behind the 
store just as the robbers drew their re- 
volvers, They commanded him to get back 
into the room and he obeyed. Mr. Stone 
appeared at his front door after the rob- 
bers had escaped and shouted for help. 

The proprietor said that his stock was 
covered by theft insurance. On: Sept. 5, 
1919, he reported that three men robbed 
him of. jewelry valued at about $3,000 and 
$255 in money. The police arrested many, 
suspects following that report, but Mr, 
Stone was unable to identify anyone. 
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COCKCROFT BLDGS, 


Your Melee in Our 


PLATINUM CASES 


Made in Three Pieces—You Know They Are Right 
We Supply Movements and Trimmings 


Kapeker & Blum, Inc. 


Estimates snd De- Platinumsmiths 
Siucal Order Werk 71 NASSAU STREET NEW YORK CITY =e; Bar, Pine 
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Schanfein & Tamis 


Manufacturers of 


Gold and Platinum Novelties 

CIGARETTE CASES ‘VANITY CASES 

MATCH BOXES MESH BAGS 
All the Latest Novelties 


71 Nassau St. New York | 
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Virginia Retailers Meet at Richmond 





State Association Holds Great Convention, Adopt Important Resolutions 
and Hear Many Interesting Addresses 




















Ricumonp, Va., Aug. 10.—Repeal of the 
special war taxes and vigorous _ Protest 
against any discriminatory taxes being laid 
on jewelry and kindred goods, and strongly 
recommending the taxation plan of the 
Jewelers’ War Revenue Tax Committee, 
were features of the resolutions adopted 
yesterday by the Virginia Retail Jewelers’ 
‘Association at the closing session of the an- 
nual convention in this city. The resolu- 
tions will be ‘forwarded at once to the Vir- 
ginia delegation in Congress with the re- 
quest that they be given careful considera- 
tion. a 

Specifically, the Virginia jewelers went 
on record as opposing the 5 per cent Excise 
or “sales” tax, considered an unjust dis- 
crimination, and favoring a one per cent 
turnover tax to be levied on all business of 
whatever nature to raise revenues for the 
Federal. Government. 

Stanton Pilcher, of Petersburg, was 
elected president of the association for the 
ensuing year, others officers selected being: 
Frank R. Ford, Norfolk, first vice-presi- 
dent; T. A. James, of Petersburg, second 
vice-president ; A. R. Viar, of South Boston, 
third vice-president; FE. S. Green, of 
Roanoke, fourth vice-president; E, A. 
Buchanan, of Richmond, fifth vice-presi- 
dent; O. F. Russow, of Roanoke, re-elected 
secretary, and J. S. James, of Richmond, 
re-elected treasurer. 

The executive committee selected is com- 
posed of .E. H. Titmus, of Petersburg, and 
C. F. Lauderback, Jr., also of Petersburg. 
Secretary Russow was selected as delegate 
to the: national convention, the alternates 








be ris 


being Stanton Pilcher, of Petersburg, and 
E. S. Green, of Roanoke. 

Selection of the next meeting place was 
referred to the executive committee for 
later consideration After Richmond, Peters- 
burg and Norfolk had been suggested. 


Monday’s Session 

The convention opened Monday in the 
grill room of the Richmond Hotel, being 
called to order at 11 o’clock by the presi- 
dent, Joseph Allen, of Richmond. Repre- 
sentative jewelers from every section of 
Virginia were present, and Mayor Ainslie, 
of Richmond, delivered the address of wel- 
come, which was responded to by President 
Allen. 

Miss Margaret Walker Jordan, of New 
York city, then delivered an interesting ad- 
dress on “The Silver Situation of Today.” 

This was followed by the reports of. the 
officers. 

Fresident Allen made an oral report, 
which was followed|by the report of Secre- 
tary Russow, as follows: 


SECRETARY RUSSOW’S REPORT 


Gentlemen: Another year has passed and we are 
here to solve our various problems, some of them 
are at present very sericus. The past year 
has been one of reconstruction and I see nothing 
for the retail jeweler to do but cut out the talk 
of depression and be more optimistic and work 
harder for the uplift of the trade. 

The latter part of the year 1920 and this year 
has been one.of the most strenuous of my seven 
years in office as your secretary. I have to be 
alert at all times to hold the jewelers together and 
answer al]! important questions and correspondence 
without a moment’s delay. Does tle’ average 


jeweler do this? 
Thanks to our Jewelers’ War Revenue Tax Com- 
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mittee, they are on the alert all the time, regard- 
ing the tax situation, and your secretary is now am 
receipt of some very valuable correspondence pér 
taining to same. We are being discriminate 
against, and it is necessary before we leave this 
ha!l to pass a strong resoluticn and send it to ou 
Congressmen. It is also necessary that every retail 
jeweler write his Congressman protesting agairist 
the unfair and unequal taxation of our businegs. 
Of course we want to pay a legitimate tax to 
help our great and gocd government; but what 
we want is equal taxation of all business alike.} ' 
During the year we have gained nine new mem 
bers, and to gain these new members your secre- 
tary wrote 294 requests for members, so you can 
see the retail jewelers pay very little attention 
to solicitations by mail. +} 
During the year, we have been very fortunaté 
in not losing any of our members by death. We 
lost two by. going. out of business. We have now 
on our roll 92 members to date. We still have 
some members who have not paid their dues for 
1920. The 1921 dues are coming in fairly goofj 
The change in schedule of. dues caused some littléd 
confusion, but will be overcome before the end 6f 
the year. : 1 
Before leaving this convention I ‘hope that 
every jeweler who has a jeweler friend in his city 
who is not a member will take an application blank 
and solicit him for membership. ‘ 
Before closing this report it is my sad duty to 
announce the death of the “Jewelers’ Friend” at 
Pasadena, Cal., on Feb. 21, 1921, Col. John Lj 
Shepherd. You will remember his slogan} 
GIFTS THAT LAST, and in return for this slo- 
gan we said it with flowers, as our last tribute to 
his memory. 


The convention then went into the ap+ 
pointment of committees, Messrs. Stantar 
Pilcher, Morris Harrison and C. Roy Jones 
being selected for the committee on resolt; 
tions, and A. F, Jahnke, Jr., E. S. Green 
and A. W. Steller for the special commit- 
tee on tax resolution. Adjournment for 
luncheon followed. 

The convention re-assembled at 2:33 
o'clock, the first -business being the reports 
of the 24-Karat Clubs. Richmond members 
of this club had closed their stores at 1 
o'clock and were present in a body. Mr. 
Allen said he had no report to, make for 
the Richmond club, though it was ready at 
any time to do anything that it could fot 
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all “Geneva Made” Beaux Arts. 


NEW YORK 


Beaux Aris 


This dainty, little watch has the simple lines that 
indicate much of what is known as “Art that con- 


The case is in green gold with a line of inlaid 
enamel on bezel in either black or blue. 


Movement is a beautifully finished, 16 jewel with 
compensating balance, Breguet hair spring and four 


The same high standard is maintained in the 
design and production of this little “creation” as in 


: The Beaux Arts line is confined ex- 


clusively to one jeweler in each city. A 
number of agencies are still open. 


JOSEPH BARFIELD 


WATCH IMPORTER « 206 BROADWAY 
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Employers 
Help Your Workers Save! 


Keep Treasury Savings securities on 
hand for them to purchase—and let 
them know you have them. 


The Treasury’s savings stamps in de- 
nominations of 25c., $1 and $5 may be 
secured from your local post office. 
Your postmaster will gladly cooperate 
with you. 








Government Loan Organization 
Second Federal Reserve District, 
120 Broadway New York City 
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“Take or Put” 


In Three Styles 





YI 3237 Sterling 
Silver Take or Put 
Toddle Ball; one roll 
tells the result; makes 
game faster. This 
style is in greatest 
demand. 


Special Net Prices 


In 6 doz. lots, Any styl 
00 fn G00 
assorted . Doz. dozen lots Doz. 


Write TODAY for our Catalog No. 35 


Aisenstein-Woronock & Sons, Inc. 
The Largest Wholesale JewelryHouse in the East 


20-22 Eldridge St. New York, N. Y. 


High School Rings and Pins 


aw EHS! These exclusive designs are 


srentine srxven DYinging big results. Order 
a a sample dozen of each for 
@ your school at once. Do not 

‘ wait until school opens, as 
mveR this is all special order work. 


STERLING 8 
With Safety Clasp 
40 Cents Each 
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{ specialize on all kinds of jewelry repairing and can 
give you better and quicker service. 
A trial package will convince you 
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the jewelers of the city and the association. 
Mr. Harris, of Roanoke, said that club was 
thoroughly in accord with the policies of 
the association, and then short talks were 
made by members of the clubs from differ- 
ent sections of the State. 

J. W. Erb, superintendent of the Rich- 
mond office of the Pinkerton National De- 
tective Agency, made a short talk on “Pro- 
tection Against Burglary,” in which he 
urged members of the association to keep 
careful watch on sneak thieves, confidence 
men, etc. He said that now more than ever 
men of this caliber were to be guarded 
against. on . 

The present tax situation was discussed 
generally and it was unanimously agreed 





JOSEPH E. ALLEN, RETIRING PRESIDENT 


that the association should go on record as 
opposing the 5 per cent sales tax, and that 
a copy of the resolutions should be sent to 
all Congressmen and Senators from Vir- 
ginia. 

Secretary Russow then read the follow- 
ing telegram from A. K. Sloan, president 
of the Jewelers Security Alliance: 

“The Jewelers Security Alliance send 
friendly greetings to your association and 
hope your meeting will be successful in 
every respect. In these strenuous times 
jewelers need to co-operate with each other 
and with all helpful organizations in the 
trade to the fullest extent in order to over- 
come the difficulties and dangers which 
threaten them.” 

Mrs. Anna Gilliland, representing Poltock 
& Seeler' Co, New York city, made a 
donation of $25 to the association, as did 
Messrs. Max Hirsch, A.. Shaw, H. G. 
Lynam, Lon D. Reynolds and P. G. Clark. 

The convention then adjourned until 
10:30 o’clock the following morning. 


THE BANQUET 


At 8 o'clock that night the annual ban- 
quet was tendered the visiting delegates by 
the 24-Karat Club of Richmond. W. T. 
Dabney, business manager of the Richmond 
Chamber of Commerce, was the principal 
speaker. He spoke briefly on the excellent 
work of the association, and the great need 
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at this time of constructive and protective 
agencies, 
Tuesday’s Session 

The second day’s session was called to 
order by A. F. Jahnke, Jr., of Richmond, 
first vice-president, and the following com- 
mittees for the ensuing year were appointed: 

Committee on interest of trade—Frank 
R. Ford, chairman; Morris Greenwood and 
C. S. Sherwood. 

Committee on  legislation—W. H. 
Schwarzchild, chairman; W. H. Spilling 
and E. H, Titmus. 

Committee on qualities—D. FP. Paul, 
chairman; George H. Palmer and E. F. 
Jakeman. 

Committee on membership.—J. T. Allen, 
chairman; O, F. Russow and H. W. Probst. 

Committee on deceased members.—Stan- 
ton Pilcher, chairman; C. D. Quisenberry 
and R. H. Chapman. 

Reports from the committees were then 
called for, and the committee on special tax 
resolutions made the following report: 

“The Retail Jewelers of Virginia in 
convention assembled (“now that the 
war is over”) look upon the 5 per cent 
excise or sales tax as an unjust dis- 





0. F. RUSSOW, RE-ELECTED SECRETARY 


crimination against the jewelry trade 
of our country, and see no reason why 
we should be singled out to pay this tax. 
“But as revenue must be raised we 
wish to go on record as favoring a one 
per cent turnover tax to be levied on all 
business of whatsoever nature.” 


The resolutions committee then offered 
the resolutions which they had prepared, as 
follows: 

The Resolutions 

We, the members of the Virginia Retail Jewelers’ 
Association, in convention assembled, at Hotel 
Richmond, Richmond, Va., Aug. 8 and 9, hereby 
give voice to the following sentiments and declara- 
tions. 

REsotvEp: ist, That we protest most vigorously 
against any discriminatory tax being laid against 
jewelry and kindred goods, and strongly urge that 
profound and full consideration be given to the 
recommendations of the Jewelers’ War Revenue 
Tax Committee, Mr. Meyer D. Rothschild, chair- 
man. 

* * * 


Whereas: In the death of Col. John L. Shep- 
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herd, the Virginia Retail Jewelers’ Association and 
al! jewelers of the country have lost one of its 
oldest and most active and highly respected mem 
bers; therefore, be. it : 

REsotveD: That while we no~longer enjoy the 
tenefits of his presence or counsel, that so long 
as this and other associations survive, that his 
advice, virtues and splendid exemplification of 
comradeship will always be held in loving remem- 
brarice. 

* * * 

Resotvep: That the Virginia State Retail Jewel- 
ers’ Association goes on record as favoring the 
increased dues as recommended by. resolution at 
the last annual meeting. of the National Jewelers 
Association. 

+ * * 

REsoLvep: That the apparently concerted action 
upon the part of manufacturers and wholesalers in 
the matter of the reduction and proposed reduction 
of cash discounts is to be strongly condemned. 

This proposed action has, in our judgment, no 
Lf 





STANTON PILCHER, 


PRESIDENT-ELECT 


justification, for it directly affects the profits of 
the retailer without corresponding benefit to the 
manufacturer or wholesaler. 

In the face of a greatly increased cost of doing 
business in every direction, this action upon the 
part of the manufacturer in making the distribu- 
tion of merchandise still less profitable appears to 
us exceedingly inopportune and ill-advised. 

Furthermore, any action upon the part of the 
manufacturer which encourages tardy - remittances 
runs contrary to sound business principles. 

WHererorE: The Virginia Retail Jewelers’ As- 
sociation, in convention assembled, goes on record 
as strongly opposed to any such action upon the 
part of the manufacturer or wholesaler, whether 
taken or contemplated, and pledges itself to the 
support of those. manufacturers or wholesalers 
who recognize the retailers’ welfare as essential 
to his own. 

* * + 


ResotveD: That we endorse the work done by 
the Jewelers Security Alliance, a trade organiza- 
tion for protection against burglary and theft, 
and commend its efficient service to all jewelers 
who are not members, and we thank J. W. Erb 
for his interesting talk on subject of jewelry 


protection. 
* * * 


ResoLvep: That we again endorse the National 
Jewelers’ Mutual Fire Insurance Co. of Neenah, 
Wis., and urge all jewelers to take a policy in 
the same. 

* * * 


REsotvep: That we again go on record as un- 
alterably opposed to the indiscriminate loaning of 
watches, and the practice of free engraving, and 
it is the sense of this convention that all jewelers 
of Virginia do everything in their power to dis- 
continue this unbusiness-like practice. 

2 0 # } 
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Whereas: The research bureau of the National 
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’ Association has so successfully advanced 
Jewelesearch work, be it — 

ResoLvED: That we again endorse the efforts 

4 urge all jewelers to support them financially 
ar take advantage of the opportunity they offer. 

* * * 

Resotvep: That we commend the trade press 
for their interest in the association movement and 
vader urge the co-operation of all jewelers with 
them. ~*~ ¢ @ 

ResotvEp: That we thank the Richmond papers 
for full accounts of the convention and their in- 
st in the jewelers of Virginia. 


* * * 


tere 


ResoLvep: That the convention thanks Miss 
Margaret Jordon for. her interesting address on 


the sale of silver. 


+ # ° 


Resonvep: That we endorse the good work of 
the Jewelers’ National Publicity Committee, and 
urge the jewelers to subscribe to same. 

* * * 

Resoivep: That we endorse the movement on 
the part of the National Jewelers’ Association in 
serving a field secretary, and urge the support of 
all jewelers in Virginia to this object. 

* * * 


Resotvep: That the thanks of the convention is 
extended to the Hotel Richmond for all courtesies. 
* * * 


ResotveD: That we thank the 24-Karat Club of 
Richmond for the hospitality and courtesies ex- 
tended the convention. 

ResoLvep: ‘That the convention appreciates the 
good work of O. F. Russow, its secretary, and 
urges for the good of our organization his re- 
election for the ensuing year. 

There were no further committee reports, 
and in place of the “question box,” which 
was abandoned, the convention went into 
an interesting discussion on a series of ques- 
tions. No definite action was taken, the 
discussion being merely for enlightenment. 
The questions were outlined by Secretary 
Russow as follows: 

‘Ts the florist, automobile dealer or the 
other jeweler in your city your competi- 
tor?” 

“Do you want 
jeweler ?” 

“Ts the front or the back of the store the 
better place for the work bench?” 

‘Does it pay to be active in community 
affairs?” 

“Does the average jeweler spend enough 
in advertising ?” 

“Could repair prices be reduced?” 

“Does the average jeweler carry too 
much stock ?” 

“Is the jeweler getting the worst of it 
in the new discount terms?” 
al is the average jeweler ‘broke’ Jan. 

? 


your son to be a 


“Is it good policy to go outside your 
store to rustle business?” 

“Why should every jeweler belong to the 
association ?” 

This was followed by a brief address on 
“Organization” by W. A. Clarke, Jr., secre- 
tary of the Virginia and Richmond retail 
merchants’ associations, who, after tracing 
the history of “organization,” made a plea 
for concerted action for constructive effort. 

The election of officers followed, and 
the convention adjourned without selecting 
next year’s meeting place. 





Edward Schneiberg, jeweler, 507 Pennsyl- 
vania Ave. N. W., Washington, D. C., has 
filed a voluntary petition in bankruptcy, 
listing his liabilities at $2,212 and his 
assets, consisting of stock in trade and store 
fixturés, at $325. 
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New Tax Bill Introduced in Congress 








No Change in Jewelry Taxes Proposed but Luxury Schedule Is Amended— 
Sales Tax Not Considered and House Votes to Defer Surtax and 
Profit Tax Repeal Until Next January 

















WasuHInctTon, D. C., Aug. 15—The new 
tax bill has been presented to Congress, It 
does not reduce or repeal the jewelry taxes 
or eliminate other special taxes, nor does it 
incorporate a provision for a sales or turn- 
over tax. It does exempt from the jewelry 
tax, surgical instruments, eye glasses and 
spectacles, 

The tax bill, which is designed to raise 
approximately $3,000,000,000 in revenue 
next year, was introduced in the House late 
this afternoon, after the Republican mem- 
bers in conference had directed the Com- 
mittee on Ways and Means by a vote of 
96 to 87 to amend the bill postponing the 
repeal of excess profits taxes, the higher 
surtaxes, and the effective date of the cor- 
poration tax until January, 1922, instead 
of making the changes retroactive to Jan. 1 
of this year. This revision was made in 
the measure before it was introduced on the 
floor by Chairman Fordney. 

Following the adjournment of the House, 
the Ways and Means Committee held a 
session in which it was decided to reduce 
the increased corporation tax from 15 to 
12% per cent. The present rate is 10 per 
cent. This action was taken upon calcula- 
tion that with the repeal of the excess 
profits tax and the higher surtaxes post- 
poned for a year, the additional income can 
be spared from the corporation tax. 

The jewelry tax (Section 905) of the 
present revenue law is amended to read as 
follows: 

“Sec. 812. The first paragraph of sec- 
tion 905 of the Revenue Act of 1918 is 
amended to read as follows: 


“*Sec. 904. That on and after. April 1, 
1919, there shall be levied, assessed, col- 
lected, and paid (in lieu of the tax im- 
posed by subdivision (e) of section 600 
of the Revenue Act of 1917) upon all 
articles commonly or commercially known 
as jewelry, whether real or imitation; 
pearls, precious and semiprecious stones, 

scvand imitations thereof; articles made of, 
or ornamented, mounted or fitted with, 
precious metals or imitations thereof or 
ivory (not including surgical instruments, 
eyeglasses, and _ spectacles); watches; 
clocks; opera glasses; lorgnettes; marine 
glasses ; field glasses; and binoculars; upon 
any of the above when sold by or for a 
dealer or his estate for consumption or 
use, a tax equivalent to 5 per centum 
of the price for which so sold.’ 

“This title shall take effect upon the 
passage of this Act.” 


To section 900 taxing the sale by a manu- 
facturer, producer or importer of certain 
articles are added several articles of interest 
to the jewelry trade, viz: 

“(24) Trunks, if sold for more than 
$30, 5 per centum; 

“(25) Valises, traveling bags, suitcases, 
hat boxes used by travelers, and fitted toilet 
cases, if sold for more than $15, 5 per 
centum ; 


, 


“(26) Purses, pocketbooks, shopping and 
hand bags, if sold for more than $4, 5 per 
centum ; 

“(27) Portable light fixtures, including 
lamps of all kinds and lamp shades, if sold 
for more than $10, 5 per centum; 

“(28) Umbrellas, parasols, sunshades, if 
sold for more than $2.50, 5 per centum; 

“(29) Fans, if sold for more than $1, 
5 per centum.” 

Section 902 covering the sale of sculptures, 
paintings, statuary and porcelains, etc., is 
amended by changing the tax from 10 to 
five per cent. 

Section 904 of the present law, known as 
the “luxury clause,” putting a tax on 
articles when sold above a certain price, is 
repealed entirely. Many of the articles now 
included therein, as trunks, valises, purses, 
lighting fixtures, umbrellas, parasols and 
fans, etc., are enumerated in the amend- 
ment to Sec. 900, and the tax is put on the 
sale to the manufacturer, producer or im- 
porter, instead of that by the retail dealer. 








GIFT TO PRESIDENT HARDING 





Sterling Silver Humidor Presented to Chief 
Executive by Retail Jewelers of Maine 
During His Stay at Poland Springs 


When President Harding stopped at 
Poland Springs, Me., for luncheon and a 
game of golf, en route from his visit to 
Secretary Weeks at Lancaster, N. H., he 
was presented with a sterling silver humi- 
dor by the Retail Jewelers’ Association of 
Maine. Marguerite Walker Jordan made 
the presentation at the first tee. She said 
the" box was a product of New England 
silversmiths and-that it was presented by 
the jewelers of Maine as a souvenir of 
the President’s visit to historic Poland 
Springs. 

President Harding was agreeably sur- 
prised and gracefully responded, expressing 
thanks for the beautiful gift and his appre- 
ciation of the welcome given him at the 
Springs. He requested E. P. Ricker, his 
host, to take charge of the gift until he had 
finished his game of golf. The humidor, 
made by the Gorham Co., Providence, R. I., 
bears the inscription, “To President Warren 
G. Harding from the Retail Jewelers’ Asso- 
ciation of Maine, Poland Springs, August 6, 
1921.” 

Matson Tinker, of Portland, and George 
Lee Turgeon, of Lewiston, represented the 
Association at the presentation. 

Miss Jordan had charge of an exhibit of 
sterling at Poland Springs House during the 
stay of the Presidential party. The display 
included sterling dinner, luncheon and tea 
services, attractively laid, and other rare 
and beautiful pieces suitable for trophies 
and personal gifts. Miss Marjorie Judy, 
an interior decorator of New York, 
arranged. the exhibit. Exquisite laces and 





(Continued on page 127.) 





Evansville, Ind. 





Hovey H. Tislow, leading retail jeweler 
of Petersburg, Ind., was a recent business 
visitor in Evansville. 

John H. Rholander, former retail jeweler 
here, has returned from a brief visit with 
friends and relatives at East St. Louis, Ill. 

Carl Stocking, retail jeweler on Outer 
Division St., has announced that he will 
spend his vacation visiting friends and rela- 
tives in Spencer county, Ind., where he was 
born and reared. 

E. F. Ivey, whose retail jewelry store at 
Earlington, Ky., a few miles south of here, 
was destroyed by fire recently, is expected 
to re-open his store in another building 
with a larger and newer stock. Mr. Ivey 
has been located in business in Earlington 
for a number of years. 

The season for. the Three-Eye Baseball 
League will come to a close Sept. 18 and at 
the end of the season the Charles F. Artes 
Co., Inc., and Esslinger & Salm will award 
several valuable prizes to players on the lo- 
cal team that have made the best records 
during the season. There are many ball 
fans among the local retail jewelers. 

The plant of the Elk Pearl Button Mfg. 
Co. at Grayville, Ill, a few miles west of 
Evansville, has been operating steadily dur- 
ing the past few weeks and employment is 
given to a large force. The company is 
getting a good many mussel shells from 
along the Wabash River and tributaries and 
will attempt to lay in enough shells to keep 
the factory in operation during the coming 
winter months. 

H. B. O’Bryan, business man of this city, 
accompanied by his wife, has returned from 
Columbus, Ind., where they spent several 
days with their son, Walter O’Bryan, who is 
engaged in the retail jewelry business in 
that city. Their son went to Columbus a 
few years ago to work in a large jewelry 
store and after he returned from overseas 
service, he bought the store and since then 
has been doing a nice business and is now 
regarded as one of the leading business men 
in Columbus, He formerly lived here with 
his parents. 

Retail merchants, including the jewelers, 
are going ahead making their plans for the 
annual style show that will be held at Ex- 
position Park in connection with the Evans- 
ville Exposition, Sept. 20 to Oct. 1. It is 
expected that most of the local dealers will 
have exhibits at the style show and that they 
will also have elaborate window displays 
during the ten days of the exposition. The 
dealers are looking for the event to greatly 
increase their sales and they believe that 
many out of town visitors will be attracted 
to the city for the exposition and the style 
show. 

Dealers in diamonds in Evansville re- 
port that they have done a very nice busi- 
ness during the past year, in fact a better 
volume of business than during the previous 
year. Dealers point out that in times of 
depression many people like to invest their 
surplus money in diamonds. There is one 
man in Evansville, not engaged in the dia- 
mond and jewelry business either, who for 
several years past has made a practice of 
buying up diamonds and disposing of them 
at a profit and he has built up a nice busi- 
ness. He calls his a “curbstone business,” 
in view of the fact that he has no office 
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where he transacts his business. But he is 
a judge of diamonds just the same. 
During the past month a number of stores 
in the smaller towns in southern Indiana, 
southern Illinois and northern and western 
Kentucky have been robbed and in almost 
every instance the robbers have escaped and 
have not been apprehended, In many of 
the stores jewelry, watches and silverware 
were taken and the robbers generally es- 
caped in automobiles and this leads the 
authorities to believe that a well organized 
gang of robbers are operating in this sec- 
tion and that they have their headquarters 
in some larger city. In the opinion of the 
chief of police in this city, with a large num- 
ber of men out of work during the coming 
Winter, that there will be more robberies 
than in years gone by and he warns the 
store owners and business men that they 
should take extra precaution against thieves. 





Wheeling, W. Va. 





The C. Cole Jewelry Co., which has un- 
til recently been located on Railroad 
Ave. and 14th St. W., Huntington, W. 
Va., has moved to 404 14th St. This 
address is only temporary, however, as .the 
firm will make its permanent quarters in 
the new Washington Theatre building. 

Alech Reichblum, head of the retail 
branch of the Reichblum Jewelry stores, 
of Wheeling, W. Va., sailed Aug. 3 on the 
steamer George Washington for an ex- 
tended trip abroad. He left as a delegate 
of the American Legion French Tour Com- 
mission, who are making an official visit 
to France, 

Frederick Krepff, who has conducted The 
Gift Shop at Toledo, O., for several years, 
has leased a storeroom in the new build- 
ing being constructed at Spruce and Wal- 
nut Sts., Morgantown, W. Va., where he 
will open a modern jewelry store. The 
new storeroom will be opened during the 
month of September. 

P. A. Armentrout, who for ‘several 
months has been conducting a jewelry 
shop in the Grattan building on Court Sq., 
Harrisburg, Va, and W. B. Leeworthy 
have leased the storeroom on E. Market 
St., now occupied by the Harrisonburg 
Electrical Shoe Co., and have formed a 
partnership under the firm name of Lee 
& Army Jewelry Co. Mr. Leeworthy is 
a graduate of the Bowman Technical 
School at Lancaster, Pa. 

Declining to make known his identity, 
place of residence or permit anything to 
escape him that would lead to ascertain- 
ing his people or previous vocation, a pol- 
ished and well-dressed stranger was ar- 
rested in Martinsburg, W. Va., through 
the alertness of L. A. Roberts, a jeweler of 
that city. Mr. Roberts had read a story 
of the operations of a check flasher in a 
Salisbury, Md., mewspaper when the 
smooth stranger, about 50 years old, called 
at his store and purchased a set of cuff 
links. He offered $9.50 in cash and a 
cashier’s check for $14.50. Mr. Roberts 
refused to cash the check, notified the police 
and the man was arrested. Another check, 
one for $17.90, was found on his person. 
Martinsburg bankers declared the checks 
forgeries. He is believed to be the same 
man who was operating at Salisbury. 
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TRADE CONDITIONS 
Business remains quiet in the jewelry trades in 


Louisville. Sales are very satisfactory, howev, 

in view of past conditions. Cooler weather, with 
the temperature far below normal, brought ten d 
Summer crowds out on the streets, and aan 
quently more prospective customers into the ae 
Many shoppers who so far have spent the Sen 
mer at home, using only the telephone a 
brought cut, and they made purchases that rn 
been accumulating during the 40 days of sat 
tremely hot weather. Trade is far from rushin, 
however, but is satisfactory. Many traveling a 
mien have visited the city during the past two 
weeks, but retailers report that they are buyin 
only to replace stocks that are as low as they Po 
conveniently be. They are not tying up any more 
capital in stock than is necessary, though money 
is easier than it has been and gives indications 
of being easier. However, retailers are awaiting 
the resumption of consumer-buying before they 
begin to buy for themselves. Collections are 
slow, they report, although the unemployment git. 
uation is better than it has been for some time 
past. 





Dr. Alvey, Elizabethtown, Ky., is in the 
east spending a vacation. 

H. F. Storer, Central City, Ky., is erect. 
ing a fine new home in that city. It will be 
the finest thing in that section when com- 
pleted. 

The Gleeson Jewelry Co. reports the fol- 
lowing out-of-town buyers who were in 
this week: Charles Snyder, Bastrop, La,; 
Mrs. E. O. Murphy, Marengo, Ind. 

Brainerd Lemon has been appointed to 
administer the estate left by his mother, 
who died recently, leaving an estate valued 
at $17,500. Mr. Lemon and a sister will 
receive the estate, 

R. Baude, 306 W. Market St., has left 
for Petoskey, Mich. with Mrs. Baude, 
where they will remain about a month 
Mrs. Baude hopes to improve her health 
by the stay at the Summer resort. 

Mr. and Mrs. Vic Lorch have left on an 
automobile tour. They are planning to 
visit Pennsylvania, New York, Delaware, 
New Jersey and Ohio before returning 
home. Charles A. Brunn is their guest on 
the trip. 

Brainerd Lemon, of Lemon & Son, Inc, 
has left for New York and the east in his 
automobile. Mrs. Lemon accompanied him. 
They will be gone an indefinite length of 
time. Mr, Lemon expects to buy late stock 
while in the east. 

W. H. McPherson, traveling for the 
George Katzman Co., has returned from 
a trip to Central City, Lietchfield, Elizabeth- 
town, and other points in that section. The 
mines there are working five days a week 
now, he reports, and business appears to 
be getting back to a normal basis. 

The following traveling representatives 
were in Louisville last week calling on 
members of the trade in the interest of 
their firms: Mr. Fuzzell, of The Pairpoint 
Corporation; A. N. Dorchester, Chapin & 
Hollister Co.; Jerome M. Lissauer, Arn- 
stein Bros. & Co., New York; George W. 
Simons, Simons Bros. Co., Philadelphia, 
and the B. M. Shanley, Jr., Co., Newark; 
F. A. Perry, the John Russell Cutlery Co.; 
Louis C. Volkland, Carter, Gough & Co; 
F, E, Watson, C. G. Alford & Co.; W. C 
Haas, Simpson, Hall, Miller & .Co.; C. T. 
E. Smith, Read & Barton Corp 
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Ashbel T. Wall, of the A. T. Wall Co., 

this city, has been granted a patent on a 
h. 

eo ae Mrs. William P. Otis with their 

daughters and son are at Falmout Heights, 

Mass., for several weeks’ stay. . 

J. Arthur Clem, of the Foster Co., is 


enjoying an automobile tour through the 
White Mountains and the Berkshires. 

Fred M. Swartz, who is a member of the 
concern of Wunsch & Swartz, of this city, 
has been granted a patent on a clasp. 

Frederick A. Fairbrother, with the Provi- 
dence office of the National Jewelers Board 
of Trade, has been on a vacation the past 


“yillem T. Chase, president of the C. H. 
Cooke Co., is at Gray’s Inn, at Jackson, 
N. H., where he will remain until early in 
September. 

The Pawtucket Smelting & Refining Co. 
has given a mortgage for $7,000 to the 
Slater Trust Co. on property on the west 
side of Mill St. in Pawtucket. 

Eugene A. Eddy, of the E, A. Machinery 
Co., who is Commodore of the East Green- 
wich Yacht Club, has been on a tuna fishing 
trip of Block Island in the Nancy, with a 
party of friends. 

Albert Speidel, of the Automatic Gold 
Chain Co., is home after a several weeks’ 
trip to Germany, where he went to attend 
to family matters that had been affected 
by the recent war. 

The case of Morris Grossman against the 
Koritz Mfg. Co., was heard in the Sixth 
District Court Wednesday before Judge 
Wright on book account and decision was 
given for the plaintiff for $30.87 and costs. 

Henry Oxx, for several years superin- 
tendent of the A. T. Wall & Co. plant, has 
resumed his duties after several months’ 
absence in London, Eng., where he had 
charge of the installation of a branch plant 
of the concern. 

William Lachlan, of the William Lach- 
lan Engraving Co., 44 Franklin St. re- 
turned last Sunday from an extended auto- 
mobile trip through the middle States, dur- 
ing which he drove more than 1,500 miles, 
mostly in Fennsylvania. , 

William A. Schofield and James Baker, 
Jr, as president of the Common Council and 
Board of Aldermen; were members of the 
entertainment committee on the part of 
the municipality who extended courtesies to 
city officials from Worcester: last Tuesday. 

John J. Collins, of. the publicity depart- 
ment of the Ostby & Barton Co., accom- 
panied Governor San Souci as military aide 
on the visitation of the State’s Chief Execu- 
tive to the Naval Training Station at New- 
Port on Wednesday on the occasion of 
Governor’s Day. 

Oscar E. Place, Adelbert E. Place and 
John R. Place, of Oscar E. Place & Sons 
Co., manufacturing jewelers of this city, 
with their respective familities, are spend- 
ing the Summer at Bass Lake Pond, Went- 
worth, N. H. The two latter alternate in 
caring for the business in this city. 

William & Anderson Co., manufacturers 
of emblems at 33 Broad St., are planning 
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to erect a new factory for its own purposes 
and has purchased a large tract of land 
bounded by North Main, 3rd and 4th Sts. 
and Highland Ave. It contains 70,698 
square feet of land and a substantial build- 
ing is to be erected. 

Arthur Henius was a member of the com- 
mittee for the arrangements for the annual 
reunion-outing last Saturday of former 
service men and women at Camp Cyril 
Henius, at Quonset Point, which was pre- 
sented to the American Legion by Mr. 
Henius, in memory of his son, who was 
killed in service “overseas” and in whose 
honor the camp was named. 

The administrator of the estate of the 
late Col. Harry Cutler, proprietor of the 
Cutler Jewelry Co., filed a statement of the 
inventory of the personal property in the 
Municipal Court the past week. This shows 
that Col. Cutler left in securities, cash, life 
insurance, his business, etc., personal prop- 
erty valued at $139,826, which does not in- 
clude the realty of which he was possessed. 
There was listed $27,000 in cash and $25,000 
life insurance. 

The F. W. Grant Co., owners of the F. 
& W. Grant 5, 10 and 25-cent stores, is 
erecting a new building on Moulton and 
Mathewson Sts, to adjoin the building cor- 
ner of Moulton and Westminster Sts., which 
has also been acquired by the company. The 
new building, for which ground was broken 
the past week, is eventually to be seven 
stories, although but three are to be built 
at present, and will be 183 by 38 feet, of 
brick and ordinary fireproof construction. 

Among the jewelry buyers reported in 
this vicinity during the past week were the 
following: E. S. Schefler, Philadelphia; 
George Williams, of The Fair, Chicago; 
M. Levin, of M. Levin & Co., Philadelphia ; 
J. W. Brandt, of J. W. Brandt & Co., New 
York city; H. M. Blank, of Famous & 
Barr Co., St. Louis, Mo.; Jacob Schorsch, 
of Emrich & Schorsch, New York city; 
F. R. Hetlinger, of May Co., Cleveland, O.; 
Louis Wolfson, of Charles Wolfson, New 
York city; Mr. McDermott, of Frank & 
Seder, Inc., Pittsburgh, Pa. 

While Harold A. White, a retail jeweler, 
of Main St., East Greenwich, was riding 
in his automobile with his wife last week, 
another car attempted to cut in ahead of his 
machine. The turn was made too short 
with the result that the rear wheel of the 
passing car locked with the forward wheel 
on Mr. White’s car and the latter was 
thrown into the air, turning two complete 
somersaults and falling upon its side. 
Neither Mr. or Mrs. White received any 
other injuries than a few cuts and bruises. 
The men in the other car were hurled out, 
one being badly cut about the head and the 
other suffering a dislocated shoulder. 

Leo and Gregor Kirschbaum, of the manu- 
facturing jewelry firm of L. Kirschbaum & 
Co., had a very narrow escape from serious 
injury Sunday morning, Aug. 7, when the 
touring car in which they were riding with 
a party of friend was wrecked when a heavy 
motor truck crushed it against an electric 
light pole. Leo Kirschbaum was operating 
the car, which contained his brother and 
four lady friends. They were riding along 
Prairie Ave. when the truck came out of 
a side street. Mr. Kirschbaum in attempt- 
ing to escape a collision turned his car 
against the curbing but the truck in at- 
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tempting to turn into Prairie Ave. slewed 
against the touring car, crushing it against 
the pole. The occupants were all tumbled 
out in a heap and. two of the women so 
badly injured that they had to be taken to 
the Rhode Island Hospital in an ambulance. 
The others were badly shaken up but es- 
caped with slight cuts and bruises. 

Claiming that there is still a balance of 
$9,500 still due him, Jerome Fleidscher, of 
this city, has entered suit in the Superior 
Court with damages laid at $10,000 against 
Joseph Goldsmith, Jr., of Chicago, who con- 
ducts the Goldsmith Mfg. Co., 101 Sabin 
St., in this city. He claims that he was not 
fully paid for his services as general man- 
ager of the concern from Jan. 26, 1916 to 
Dec. 31, 1919, according to a contract which 
the plaintiff claims he had with the de- 
fendant. A contract was made, the plaintiff 
claims, by which he became manager of the 
Providence business in January, 1916, and 
that he was to receive a salary, in addition 
to which he claims he was to receive 10 per 
cent of the net profits of the business. The 
plaintiff sets forth in his declaration that he 
faithfully perforemed the duties of manager 
and declares that the net profits of the busi- 
ness while he was manager for approxi- 
mately a three-year period amounted to 
$200,000. He claims that he was entitled to 
$20,000 or ten per cent of that sum, but 
that he was actually paid from time to time 
sums that amounted in the total to only 
$10,500 on the percentage basis. He claims, 
therefore, that there is still due him a bal- 
ance of $9,500. 








New Haven, Conn. 





What is looked upon as another fore- 
runner of better times coming is the an- 
nouncement of the opening of one of the 
departments of the New Haven Clock Co. 
which has been shut down for sometime. 
There are about 12 departments in the plant 

Walter Camp, head of the New Haven 
Clock Co., who is also head of the Ameri- 
can Valuation Association, has issued a 
letter from the headquarters in New York 
warning of the danger to American work- 
ers, growing out of the flooding of Ameri- 
can markets with goods of so-called cheap 
labor. 








Among the out of town jewelers visiting 
the Chicago markets and the Pageant of 
Frogress last week were: H. S. Siebel, 
Saginaw, Mich.; Benj. Martin, Logans- 
port, Ind.; Mr. and Mrs, Arthur Chapman, 
of J. R. Chapman & Co., Oshkosh, Wis.; 
C. R. Rathbun, Otsego, Mich.; H. E. 
Kirchhoff, Peoria, Ill.; Percy Jacobson, of 
Siegel Jewelry Co., Grand Rapids, Mich.; 
R. D. Lewis, Oblong, Ill.; Walter Mayer, 
of Wallenstein, Mayer & Co., Cincinnati, 
O.; Chas. Stone, Wheaton, IIl.; Henry L. 
Paul, Evansville, Ind.; Carl L. Markert, 
Wilmington, Ill.; Gus Kuckuk, Geneseo, 
Iil.; L. Ratzesberger, Milford; Ill.; A. D. 
Miller, Naperville, Ill.; Mr. and Mrs. 
Ringer, of Emerick & Ringer Co., Freeport, 
Ill.; Archie Hill, of the Ryan Jewelry 
Co., Flint, Mich.; Mr. Kooiker, of Geo. 
H. Huizinga & Co., Holland, Mich.; Miss 
Katherine Becks, of Becks Jewelry Co., 
Michigan City, Ind.; Eric Anderson, Bur- 
lington, Ia.; L. H. Holbrook, Kenosha, 
Wis.; Thos S. Lockhart, Kenosha, Wis. 
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The Fundamental Reasons 


Why The Keystone Publishing Company 
Was Held An Infringer 


and enjoined from pirating from “Trade Marks of the Jewelry and Kindred Trades” published - 
The Jewelers’ Circular Publishing Company, and also ORDERED BY THE COURT T9 
RECALL copies of the “Jewelers’ Index” already circulated. 


This case was in no sense decided upon a legal technicality, but upon the broad grounds of 





the right of a copyright proprietor to have the results of his original conception and labor protected 





against piracy. 





The following are excerpts from the opinions, in the above litigation, of Hon. E. Henry L i 
oe : i ’ , » Be y Lacombe as Special 
(formerly Judge of the United States Circuit Court of Appeals) and Hon. Learned Hand, Judge of United States District Come 


for the Southern District of New York: 


“From what has been set forth above and what is 
found in the Appendix the conclusion is reached that 
down to March 26, 1920, there had been no real effort 
to collect, at its source, the trade mark information 
necessary for an Index such as defendant’s. That to 
collect such information at first hand by independent 
and persistent inquiry of the owners of the marks 
would have involved much time and trouble on the 
part of those selected to collect it and that, when col- 
lected in the form in which it existed at the source, 
much of it would require still more time and trouble 
to put it in such shape that individual designs could 
be transferred to the surface of the metal plate. 
Such work had been done in the preparation of plain- 
tiff’s book. The first real independent effort of de- 
fendant, at the common source of information, was to 
exhibit the result of plaintiff’s work and in substance 
to ask if such result was correct. An affirmative an- 
swer would enable defendant to prepare its cut, with- 
out the doing of a substantial amount of work, which 
plaintiff had done. This brings the case within the 
rule laid down in List Pub. Co. vs. Keller, supra, 
that the subsequent compiler ‘is not at liberty to 


copy any part, however small, of a previous di- 
rectory, to save himself the trouble of collecting 
the materials from original sources.’ ” 

(E. Henry Lacombe, Special Master) 














“The plaintiff is the publisher of the periodical of 
the jewelry trade known as ‘The Jewelers’ Circular,’ 
which in 1915 published and copyrighted a third edi- 
tion. This book contained the names and addresses 
of jewelers classified under different heads, arranged 
alphabetically, and opposite the name of each jeweler 
appeared the trade names and trade marks used by 
him. It was the result of considerable past labor and 
was sold in large quantities to the ttade at five dollars 
a volume. The information contained in it had been 


obtained by direct inquiry from the jewelers, and the 
illustrations of the trade marks were printed from cuts 
generally prepared by the plaintiff personally. In 
some cases the trade mark owner would himself send 
an illustration printed upon his stationery in such form 
that it could be photographically transferred to the 
surface of a cut which could be directly used in print- 
ing, but this was rare. Usually the plaintiff got 
either a sketch, or the impression of a die upon metal 
or paper. In such cases a drawing of the sketch or 
impression must be made by a draughtsman, which 
should be suitable for photographic transfer, and a 
cut was made from which the printing could be done. 

“The defendant, in October, 1920, made up a book 
called ‘The Jewelers’ Index,’ in several sections, one, 
the trade mark section, of eighty-eight pages, an- 
swering the same purposes as the plaintiff’s and con- 
taining the same information. In preparing this sec- 
tion, after some preliminary and ineffectual inquiries, 
which are not necessary to mention here, the defend- 
ant sent to each jeweler whose name it proposed to 
insert in the ‘index,’ a letter asking him to send ‘a cut 
of enclosed trade mark of yours, also cut of any other 
trade marks you are now using. * * * Along with 
this letter and fastened thereto, was a printed illustra- 
tion of the trade marks which were supposed to be- 
long to the jeweler in question and these were clip- 


ped direct from the plaintiff’s book. 


“I think that the plaintiff’s book is clearly a ‘Di- 
rectory’ or an ‘other compilation,’ and as such it falls 
within section 5 (a) of the Copyright Act. Under 
Section 6 it is not necessary in such cases that the 
matter compiled should itself be copyrighted; it may 
be in the public domain. Therefore, it is altogether 
immaterial that the trade marks themselves could not 
be copyrighted, or whether Section 3 of Chapter 301 
of the Laws of 1874 still remains in force.” 

(Learned Hand, District Judge) 








NOTE: The words underscored do not appear in heavy face type nor are they underscored in the originals. 


These two opinions are in line with many other decisions of the courts that one is entitled to the 





protection of one’s own proverty and the result of one’s own labor. 
































John O. Hanian, diamond cutter, has re- 
turned to business after a week’s sickness. 

Henry D. Bremner, watchmaker, has taken 
premises on the third floor of the Jewelers’ 
building. He was formerly in the quarters 
occupied by F. N. Nathan Co. 

The Washington Jewelry Co. last week 
occupied its new store at 365 Washington 
St, the premises being furnished in the most 
up-to-date style. The company was the re- 
cipient of many congratulations and floral 
contributions. 

Charles Shroder, employed for many years 
in the Waltham Watch factory, died in the 
Waltham hospital, Aug. 6 as the result of 
a fracture of the skull. He was knocked 
down while crossing Stow St. by an auto- 
mobile owned and driven by Claude G. Sid- 
ney of Amsterdam, N. Y. Mr. Sidney was 
taken to the police station, but before the 
gravity of Mr. Shroder’s condition was 
realized was released on cash bail for his 
appearance in court later. 

Fred L. Sumner, who with his wife and 
two small children, have been living with 
the family of Franklin S. Harlow, of Fair- 
view St., Middleboro, locked himself in his 
room Aug. 6, and shot himself through the 
head with a revolver, which three years ago 
he took from a friend who was about to at- 
tempt suicide. The dead man was 38 years 
and conducted a jewelry store with his 
father. Of late his health had been poor. 
The medical examiner found that three car- 
tridges had been tried before one fired. 

The jewelry store of Charles Price, 469A 
Broadway, Everett, was entered between 1 
and 1.30 the afternoon of Aug. 11 and 
watches and jewelry valued at $400 stolen. 
Mr. Price, whe was in charge, had gone to 
lunch. Sixty dollars in cash also were taken 
by the thieves. Entrance was gained 
through the back door, which was forced 
completely off its hinges. In their hurried 
exit, the thieves dropped several watches and 
some money. There is a fish market adjoin- 
ing the jewelry store and the thieves waited 
until Frank T. Kinney went tc lunch, before 
they robbed the jewelry store. Charles 
Hill was looking out of the kitchen window 
at 9 Mansfield street nearby when he saw 
three young men run through the yard from 
a pathway leading from the back door of the 
Price store. 








Canada Notes. 





Wasserman & Co., Edmonton, S. Alta, 
have assigned to the Montreal Trust Co. 

_ Foster & Fleisig, Halifax, N. S., have as- 
signed to the Canada Permanent Trust Co. 

The jewelry store of G. R. Hartley, of 
Marmora, Ont., was broken into on the 
night of Aug. 1, and a phonograph and 
other articles stolen. 

The factory of D. R. Dingwall, Ltd., of 
Winnipeg, which was damaged by fire in 
February last, has been completely remod- 
eled with modern equipment and is again 
in full operation. 

Ernest Robert, 17 years of age, known as 
“the kid burglar,” was arrested in Montreal 
on Aug. 6, charged with breaking into the 
Jewelry store of Z. Rill, 137 Peter St., and 
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stealing goods valued at $3,000. Some of 
the stolen jewelry was found in his pos- 
session. 

Out-of-town buyers calling on the To- 
ronto trade recently included J. W. Phillips, 
Caledon; E. J. Brown, Oshawa; T. C. 
Home, Bowmanville; W. H. Phillips, 
Smith’s Falls ; John Maynard, Campbellford ; 
N. R. Mallock, Niagara Falls; N. C. Arm- 


strong, Park Mills, and W. C, Reynor, 


Petrolia—all Ontario; D. A. Kirkland, Ed- 
monton, Alta; and W. Z. Watson, North 
Battleford, Sask. 

A handsome gold trophy designed and 
made by Ryne Bros., Ltd., Toronto, pre- 
sented by the Dominion Rubber System, 
Ltd., for competition at the Dominion Lawn 
Bowling Tournament shortly to be held, is 
displayed in the window of the store. It 
is of early English design, bowl shaped, 10 
inches high by nine inches in diameter, of 
14 karat gold, on a marble pedestal, and 
becomes the property of the bowling club 
winning it the greatest number of times in 
10 years. 

George B. Pergament, who for the past 
ten years has been connected with H. & S. 
Cohen, 92 Bleeker St., New York city, as 
a clothing salesman, has formed a co-part- 
nership with Hyman M. Mendels, Montreal, 
Can., under the style of the P. & M. 
Novelty Co., 591 St. Catherine St., W. 


Montreal. The new concern will import 
and deal in jewelry, diamonds, cutlery, 
novelties, etc. Mr. Mendels was for 15 


years assistant manager of the sales de- 
partment of a Canadian tobacco concern. 
In the near future Mr. Mendels expects to 
visit the New York market. 








Lancaster, Pa. 





The J. F. Apple Co.’s factory has just 
undergone considerable improvements. 

Miss Mary Ellersly, of the office force of 
The Non-Retailing Co., is off on a pleasure 
trip. 

The Bowman Technical School building 
has just left the painters’ hands after a 
general brightening up. 

Harry E. Wolpert, head salesman for S. 
Kurtz Zook, and family are off to various 
points on a 10 days’ trip. 

Joseph G. Scheisler, with John C. Bair, 
has been seriously ill. He came to Lan- 
caster recently from Altoona, Pa. 

Dr, Charles S. Horting, optometrist for 
Louis Weber & Son, wife and son, are on 
an automobile trip through New York 
State. Miss Mabel Patterson, of the same 
store, enjoyed a sojourn last week. 

Smith Bros. furnished the beautiful sil- 
ver trophy cup, on an ebony base, which 
was awarded to G. E. Blumenstock, winner 
in the canoe race held last week on the 
Conestoga River at Rocky Springs, Ark. 

Columbia last week honored one of its 
heroes of the late war, Alexander Keesey, 
eye specialist, who died from being gassed in 
the Meuse-Argonne, with a military funeral, 
conducted by Paul Leber Post of the Ameri- 
can Legion. 

The outing of vocational students of the 
Bowman Tech. and other schools of the 
city having vocational students, as well as 
the students in placement training, will 
be held at Hershey Park, Dauphin county, 
on Aug. 23 instead of Aug. 20. Prizes will 
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be awarded in various contests. Several 
hundred persons are expected to be present. 
Nearly 1,400 persons,employes of the 
Hamilton Watch Co. and members of their 
families, attended the annual outing held 
Aug. 9 at Hershey Park, Dauphin county, 
Two special trains carried the excursion- 
ists. The committee of arrangements pro- 
vided a good program of sports. 
. At the annual picnic on Aug. 11 of the 
assemblies of the Artisans Order of Mutual 
Protection of Lancaster County, held at 
Williamson Fark, Lancaster, the winning 
team in a baseball game received a trophy 
cup from John M. Ammon, of. Lancaster, 
It was furnished by Louis Weber & Son, 
and last week was on exhibition in one of 
their show windows. 











Miss Anna Hopper, of the H. Terheyden 
Co., Inc., has gone to Atlantic City and 
has taken her mother with her. 

The S. Davis Co. has sent four men out 
on the road this month to take orders for 
that house and those in the west are send- 
ing in some business. 

The members of the Pittsburgh Associa- 
tion of Credit Men will hold a “Frosperity 
Picnic” at Linden Grove, near Castle Shan- 
non, Sept, 24. The members will be taken 
there in automobiles. 

Emanuel Grafner, of Grafner Bros., to- 
gether with Mrs. Grafner, spent last week 
at the Culver Military Academy, Culver, 
Ind., where their son is a student. Mr. and 
Mrs. Grafner also visited some friends in 
Chicago. 

Louis Mefson, 7 Federal St., Pittsburgh, 
Pa., last week filed a voluntary petition in 
bankruptcy in the United States District 
Court here. He says his liabilities total 
$1,524, with assets of $600, of which latter 
amount $300 is represented in stock. He ~ 
seeks an exemption of $300 under the Penn- 
sylvania laws. Mefson conducted a small 
store on the North Side. His creditors are 
principally Pittsburghers. 

The cable on Saturday brought word of 
the arrest in London, by Scotland Yard de- 
tectives, of Jess Fraser, alias “Benjamin 
Stokes,” the last of the gang figuring in 
the holdup of James H. Neal, assistant su- 
perintendent of Boggs & Buhl, who was 
fatally shot June 10 last. Stokes, who is 
said to be the ringleader of the gang of 
five, all under arrest, left the country 
shortly after he had separated from some 
of his gang. He went to Europe on the 
steamer Carmania and worked his way 
across the ocean. He also got, it is claimed, 
the lion’s share of the $18,000 in cash 
stolen at the time, the total amount in the 
bag being $48,000, the other amounts repre- 
senting checks, payment on which was 
stopped. Later most of the checks were 
recovered. Stokes will be extradited, for 
his offense is extraditable. Three men ac- 
tually participated in the holdup and for 
their capture a total of $5,000 in rewards 
were offered and these will be paid. Boggs 
& Buhl will pay $3,000, as the firm of- 
fered $1,000 each for the capture of the 
three. men who patticipated in. the. killing 
of Neal. 
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GORHAM SERVICE 











(SORHAM 


man who was looking to buy a wedding 
or birthday present, you’d be able to 
sell him-easily, wouldn’t you? 


[’ you had the chance to talk with a 


Then you want this system, for it puts 
you in touch with dozens of such desirable 
prospects. 


Every time you sell a wedding or birth- 
day present, you put down on one of the 
above cards the purchaser, the article, and 
the occasion. Then fifty weeks later, two 
weeks before the anniversary comes around 
again, you write a personal letter to the 


to reap the profits of this 





(SORHAM SERVICE 
CARD SYSTEM 


HIS system is a simple, costless method 

of increasing sales, founded on the 
principle that if a man has bought once, st 
is easy to get him to buy again—if you offer 
him the right thing at the right time. It is 
free to any retailer as a part of 


SERVICE 


customer, suggesting gifts for the coming 
anniversary. Your suggestion will come 
to the prospect at a time when he is con- 
sidering a gift, but is yet undecided and 
can be easily influenced to make a purchase 
at your store. 


Make every present you sell be the first 
of a long series of profits. We will give a 
supply of these cards to any retailer, gladly 
and with no strings. All we ask is that 
you give the plan a thorough trial by using 
it to build up and follow up a list of profit- 
able customers. 


Pick up some of the dollars lying right under your hand! 


THE GORHAM INTERESTS 


THE GORHAM Co. 
Providence and New York 


Wm. B. DURGIN Co. 
Concord, N. H. 





WHITING MFG. Co. 
Bridgeport, Conn. 


Wm. B. KERR Co. 
Newark, N. J. 


— 
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Imports exports and im- 
at Low. Ebb ports of the country 
in June which have 
just been made public by the De- 
partment of Commerce at Washington, in- 
dicate that the importations of diamonds in 
that month have been very small compara- 
tively and especially so in the case of rough 
stones. The statistics compiled by the Bu- 
reau of Foreign and Domestic Commerce 
show the total imports of gems for the 
month of June to have been but $1,732,322 
of which the value of cut stones was placed 
at $1,702,801 and that of rough or uncut 
at only $29,521. 
An analysis of the figures is:very in- 
teresting as they show that proportionately 


Rough Diamond 


Antwerp has had the greatest revival of . 


trade with the American market, cut dia- 
monds received from Belgium amounting 
to $765,220, while. those received from the 
Netherlands amounted to but $639,995. Eng- 
land stands next in supplying us with cut 
stones, the amount from that country be- 
ing $242,562, while from France we re- 
ceived but $42,866. These amounts were in- 
creased by imports from Sweden of $10,068, 
from Turkey of $1,697 and from Germany, 
$393. 

The figures covering the imports or rough 
also indicate for the first time a predomi- 
nance in the shipments coming directly from 
British East Africa, the rough from that 
section being valued at $15,376, while the 
imports of rough direct from England 
amounted to but $7,494. To this was added 
imports from the Netherlands of $3,378, 
from France $2,692; from Belgium the 
small sum of $542 and Australia $40. 

Altogether the diamond stocks ‘of the 
country were augmented by but 15,400 
carats during the month of June and that 
will hardly be considered a “drop in the 
bucket,” as soon as the normal demand of 
diamonds is resumed. 





HROUGHOUT 

the retail jewelry, 
as well as in the sil- 
verware trades, there 
will be distinct interest evinced in the facts 
obtained by the survey of the silverware 
industry recently completed on behalf of 
the Sterling Silverware Manufacturers’ As- 
sociation by a well-known advertising agency 
of the country. The essential facts ob- 
tained and proper deductions from them 
are to be found in the report of the trade 
extension committee of this Association, un- 
der whose auspices the work was done, 
which report, as noted in the last issue of 
THE JEWELERS’ CrrRcuLAR, has just been 
printed and is being circulated throughout 
the trade. The report appears practically 
in full on pages 87 to 90 of this issue. 

While the facts developed by this survey 
show little that was not known or sur- 
mised by those conversant with the situa- 
tion in the silver industry during the past 
10 years or more, they will play an im- 
portant part in the program of manufac- 
turers and dealers in the future, as they 
are founded on authentic information and 
not guess work, as existed in-the past. 
We all know that sterling was not sufficient- 
ly in demand on the part of the public 
for the customer’s own use and enjoyment, 


Important Data 
on the 
Silver Industry 
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and we know that the country was not 
absorbing a normal amount of sterling. 
We thought that the multiplicity of pat- 
terns was a detriment to the trade and the 
results of the survey have now proved this. 
We have all understood that the slow turn- 
over on the part of both manufacturers and 
retailers required a large percentage of 
profit, and the survey has shown this to 
be particularly true of the silver trade, and 
that neither dealers nor manufacturers have 
been making an adequate profit in the past 
or can do. so in the future, unless radical 
changes are introduced. 

The retailers have realized that they 
have not been able to sell silver at ja 
profit, but they did not know that the manu- 
facturers were in the same position as they 
were, The survey elicited the fact that 
the profit of the manufacturers has been 
about seven per cent and of the retailers 
about six per cent. 


The conclusions of the committee, based 
on the facts developed, will be read with 
interest, and among these, the report brings 
out clearly the fact that the sterling silver- 
ware business, unlike that of the manufac- 
turer of the necessities of life, is a com- 
bination of business and art; also that this 
fact must be faced because of the essential 
differences between a business and an art, 
and that a successful combination of the 
two must be primarily business and second- 
arily art, As the committee points out, 
the sterling business in the past has been 
primarily art and secondarily business. 
The committee points out that an ele- 
ment of weakness: in the sterling busi- 
ness in the past has been the competition 
for newness and beauty of designs, as. illus- 
trated in a multiplicity of:patterns, to the 
extent of wastefulness. There has been a 
production of new patterns entirely out of 
proportion to their value or stability, neces- 
sitating the abandonment of good patterns 
before they had a fair showing to the public, 
This is cited as the foundation of the ex- 
cessive investment by the retailer of his 
capital in sterling silver flatware, at least 
in cases where he desires to carry an ade- 


‘quate stock. The manufacturers, says the 


report, are to blame for this, and must 
remedy it. The manufacturers also havé 
over-invested in their own production and 
have sold at too low a profit. 

After citing various favorable conditions 
surrounding the sterling industry, as some- 
thing to: build on in the future (such as 
the fact that silver lends itself to: wonderful 
art treatment; the universal appreciation of 
artistic silverware, and the appreciation of 
its practical utility ; the fact that more people 
can afford silverware than ever before; the 
fact that it is considered among the best gift 
articles in the eyes of the public, etc.), the 
committee proceeds to give a number of 
recommendations. Many of these will be 
acquiesced in by retailer and manufacturer 
alike, but others (as the committee says in 
one note) are easy to say, and hard to 
accomplish, the working out of which is 4 
matter of wisdom, plus labor. 

The development of business, the commit- 
tee found, depends on the leaders: in thé 
industry, understanding individually the need 
for: 

1. Adequate profits for manufacturer. 

2. Adequate profits for dealers. 
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Be prepared for the Fall season which 
begins very shortly; highest quality 
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Calls promptly filled. 
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3. Intensive sales promotion. 

And it proceeds throughout the report to 
give suggestions as to how these can be 
brought about. It emphasizes the Necessity 
of the improvement of fundamental rela. 
tions and more sympathetic understanding 
between manufacturers and dealers, which 
will develop improved sales methods and 
practice on the part of the manufacturer and 
improvement in retail sales methods, The 
industry must have publicity of the right 
kind, which will create popular apprecia. 
tion of values, both artistic and intrinsic 
that will result in a greater demand ae 
sterling, for it is only by more rapid turp. 
over on both the part of the retailer ang 
manufacturer that cost can properly be 
lowered. 

The report then gives a synopsis of the 
direct findings obtained by the survey from 
the answers to the questionnaire sent out 
tabulated according to three classes of 
dealers: viz (a) those having a rating of 
$125,000; (b) those having a rating between 
$10,000 and $125,000, and (a) those having 
a rating under $10,000. 

The report ends with the deduction of the 
committee, as follows: 

“Sterling Silver, Gold and Diamonds are 
synonymous with Dignity, Worth, Culture, 
Riches and Purity. What merchant has a 
better foundation for his business? 

“Sterling Silver is and must be a primary 
factor of every good dealer’s stock. 

“Sterling Silver is profitable when proper. 
ly handled. 

“Sterling Silver is properly handled where 
the turnover is largest. 

“Co-operation of the merchant and manu- 
facturer will insure the turnover.” 

To the above, we feel that every mem- 
ber of our trade will heartily acquiesce. 








Ancient Paste 





¢6TFISTORY throws no light on the 

origin of paste. In sanskrit glass 
is called kdtcha, meaning a shiny, trans- 
parent substance, or kshdra, something that 
has melted. But these terms would apply 
with equal significance to paste and to 
precious stones. Herodotus, when referring 
to the paste drop earrings with which the 
Egyptians decorated their tamed and ‘sacred 
crocodiles, calls the material with which 
they were made AcOpf xutw (melted stone). 
Still no further elucidation, for paste and 
natural stones are fundamentally nothing 
less than AcOpé xuTm in the strictest sense 
of the expression. The Egyptians them- 
selves used the word khesbet in reference 
to anything like blue, whether it was tur- 
quise, lapis lazuli, or even crystals of cop 
per sulphate. With an equal lack of dis- 
crimination malachite and green paste were 
both called mafek. 

“One thing is certain, both the. early 
Greeks and the Oriental nations ranked 
paste with precious stones, and this is 
not surprising. The two would have an 
equally decorative value, since facetting, 
the art of displaying the real beauty of 
a translucent stone, is a discovery of re 
cent times.”—A. B, Ryley. 








D. F. Sullivan & Sons will open a jewelry 
store at Minneapolis, Minn. 
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Max Duneier, of Duneier & Cohen, whole- 
sale jewelers, 6 Eldridge St., has returned 
from a business trip abroad. 

J. Feingold, watchmaker and jeweler, has 
moved his business from 290 Broadway, 
Brooklyn, to 152 S. 8th St., same borough. 

Max Weiss; formerly with Rosenthal, 
Barad & Weiss, 74 Lafayette St., severed 
his connections with that concern last week. 

Hyman M. Mendel, of the P. & M. 
Novelty Co., importers and jobbers in 
jewelry, diamonds, novelties, etc., Montreal, 
Can., is expected to arrive in this city 
shortly on a purchasing trip. 

A charter of incorporation filed at Al- 
bany, N. Y., last week by the River Dia- 
mond Co., of this city, placed the capital 
at $56,000. The incorporators are S. D. 
and M. L. Lasky and S. B. Lillienstern. 

The business of the L. Druckerman Co., 
dealers in leather goods and silverware, this 
city, was incorporated at Albany, N. Y., 
last week with a capital of $50,000. The 
incorporators are B, and J. Druckerman 
and J. Zwiegenthal. 

Frank A. Priesmeyer, manager of S. 
Nordlinger & Sons, Los Angeles, Cal., ac- 
companied by his wife, is expected in this 
city on a business trip about Aug. 25. 
While here Mr. and Mrs. Priesmeyer will 
stop at the Commodore Hotel. 

Creditors or members of the trade who 
are interested in William Karman, formerly 
located at Woodside, L. I., are requested 
to communicate with Greenbaum, Wolff & 
Ernst, counsel to the National Jewelers 
Board of Trade, 7 Dey St., New York. 

Judge Manton in the United States Dis- 
trict Court, this city, last Wednesday 
granted a discharge in bankruptcy to Harry 
D. Goldberg, jeweler, at 9 Maiden Lane. 
An involuntary petition in bankruptcy was 
filed against Mr. Goldberg on March 22 
last. 

Patent papers covering a two-piece watch 
casing was recently received from the 
United States Patent Office, Washington, 
D.C, by L. Lewitt of L. Lewitt & Co. 
102 Fulton St. The patent was granted 
on July 26 and is covered by patent letters 
1,385,839. 

M. Fine, accompanied by his son, J. Fine, 
returned to this country last week aboard 
the steamship Olympic after a three months’ 
visit to the European diamond markets. 
They also traveled through Central Europe 
and report conditions much better than 
last year, 

It was announced last week that Powers 
& Mayer, Inc., will hold their 19th annual 
exhibition of jewelry from Sept. 6 to Sept. 
10, inclusive, at their handsome new quar- 
ters, 58 W. 40th St., opposite Bryant Park. 
Members of the trade are invited to attend 
the exhibition. 

Isidor Lassner, of Lassner & Bamberger, 
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Inc., importers of pearls and precious stones, 
59 Maiden Lane, accompanied by his wife 
returned from abroad last Saturday on the 
steamship Nieuw Amsterdam after visiting 
the markets of England, France, Germany 
and Czecho-Slovakia. 

Friends of Adolphe Schwob,. of Adolphe 
Schwob, Inc., are congratulating him on 
the narrow escape of a. serious accident 
as a result of being hit last week, by a 
large automobile truck, while he. was cross- 
ing John St. Fortunately, Mr. Schwob es- 
caped with no other injuries beyond a 
bruise on his head. 

The Institute of Crippled and Disabled 
Men, 101 E. 23rd St., is seeking to obtain 
a position for a young cripple, of six 
months’ experience. in clock repairing, who 
wants an opportunity to learn the trade in 
New York. Particulars may be had from 
Gertrude R. Stein, the employment secre- 
tary, at the institute. 

In referring to the fact that L. Grusmark 
had started in business for himself at 14-16 
3roadway, a note in this column Aug. 3 
stated that for six years he had been a 
member of Peter Korn & Sons. Peter 
Korn & Sons, Inc., Fifth Ave. and 14th 
St., announce that this is an error and that 
while Mr. Grusmark was for six years 
connected with their store at 20 E. 14th 
St. as salesman, he was never a member 
of the firm. 

Schedules in bankruptcy were filed in the 
United States District Court, this city, last 
Thursday by Nathan Chanowitz, wholesale 
and retail jeweler at.106 Fulton St. The 
liabilities are placed at $12,55256 which 
amount constitutes taxes $29.16 and unse- 
cured claims $12,523.40. The schedules list 
the assets at $8,515.09 and are composed of 
stock in trade, $2,200; machinery, tools, 
etc., $5,500, and debts due on open accounts, 
$815.09. An involuntary petition in bank- 
ruptcy was filed against Mr. Chanowitz on 
April 20, last.’ 

The J. B. Bowden Athletic Association, 
composed of employes of the factory of J. 
B. Bowden & Co., ring makers, Brooklyn, 
held its 33d annual outing and games on 
Saturday, Aug. 6, at Schmidt’s Woods. 
The affair was participated in by all the 
factory employes of the firm. During the 
afternoon the baseball game was won by 
the married men of the association by the 
close score of 13 to 12. The 50-yard dash, 
the 100-vard dash, the 200-yard dash, and 
400-yard relay race were all won by the 
single men. The bowling match, however, 
was carried off by the married men. Dinner 
followed the games. 

Judge Manton in the United States Dis- 
trict Court, this city, last Wednesday signed 
an order confirming a composition settle- 
ment made with creditors by the Davidson 
Diamond Jewelry Co., Inc., 93 Nassau 


oo 





street... The offer which was accepted by a 
majority of. thé creditors is on the basis 
of 50 cents on the dollar and is payable 
10 cents in-cashi and the remaining ‘40 cents 
in eight notes extending over a period of 12 
months and indorsed by Samuel Friedlander. 
Involuntary bankruptcy proceedings were 
started against this concern on April 6, 
last. The schedules filed later list the con- 
cern’s liabilities at $52,351.06 and the assets 
at $36,195.70. 

An equity suit instituted in the United 
States District Court some time ago by the 
Gorham Mfg. Co., requesting that the comp- 
troller and Attorney General of the .State 
of New York be enjoined from collecting 
a three per cent tax on all sales made by 
the concern in this State was dismissed last 
Friday by Judge Learned Hand. The com- 
pany, which is a Rhode Island corporation, 
demanded in its complaint that a Federal 
tax of three per cent which it paid on sales 
in New York be set off against the State 
tax which it would be required to pay on 
the same sales. The amount of money in- 
volved was only small, but it was contended 
that whatever decision was rendered would 
be of interest to corporations which had 
paid both taxes. In dismissing the suit with 
costs, Judge Hand wrote in part as follows: 
“The United States and the State of New 
York in such matters are independent pow- 
ers, neither of which need yield to the 
other. Each taxes and so seizes, a part of 
the same income, but there is no more rea- 
son why the State must recognize the deduc- 
tions of the United States before calculating 
its percentages than that the United States 
must recognize those of the State, which 
it surely need not, if it chose to ignore 
them.” Judge Hand further stated: “I con- 
clude, therefore, that the statute lays down 
a valid prima facie rule for ascertaining 
the local income of a foreign corporation, 
and that it may tax it, that in so far as 
the application of that rule in the case at 
bar may have been unusual, because some 
of the assets outside of the State did not 
contribute any value to the local assets, and 
in so far as the assessors misapplied the 
statute in laying the assessment, the plain- 
tiff had its opportunity to complain and pro- 
cure a reassessment and that having failed 
to do so, no bill in equity lies to reassess 
the tax; and that the State need not de- 
duct the United States taxes in estimating 
the taxable income of a foreign corporation.” 

After the Lamport & Holt liner Vaubam 
docked here last Sunday, a first cabin pas- 
senger described as a Brooklyn exporter, 
was leaving the pier with a raincoat swung 
over his arm when he was stopped and 
questioned by a. Customs House inspector. 
Although the man, it is claimed, only de- 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


Representative Watch Jobbers 
are Solidarity Jobbers 
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dared that he was carrying a smail box 
containing @ film in a pocket of the coat, 
the authorities allege they discovered that 
he had concealed in this box a ruby ring 
set with diamonds, a sapphire ring with 
four large diamonds, and two loose dia- 
monds. The box, it 1s reported, was ad- 
dressed to a man in Boston, Mass, The 
exporter, so it is claimed, told the Customs 
officials that he had been asked by an ac- 
quaintance in South America to deliver the 
box and had no knowledge of its contents. 
He was allowed to go and the jewels were 
seized, 

Morris L. Ernst, manufacturing jeweler, 
Gold St. will this week join his family 
at Moose Head Lake, Me. 

A. Edward Fisher, importer of diamonds, 
71 Nassau St., has returned from his Euro- 
pean purchasing trip on the Olympic and 
will leave within the next few days to call 
on his regular trade in the middle west. 

Geo. L. Van Moppes, European repre- 
sentative of L. M. Van Moppes & Son, 
started yesterday on a trip to Saratoga, 
Lake George and Canada with a party of 
friends. He will be away about two weeks. 
An assignment for the benefit of creditors 
was recorded last Monday in the County 
Clerk’s office by Isaac Rakowitz, manufac- 
turing jeweler, 26 W. 47th St. Benjamin 
Schenker, 141 Broadway, is named as the 
assignee. 

Sam L. Klein, representing G. D’Elia, im- 
porter of coral .and precious and semi- 
precious stones, 302 Broadway, has started 
on a trip to Chicago and the west for his 
concern. He is not expected to return until 
sometime in January. 


Nat. Godick,. of Whitelaw Bros., im- 
porters of diamonds and makers of jewelry, 
45 John St., is leaving for Europe Satur- 
day, Aug. 20, aboard the steamship Lapland. 
He is going for the purpose of buying 
diamonds for his concern. 

Herbert A. Wolff of Greenbaum, Wolff 
& Ernst, counsel for the National Jewelers’ 
Board of Trade, the Jewelers’ Vigilance 
Committee and ‘other bodies, has the sym- 
pathy of his hosts of friends throughout 
the jewelry industry owing to the recent 
death of his infant daughter. 


On Thursday morning, Aug. 25, at 10:30 
o'clock, Charles Shongood, auctioneer, will 
sell at public auction the assets of the 
Oriental Watch & Diamond Co., Inc., 225 
Fifth Ave. The sale will take place at the 
premises of the concern. Among the mer- 
chandise to be offered for sale are watches, 
diamonds, watch materials, office furniture 
and fixtures, etc. 

It became known last week that a check 
swindler, dressed as a priest has been op- 
erating in New York city and among his 
victims was at least one large jewelry house. 
The perpetrator was a man in the garb of 
a clergyman, who registered from Rich- 
mond, Va. at the Hotel Vanderbilt, it was 
admitted last Monday. He stayed only 
about ‘two hours, but in that time he had 
visited the jewelry store, selected “presents 
for his congregation” and induced the firm 
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to send them to the hotel. There, it was 
said, he gave the messenger a worthless 
check and departed immediately. One em- 
ploye of the hotel was under the impression 
that the man, whose only baggage was a 
small handbag, stole some blankets from 
his room. The thief, it is said, obtained a 
ring and silverware worth $3,600 from the 
jewelry concern in New York. 

Mr. and Mrs. Meren, the former a jewel- 
er in Brooklyn, announced the marriage of 
their daughter, Stella, to George Garson, 
several days ago. The ceremony was held 
at 8.15 p. M., Aug. 14, at the Hotel Bossert, 
Brooklyn, at which the Rev. Dr. Morris Sil- 
verman officiated. After the ceremony a din- 
ner was served and the happy couple left 
for an extended honeymoon trip. This 
makes the second couple to be married from 
the trio whose triple engagement celebrated 
on Sept. 15, 1919, at the Hotel Bossert 
created so much attention in Brooklyn. 
There is only one more couple left from 
the trio. S. A. Meren has been in the 
jewelry business for over 30 years, and is 
well known .among the trade. He is a 
member of the New York Jewelers’ Benevo- 
lent Association. The guests consisted en- 
tirely of intimate family relations of the 
bride and groom. 





Gift to President Harding 
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linen and a profusion of flowers enhanced 
the beauty of the display. 

The Poland Springs exhibit was the first 
one of a series at New England Summer 
resorts. Other places included Magnolia 
and Swampscott, Mass., Portsmouth, N. H., 
and Rockland, Maine.. 

At Concord, N. H., the exhibit was aug- 
mented by a collection from the plant of 
the William B. Durgin Co. A feature of 
the showing there was a dinner given by 
John B. Abbott, president of the company, 
to the Retail Jewelers Association of New 
Hampshire. 

Lectures and demonstrations on how to 
set a smart dinner table are a part of the 
plan. Miss Jordan’s work is to interest 
women in silver to such an extent that they 
will prefer a few pieces of sterling to.a 
chest of substitute. She claims that there 
are thousands of American families with 
money to buy solid tableware, who have not 
been reached heretofore, and among whom 
the appeal! for appreciation of the art that 
lies in silverware of the finest grade will 
be effective. 





Omaha. 





TRADE CONDITIONS 


Jewelry jobbers of Omaha state that July and 
August business this year is ahead of the business 
of the corresponding months in 1919 and 1920. 
They are feeling well satisfied with the way busi- 
ness is coming and are optimistic. Bracelet 
watches are among the leading sellers. 





The T. J. Bruner Co., Omaha, wholesale 
house, has just opened another branch at 
911 Mutual Savings Bank Building, San 
Francisco, Cal. This is in addition to the 
new branch the company recently opened 
at Los Angeles. Thus the company is pre- 
pared to give the best kind of ‘service to 
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the coast trade. William Hyde, for four 
years with A. I. Hall & Co., San Francisco, ' 
has been placed in, charge of the néw San 
Francisco branch of the T. J. Bruner Co. 
The home offices and display rooms at 
Omaha will be moved Aug. 20 from the 
Brandeis store building to the Boston Store 
building, where it will occupy most of the 
fourth floor, thus giving the company double 
the floor space it now enjoys. 

Among the out-of-town jewelers’ who 
called in Omaha during the week were Gus- 
tave Linder,’ Oakland, Ia.; George Kohles, 
Earling, Ta.; John Morris, Carson, Ia.; Mr. 
Newhouse, Red Cloud, Nebr.; Mr. Lebeck, 
Harlan, Ia.; George Boellert, Stanton, Ia. ; 
John Crabill, Plattsmouth, Nebr. 








Ervin V. Sweet, of the C. O. Sweet & 
Sons Co., enjoyed last week at Province- 
town. 

Louis Wolfson, of Charles Wolfson, New 
York, was in the city last week calling on 
manufacturers. 

Lawrence Keeler, of McRae & Keeler, 
participated in the golf tournament at 
Plymouth last Saturday. 

Macey Potter, salesman for the J. M. 
Fisher Co., who has been enjoying a stay 
in town, left last week for the west. 

Charles L. Burbank, manager of the 
George Tucker Eyelet Co., of Birmingham, 
England, has been spending the past week 
in town. 

Walter O. Lochner, who has been secre- 
tary of the Attleboro Chamber of -Com- 
merce for the past five years, has: resigned 
his position to take a similar office in Tren- 
ton, N. J. 

Frank Nerney, of the Bay State Optical 
Company, will act as captain of the Attle- 
boro team which will take part in the trap 
shooting contest to be held this month in 
connection with the annual outing of the 
Rhode Island Fish and Game Association. 

Nineteen of the 194 employes ‘of the 
H. O. Rogers Silver Co.’s factory in Taun- 
ton refused to accept the cut in’ wages put 
into effect last week. Manager John J. 
Nichols stated that the new schedule of 
wages would be kept in effect as they were 
as high as that paid by any silver factory 
in the country. 








The Webster Co. resumed operation Mon- 
day morning of this week. 

The Mason Box. Co.’s baseball team is 
now in the lead in the Twilight baseball 
league. 

The Whiting & Davis Co. had a display 
in the Pageant of Progress recently staged 
in Chicago. . 

The C. K. Grouse Co. has arranged for 
a convention of their 25 traveling men to 
be held in New York on Aug. 26. 

Fred B. Brigham .of the Sturtevant & 
Whiting Co., has sold his Summer home at 
Lake Mérimichi to Frank -L. Cook. 
































Three thousand, two hundred persons 
went on the annual excursion of the em- 
ployes of the Celluioid Co. to Asbury Park. 
The committee chairmen in charge were 
Edward: C. Nagel, Thomas Kearns, Joseph 
Joyce, John A. Wagner and Paul J. Kundle. 

For the second time within two weeks an 
attempt was made to force an entrance to 
the factory of the Newark Novelty Co., 272 
New St. Three negroes and a white man 
were seen trying to enter the place and the 
police were called. The men disappeared, 
however, before the police arrived. 

E. S. Pratt, of the Celluloid Co., has 
been named as one of the general conven- 
tion committee to arrange for the annual 
convention of the Industrial Relations As- 
sociation of America, of which there is a 
Newark group, which will be held at the 
Waldorf-Astoria Hotel; New York, Nov. 8, 
9 and 10. 

H. Friedman, whose jewelry store is lo- 
cated at 81 Springfheld Ave., has purchased 
the jewelry. store of A. Sable at 29 Spring- 
field Ave. He will conduct the two stores 
hereafter. Mr. Friedman formerly had a 
branch store at 2 Elizabeth Ave., corner 
Clinton Ave., but had to give it up before 
the building was torn down, 

The funeral of Ludwig F. Mergett, pres- 
ident of the J. E. Mergett Co., 318 Joliff 
Ave., manufacturers of brass novelties and 
metal goods, was held on Tuesday of last 
week from his home, 822 S. 10th St. Mr. 
Mergett had been in failing health for the 
past three years. He has been head of his 
concern for 16 years. He is survived by 
a sister and several nieces. 

Conrad J. Brotherly, 414 Springfield Ave., 
states that already there have been a few 
persons who have had articles reserved for 
Christmas presents. It is far too early, 
however, for much business of this kind. 
When the Fall season really opens, however, 
Mr. Brotherly expects a considerable num- 
ber to have articles reserved for them for 
the holidays, on which they pay a certain 
amount each week. For many years Mr. 
Brotherly has been cultivating this kind of 
trade, and with many of his customers, the 
laying aside of Christmas presents early 
in the season and paying for them on the 
installment plan has become almost a habit. 

Judge Grice, in the Fourth Precinct Court, 
paroled for the grand jury William Smallz- 
man, of 81 Alpine St., manager of a jewelry 
store on Market St., on the charge of fail- 
ing to report a second hand watch which 
his firm is said to have bought recently. 
This watch was one stolen by Forrest 
Clever, of Brookfield, Pa., from Mrs. Alice 
E. Wallace, of 478% 12th St., according to 
the charges. Clever, after his arrest, it is 
alleged, stated that he had sold the watch 
at the store on Market St. for $10, taking 
a ring worth $6.50 in part payment. The 
accused manager, in denial of this, said that 
Clever attempted to sell the watch and that 
he refused to buy it; although an offer was 
made to exchange some other article for it. 
Later, he said, Clever came back and ac- 
cepted a ring for the watch. 

Benn Kirsch, retail jeweier at 378 Spring- 
field Ave., in an interview with Tue 
Jeweters’ CIRCULAR representative, said 
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that of late there has been a demand for 
big stones. He contrasted this with condi- 
tions when he first went into the jewelry 
business. Then a half carat diamond was 
considered a big stone for all except the 
more wealthy customers. Gradually larger 
stones were demanded and a _ three-carat 
stone was as frequently purchased as the 
half carat had been before. Before long a 
carat stone was in considerable demand. 
Then came the war with its phenomenal 
wages and many who had not been dia- 
mond purchasers before sought one and a 
half and two carat stones. Notwithstand- 
ing the depression, Mr. Kirsch things that 
the demand for large stones has crystalized, 
and that even if there is some backward 
movement the general demand will be for 
stones considerably larger than the period 
before the war. 








Rochester, N. Y. 


Harry B. Stone, of the Lewis & Stone 
Co., Central building, is calling on the 
trade in Pennsylvania. 

A. M. Weinberg, of M. Rosenbloom & 
Co., is absent from the city on a short busi- 
ness trip for the house. 

Sime Berson is away for 10 days on a 
business trip. The company has secured 
more room in the Central building. 

Leroy Present, of Philip Present & Son. 
sent a cable to his father that he was to sail 
for home on the Aguatania on Aug. 13. 

Lewis Sunderlin, of the L. Sunderlin Co., 
is enjoying a visit to the Adirondacks. 
Later he will go to the St. Lawrence for 
a fishing trip. Charles Sunderlin attended 
the Shriner’s outing at Manitou. 

A meeting of the Rochester Retail Jewel- 
ers’ Association will be called the last of 
August to arrange for a delegation from 
this city to attend the convention of the na- 
tional and State associations at Buffalo. 

.Fred L. Ripley, jeweler, Dansville, cele- 
brated his 80th birthday, Aug. 11. Mr. 
Ripley was noted for engraving on’gold and 
silver. He is one of the oldest business 
men in the city. He succeeded his father 
in the jewelry business many years ago. 

Bill board advertising in this city and 
vicinity has become almost an art. Large 
frames, in enamel white, with a Corinthian 
facade style of architecture enclosing an at- 
tractive sketch with the advertising in well 
blended colors, are replacing the old plain 
boards. S. D. Burritt has given an order 
for 50 of them to be erected in prominent 
places in the city and on the main auto 
road leading to the city. He and E, J. 
Scheer are favorably impressed with bill 
board advertising. 

A young girl called at Isadore Gantler’s 
jewelry store, 6 Clinton Ave., last Wednes- 
day and offered to sell Mr. Gantler a valu- 
able brooch for a few dollars. He asked 
the girl her name, she gave it to him but 
named a wrong home address. He phoned 
the police and upon investigation it was 
learned that a lady living on Brunswick St.. 
this city, missed a jewel bag with jewels 
in it valued at $5,950. The brooch was 
valued at $4,000. The jewels were all re- 
covered through the quick work of Mr. 
Gantler. 

The Rochester Retail Jewelers’ Associa- 
tion held a regular meeting and dinner at 
the Ontario Hotel last Thursday evening. 
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The weather looked threatening, but man 
attended and enjoyed a good dinner; Alte, 
dinner, the floor_was-cleared for dancin 
which ‘was enjoyed by ‘nearly all Pre 
The association is in its 10th yedr and the 
Summer outings are looked forward to asa 
sort of a family reunion. President E, 4 
Handy held a short business session ang 
appointed a committee on _resolutions..of the 
local association to be sent to the State as. 
sociation at the convention which will be 
held at Buffalo. He appointed S. D, By. 
ritt, C. E. Sunderlin and, G. C. Schafer on 
the committee. and requested them to hold a 
special meeting as soon as convenient, after 
which a regular meeting of the association 
will be held the last of August, so as not 
to conflict in dates, with the arrangements 
at Buffalo during the week of Sept. 12. 








first prize in a national contest for the 
most attractive show window. 

A special get-together dinner will be held 
just before the convention. This dinner 
will be held at the automobile club at Clar- 
ence, on the evening of Sept. 7. No- 
tices of it are being mailed to the members, 

Buffalo police are co-operating with Chi- 
cago and New York Central police in the 
search for $100,000 worth of gems reported 
missing by Max Leyy, Chicago jeweler, 
Mr. Levy was traveling from New York to 
Chicago on the 20th Century limited. Police 
here, having been asked to aid in the search; 
are uniting with the Chicago and railroad 
police in seeking the missing gems, 

Helen Kijewska, 17 years old, of 32 
Townsend St., and her brother Joseph, 21 
years old, were arrested last week and po- 
lice recovered 23 rings valued at several 
hundred dollars, which are alleged to have 
been stolen from the home of Albert Cher- 
toff, jeweler, at 65 Eastwood place. The 
girl formerly worked at the Chertoff home 
as a maid. She was arrested on a larceny 
charge. The brother, who, police say, 
turned over to them 13 of the missing rings, 
was charged with larceny and criminally 
receiving stolen property. 

Preparations for the national convention 
are now practically complete, A. W. An- 
derson, of Neenah, Wis., secretary of the 
American National Retail Jewelers’ As- 
sociation, was here last week, and 
conferred with the local committee, making 
final convention arrangements. The indi- 
cations are that it will be one of the greatest 
conventions in the history of the association. 
Mr. Anderson enthusiastically expressed his 
pleasure and satisfaction at the way af- 
rangements have been made here for the 
convention, and for the entertainment of the 
visitors. Among other things, Mr. Ander- 
son made final arrangements for the decora- 
tions at the Hotci Lafayette, where the 
great convention will be held next month. 
An elaborate program of _ entertainment 
for the visitors has been arranged by a locel 
committee. There are a few details still 
to be completed and this committee will not 
make its final programme announcement 
until later. Plans fur the convention will 
be discussed at the regular meeting of 
local retail jewelers’ association Aug. 2. 
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M. D. Bell, Bell ‘ 
turned from a three weeks’ stay in Iowa. 

Blatter & Co. have opened a new shop 
in the Isis building at 3lst and Troost 
Ave. handling imported. stock. 

M. J. Beamer, a new traveling sales- 
man for the Meyer Jewelry Co., is in to 
replenish his stock and leaves for his 
second trip in southern Kansas. 

George.-Madison, salesman for the 
Kansas City Clock & Silver Co., a sub- 
sidiary of Edwards-Ludwig-Fuller Jewel- 
ry’Co., is leaving on his Fall trip. 

Albert B. Laird and James H. Laird 
have opened the Laird Bros. Jewelry Co. 
at 110° E. 14th St. Albert B. Laird 
was formerly with the Bell Jewelry Co. 

Mrs. Louise Nicoll, saleswoman of 
Cady & Olmstead Jewelry Co., enter- 
tained the saleswomen of the company 
with a picnic at the Automobile Club 
Friday, Aug. 5. \ 

M. J. June, a new salesman for the 
c. A. Kiger Co., is visiting his territory 


in Texas, New Mexico, Arizona and Cali- . 


fornia. Mr. June was formerly with 
P. M. June & Son. 

Miss Katherine Brunn, of Oppenstein 
Bros. is enjoying a rest at Eureka 
Springs, Mo. Mrs. J. L. Woods has re- 
turned from southern Missouri. Mr. 
Woods is associated with Oppenstein 
Bros. 

Cc. A. Bagshaw, Belton; L. H. Smith, 
Adrian; S. H. Avey, Auburn, Neb.; W. I. 
Smith, Smith Jewelry & Optical Co., 
Stockton, Kan., and H. C. Coleman, Dal- 
hart, Texas, were visitors in Kansas City 
this past week. 

The Jaccard Jewelry Co. has received 
an order for four two-handle | silver- 
trophy cups; two twelve inches and two 
eighteen inches high and a silver pig to 
be mounted on each. These are to be 
given as trophies by the Poland China 
Breeders’ Association at the first annual 
exhibit, at the State Fair, Sedalia, Mo. 

The Kansas City Wholesale Jewelers’ 
Association. held its meeting on Aug. 
8, at which was discussed the matter of 
handling the jewelers who come to Kan- 
sas City for the American Legion con- 
vention Oct. 31, Nov. 1 and 2. The ways 
and means to assist the jewelers’ war tax 
committee in its fight to eliminate the 
unjust profits tax and substitute the sales 
tax, was also discussed. A member of 
the association stated that there seems 
to be much in the papers indicating no 
possibility for the sales tax, but the 
Government must raise money. and as 
business is poor, less income can be de- 
tived from excess profit and income tax 
than from the sales tax, thus making it 
a more feasible way of securing revenue. 

A tentative plan for a co-operative 
Fall sales event, to cover several days, 
has been abandoned by Kansas City mer- 
chants. The chief objection to such an 
event is that merchants do not care to 
Place the emphasis on price, that would 
be necessary to exploit Fall. selling for 
the purpose of bringing in ¢rowds: Most 
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merchants, however, are-planning to pre- 
pare special events of their own for Sep- 
tember, Some will have fashion shows, 
others special merchandising programs, 
others annual sales, so that there will be 
a large total of unusual advertising at- 
tracting trade to the city during the 
month. Then on Oct. 3 will occur the 
pageant and parade, and a ball, celebrat- 
ing Missouri’s centennial; and then’ the 
American Legion convention, bringing 
more than 100,000 visitors, it is expected. 

A determined effort, it has been learned, 
‘is being made by the police to stop the an- 
noyance of pedestrians by merchants on S, 
Main St., between the Union Station: and 
the business district: One retailer was ar- 
rested three weeks ago, charged with so- 
liciting passersby; he was released.- At 
that time it was asserted that the city ordi- 
nance on the subject did not cover the ter- 
ritory near the present Union station, ap- 
plying only to the streets, named in the 


ordinance, around the old Union, Station. . 


The police commissioners have instructed 
officers’ to arrest merchants who act ob- 
noxiously, on the ground that the general 
terms of the ordinance aim at protecting 
the public anywhere in Kansas City against 
‘merchants who stop people on the streets 
and try to inveigle them into stores. Under 
the late instructions, the clerk of a South 
Main St. retailer was arrested Aug. 9 for 
soliciting on the sidewalk. 

The ‘Kansas City ‘(Mo.) Chamber of 
Commerce issued about July 27 a Whole- 
saler Trade Directory of Kansas City. 
This volume is of pocket size, with 104 
pages; it contains the names and_ street 
addresses of all the firms selling at whole- 
sale from Kansas City—which carry stock. 
Local representatives, or firms which do not 
carry stock, are not listed. The book con- 
tains also tables showing the advantage in 
carriage rates of Kansas City shipment over 
other and competitive points. The names 
are listed two ways; first, under the classifi- 
cation of commodities, and next, alpha- 
betically. The Chamber issued a year ago, 
a directory of the manufacturers, which in- 
cluded many jewelry firms. The wholesale 
directory will be sent to about 30,000 re- 
tailers of the Kansas City territory. 
Travelers will carry copies, so that they 
may inform customers of the names of 
Kansas City wholesalers from whom they 
may huy goods which the traveler does not 
handle. 








& Co., Baltimore St. and Hopkins Place, 
left this week for a motor trip through 
the mountains of Central Pennsylvania. 
Mr. Engel: was accompanied‘by Mrs. Engel. 
They will spend several days at Bedford 
Springs, Pa. 

Many department stores here are con- 
ducting special sales of widely advertised 
silverware. A silverware selling campaign 
was inaugurated several weeks ago and the 
results have been highly gratifying to man- 
agers who figured that the time to sell sil- 
verware was when the™season was sup- 
posedly dull. The offered bargains adver- 
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tised .in the daily press -brought a big re- 
turn to the stores that featured»the sales. 

It was inadvertently stated in this\paper 
of the issue of Aug. 3 that a parcel ‘post 
package containing 30 wedding rings, valued 
at $300, the property of J. Engel & Co., 
Hopkins Place and Baltimore St., had not 
been delivered by a colored boy. Accord- 
ing to Mr. Engel the package contained but 
five rings, valued at $18. The empty box 
was found in the cellar of the Engel build- 


ing, but the rings have not been found, ac- 


cording to Headquarters Detective J. C. 
Day, who was assigned to make an investi-+ 
gation. No employe of the Engel house 
was involved in the loss. 








Herbert K. Smith:has begun actively in 
his new store, 611 Canal St. “He is adver- 
tising largely in the newspapers. 

The Louisiana State Board of Optometry 
met Aug. 14 and 15 in Room 221, Macheca 
building to examine a number of applicants. 

Maurice F. Fitzgerald, of Fitzgerald 
Bros., is in charge of arrangements for a 
post graduate course in optometry to be 
given the latter part of October or early. 
in ‘November. Arrangements have been 
made for Dr, -W. F. Needles, of Kansas 
City; Dr. Ketchum, of Los «Angeles, and 


Dr. Augustine, of Decatur, IIl., to be. in- 


structors in the course. 

Joseph Hecker, of the Hausmann, Inc.; 
and Mrs. Hecker are enjoying .a. sojourn 
in North Carolina, as is Dennis Barry of 
the Hausmann establishment, and Mrs. 
Barry. Mrs. A. Mandot, who was em- 
ployed in the Hausmann house after the 
death of her husband, the former manager; 
is also enjoying a rest at Pass Christian. 
John Ademi is also at Pass Christian. 

Louis Hausmann, president of the Haus- 
mann, Inc., after viewing the Dempsey- 
Carpentier fight with his brother Gabe 
Hausmann, remained in the east: He was 
present at the Herman-Lynch fight when 
the New Orleans boy regained title to the 
championship. Mr. Hausmann was an en- 
thusiastic backer of the New Orleans boy. 
After the fight Mr. Hausmann went to At} 
lantic City for a stay. 

According to letters received by Henry 
Mausmann, secretary, the meeting of the 
Louisiana State Jewelers’ Association will 
be the largest ever held when it’ convenes 
at the Grunewald Hotel, Aug. 17 and 18. 
Complete arrangements for the  éntertain- 
ment have not been made but the conven- 
tion will probably end in the usual manner, 
with a dinner. Herbert K. Smith, the 
president, is taking steps to make the con- 
vention a big success. 

The White Bros. Co., jewelers, Canal 
St., held a meeting recently to elect of- 
ficers. Those chosen are: W. T. White, 
president; W. S. Bender, vice-president; 
P. J. Sterne, secretary-treasurer. Stock- 
helders confirmed as directors: W. T. 
White, E. I. Cope, F, L. Martin, Mrs. F. O. 
White, Mrs..W. T. White, P. J. Sterne and 
W. S. Bender. Reports made showed that 
the business of 1920 was 45 per cent over 
1919. and for the first six: months of 1921 
was in keeping with the record. * 





THE JEWELERS’ CIRCULAR 











‘ enenepneneramneny ne nateemre in, Set ae oa 


POOLS OGRE IE TT 




















Chicago Notes: 


é 





eay: JSecrling. of Franklin & Sperlise, 
New ‘York, called on the trade in Chicago 
last week en route to the Coast. 

oF, M. Wright, president of A. M. Wright 
& Sons, Inc., Albany, N. Y., spent the past 
week in Chicago calling on the trade. 

M:'H. Shiman, of M. H: Shiman & Co., 
New York, is spending a few weeks in Chi- 


cago-visiting his friends, on pleasure bent. 


Dale Lyon, formerly connected with In- 
galls Co., Waukegan, Ill., has purchased 
the store of Herman G. Weger, West Chi- 
cago, Ill. : 

' CB. Bates, of the Stein & Ellbogen Co., 
returned last week from a three weeks’ trip 
through Wisconsin, Minnesota, Missouri 
and Illinois. 

C. W.: Phillips, of Ripley, Tenn., has 

‘sold his business there and expects to go 
to California for a year before again open- 
ing up a store. 
Tom Hoefer, of Miami, Fla.,and for- 
‘merly: connected with M. A, Mead & Co., 
spent the past week in Chicago renewing 
his old acquaintances. 

S. M. Oppenheimer, president of the 

Morrison Jewelers’, accompanied by Mrs. 
Oppenheimer, left recently for Atlantic 
City, where they will remain for about 
five weeks. 
‘Miss Bertha Cowan, buyer of jewelry 
novelties for Marshall Field & Co., retail 
department, left recently for Kansas City, 
Where she will visit friends for the next 
three weeks. 

A. ‘Greenfield, who has been connected 
with D. Beiman for the past 10 years, has 
operied a shop in room 1005 Hartford build- 
ing, where he will manufacture gold and 
platinum jewelry. 

“A: M. Grefenson, of the Ferfection Re- 
pair Shop, North American building, was 
fmarried recently to Miss Jeanette Gold- 
blatt, ‘and they are now spending their 
toneymoon in the east. 

M. Dickinson, formerly connected with 
one of the large jobbing houses in Chicago, 
has associated himself with the. Stein & Ell- 

Co., and will represent this firm” in 


be carrying bracelet watches exclu-' 


_ The Universal Buckle Co., Mallers build- 
ing, has been sold out to S, B. Rosenberg. 
The name of the firm will continue as 
Reretbfore, and they will continue the man- 

re of pierced buckles and monogram 
to the trade. 
Rubenstein’ & Co, is the name of'a 
new firm ithat recently. started in the manu- 








facturing’, beihiniea in suite 913 . Mallers 


buildings They. will manufacture platinum 
and gold.jewelry, .do repairing and: special 
order. work to the’ trade: 

Ben. F. Hirsch, 1202 Heyworth ‘building, 
has associated himself with H. Hailparn & 
Co., ring manufacturers of New. York, and 
will represent them in this territory in addi- 
tion to his other lines. Mr. Hirsch just re- 
turned from a 10 days’ visit in the East. 

Max Noel, of the Stein & Ellbogen Co., 
left last week with his brother Phil to 
call on the trade in Cleveland, and will 
return in about a week, Chas. Ellbogen, 
of the same firm, left recently for his 
Kansas and Oklahoma territory, with a 
complete stock of loose diamonds, and will 
be gone for a few weeks. 

The partnership of Solomon & Co., 1210 
Hartford ' building, watch ‘repairers to the 
trade, was dissolved recently, when J. C. 
Solomon bought out the interests of his 
partners, S. A. Peck and J. L. Hankin. Mr. 
Solomon will continue the business under 
the name of Solomon & Co. Mr. Hankin 
has engaged in an entirely different  busi- 
ness, and Mr. Peck has resigned for the 
time being. 

Friends of Otto S. Lieberman, treasurer 
for Stein & Ellbogen Co., believed him to 
be a confirmed bachelor, and received the 
surprise of their life when they learned 
that he slipped away on Wednesday of 


‘last week and was married to Miss Elsa 


Popper, of Chicago, at the Drake Hotel. 
The couple immediately left for their 
honeymoon, which they will spend in Wis- 
consin. After Mr. Lieberman was safely 
cut of Chicago his brother exploded the 
bomb. 

The members of the Loftis Boosters Club 
are now arranging for their outing, which 
will be held at Palos Park, IIl., Sunday, 
Sept. 11. An invitation is extended to all 
jewelers to attend. A great deal of praise 
should be given to this club for the good 
work it is doing among our wounded sol- 
diers. Last week 90 two pound cans of 
candy and several crates of fruit were dis- 
tributed among the’ ex-soldiers at the Tu- 
berculosis Hospital at Oak Forest, by a com- 
mittee of this club which was organized for. 
the purpose ‘of assisting*our wounded vet=' 
erans and charitable institutions. 

What promised to be a sensational trunk 
mystery exploded last week about as soon 
as it started. The city papers carried a big 
story about the loss of a trunk belonging to 
Lazatas & Weil, of this city, with’ 5 
valued at $75,000. ‘The-trunk!! was’ locat 
the next day and it developed that the iil 


week, from, 








gageman at Plymouth, Wis, sini a mis- 
take in. checking two trunks with the result 
‘of exchanging the trunk of John B. Ughetti, 
representing Lazarus & Weil, with one be- 
longing to a man going to Fond du Lac. 
The trunk was located the next day and it 
was found that no effort had been made to 
open the trunk and the man with the check 
was looking for his trunk. 

Plans are being made by the transportation 
committee of the American National Retail 
Jewelers’ Association for special cars from 
Chicago to’ Buffalo to accommodate those 
going from this part of the country, These 
cars will be attached to the New York Cen- 
tral train leaving Chicago. at 8:30 a. m., Cen- 
tral time, on Sunday, Sept: 11th. In ad- 
dition to the pleasure of all. going together 
special arrangements will be made for the 
comfort and. pleasure of those using this 
train. Already a number have signified 
their desire to go in a body from here and 
it is expected that before the. time arrives 
several cars can be arranged for. The ar- 
rangements are now in charge. of H. C. 
Stern, 229 E. Garfield Boulevard, Chicago, 
the local member of the. committee, “and 
those desiring information concerning the 
train, rates, etc., should’ communicate with 
him as early as possible. 

Louis Kohn, 2857 W. Division St., against 
whom involuntary bankruptcy proceedings 
were filed recently, and whose business: in 
the Mallers building is now in charge of a 
trustee, effected a settlement in two ‘casés 
that were brought against him last week. 
It appears that on June 11th Mr, Kohn re- 
ceived from I. C. Newman, 133 N. Clark 
St., two diamond bar pins valued at $837 
which he was to have on: :memorandum. 
For some time he delayed making a report, 
offering excuses. At about the time the 
bankruptcy proceedings were filed Kohn dis- 
appeared and Newman preferred charges 
against him.. Detectives located the two 
pins in a pawn shop here and Kohn was 
arrested. The pawn ticket and memorandum 
bill were found in his ‘pockets. He: had 
pawned the pins for $250. Kohn produced 
the money with which to redeem the goods 
and the case was dismissed. .The same day 
C.-Rebinson, from whom he had secured | ia 


'frge unset diamond, swore out a warrant. 


Kohn claimed the stone was in pawn with 
an individual whose name he refused to give. 
Later the stone was returned and the case 
dismissed. 

Briggs & Reid, auctioneers, returned last 
"they ‘closed out 
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the Brodegaard stock of jewelry at auc- 
tion, Herman Briggs, of this firm, is now 
spending a few weeks in Yellowstone Park, 
accompanied by his wife. Tom Reid has 
gone to Detroit to conduct a sale of art 
goods and rugs for the Chinese Emporium. 

F. A. Leber, Mallers building, returned 
with his family from a stay at Lake Marie, 
Ill. 

Oscar Lessing returned. recently from a 
10 days’ business trip through the middle 
west. 

Mr. Rogers, of- Phillip Present, is spend- 
ing a few weeks in Chicago calling on the 
trade. 

Henry Agate, of the Bonner Mig. Co., 
spent a few days here last week visiting the 
Chicago office. 

Thos. J. Dale, of Kenosha, Wis., stopped 
off in Chicago last week on his way to 
Mackinaw Island. 

Geo. Gordon, of Gordon & Co., Hart- 
ford building, is taking a two weeks’ rest 
at St. Joseph, Mich. 

Chas. F. Hartshorn, Columbus building, 
left last week on a three weeks’ trip through 
his western territory. 

Harry E. Farquharson has returned from 
a trip to St. Louis and Kansas City, and 
reports a fair business. 

I, J. Freedman and H. Tucker, of Tucker 
& Freedman, left recently on a _ business 
trip through Wisconsin. 

C. J. Reisch, buyer of silverware for 
Marshall Field & Co., retail, is spending a 
few weeks resting at home. . 

W. H. Beckwith, representing Joseph 
Fahys & Co., left last week for a short 
business visit to Kansas. City. 

R. E. Kehl, representing F. H. Noble 
& Co., returned last week from a seven 
weeks’ trip through the west. 


In connection with his. diamonds, S. B. 
Slater has added a complete line of plati- 
num rings, bar pins and watches. 

J. S. Ward, representing the Queen City 
Silver Co., left last week for a six weeks’ 
trip through his southern territory. 

M. A. Pokrass, North American build- 
ing, has returned with his son from a few 
weeks’ motor trip through Michigan. 

E. L. Imhoff, representing the R. & G. 
Co., is on a visit to the home office at 
Attleboro, and will be -gone a month. 

Chas. F. Selber, 1007 Mallers building, 
returned recently from Fox Lake, where 
he has been resting for the past two weeks. 

W. McKay, : representing the Waite- 
Evans Co., Providence, R. I., spent the 
past week in Chicago calling on the trade. 

H. Oppenheimer, of New York, is visit- 
ing Louis W..Bruns, who is in charge of 
the Chicago office in the Columbus build- 
ing. 

The entire force of Lesch & Lewis Co. 
returned last week from Lake Owen, Cable, 
Wis., where they spent a week fishing for 
“muskies.” 

G. Verbcomen, ‘representing the Arthur- 
Strauss Co., left last week on his Fall trip 
through the west, and will be gone for 
about seven weeks. 

G. Fred Perry, of Ford, Ferry Co., left 
last week for the factory at Providence, 
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_where he will visit for a few weeks before 
starting on his Fall trip. 

J. A. Bergsman, representing. the Poole 
Silver Co., Taunton, Mass., spent the past 
week in Chicago calling on the trade, en 
route to Cleveland. 

Samuel Greengold has opened a retail 
store at 3717 W. 16th St. Mr. Greengold 
formerly was in business at 3453 W. 12th 
St. up until December, 1915. 

Warren Piper, vice-president of J. F. 
Newman, Inc., returned recently from New 
York, where he was visiting at the home 
office for the past six weeks. . 

Geo. A. Simmons, representing -the 
Standard Button Co. through this ter- 
ritory, left last week for his factory at 
Attleboro and will be gone about a month. 

R. H. King, of the Ostby & Barton Co., 
left last week for a short trip through the 
south, and F. A. Haller, of the same firm, 
left for a two weeks’ trip through Texas. 

M. Iralson, diamond broker in the 
Columbus building, was called to Dallas, 
Tex., recently on account of the death of 
his brother Ben. He is expected back in 
Chicago next week. 

Cloyd Front, assistant manager of the 
Danville branch of Heil-McClimans Co., 
is spending a few days in Chicago visit- 
ing the home office and incidentally the 
Pageant of Progress. 

W. R. Cadmus, manager of the New 
York office of the E. Howard Clock Co., 
spent a few days here last week visiting 
the Chicago office en route home from an 
extended coast trip. 

A. C. Israel recently opened a shop on 
the 10th floor of the Hartford building, 
where he will do diamond ‘setting for the 
trade. Mr. Israel for the past few years 
has been connected with D. Beiman. 

Erwin. Schulze, of the Heil-McClimans 
Co., returned recently from a two weeks’ 
stay at Grand Beach and Cincinnati. L, A. 
Heil, of the same firm, is leaving the first 
part of next week on a motor trip with his 
family. , 

Jerome C. Adler, of Chas. Adler Sons, 
New ‘York, accompanied by his wife, 
stopped off in Chicago last week to visit 
friends, en route home from Colorado 
Springs, where they spent the past month 
resting. 

Miss Alma Hillinger, of R. J. Hillinger 
& Co., is back on the job again, but ‘only 
for a few hours each day. She is recover- 
ing her strength very rapidly now, and ex- 
pects to be able to stay at her desk all day 
very shortly. 

C. F. Larson, Mallers building, left last 
week with his rarents to motor to Rock- 
ford, Ill., where he will attend the Knight 
Templars’ Conclave, after which they will 
immediately leave for Duluth, where he will 
combine business with pleasure. 

W. D. Hoover, Gibson City, IIL, spent 
a few days in Chicago last week, visiting 
the Chicago markets. Mr. Hoover for- 
merly was associated with J. W. Van 
Doren, Minonk, IIl., and recently purchased 
the store of A. F. Pierce at Gibson City, 
Ill. 

The International Buckle Co., under the 
management of David Rifas, formerly as- 
sociated with the Universal Buckle Mfg. 
Co.,. has opened a shop at 5 So. Wabash 
Ave., Room 602, where the concern will 
specialize in the manufacture of hand en- 
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graved and pierced monogram buckley 
chains and fobs... .. et 

Henry Rufeisen, of Henry Rufeisen, ies 
803 W. Madison St. will leave the & ; 
part of the week for a trip through 
west and southwest. Jacob Stonich, of i 
same firm, returned last wéek from a threg 
weeks’ trip through Wisconsin and Min. 
nesota. ; 

While in charge of the booth of Whiting: 
& Davis at the Pageant of Progress, CC 
Whiting hung his coat with his watch ang 
chain on a nail at the end of the 
and while he was busy someone else 
busy and took the watch and chain from 
the coat. 

Between working at his retail store y 
Oak Park, Ili, and Forest Park, Ill, ang 
making week-end trips to his Summer home, 
Otto Loven finds time once in awhile ty 
call on his friends in the trade to transay 
business. Mr. Loven gave his friends tha 
privilege last week. 

H. H. Evans, of the C. & E. Marshaf 
Co., left last week for a trip through I, 
linois, after spending a few weeks at the 
lakes in northern Wisconsin. H. T. Wood. 
head, of the same firm, left for the south 
ern part of Indiana, after spending the 
past week at his home in Iowa. 

E. Maltz, Mallers building, returned re 
cently from Europe and South Afric, 
About five months ago Mr. Maltz left for 
Russia, to get his mother and sister, and 
after visiting there for a short time lef 
them for South Africa to visit his relatives, 
His mother and sister remained there, and 
Mr. Maltz came back to Chicago. 

Frank Baker, who has been in charge 
of the material department for one of the 
largest jobbers here for the past 25 years, 
died July 26, from leakage of the heart 
Services were held at a chapel on N. Clark 
St., and interment was at Rosehill. Ceme- 
tery. Mr. Baker was 49 years:of age, un 
married, and survived by a brother. 

The R. & R. Jewelry Co., Room 66 
Mallers building, dissolved partnership re 
cently, when J. M. Rubenstein sold out his 
interests to Wm. R. Rofsky. Max Rofsky, 
father of William, has associated himself 
with the firm, and they will continue under 
the name of the R. & R. Jewelry Co. They 
will manufacture platinum and gold jewelry 
and will also do repairing and special or 
der work for the trade. 

Harry J. Baby, Heyworth building, has 
proved to his friends that he is an adapt 
scholar when it comes to “muskie” fish 
ing. This is the first time Mr. Baby went 
fishing for “muskies,” and it took him one 
and a half hours to land a 32-pounder. . He 
left last week with his family and a party 
of friends to motor to Eagle River, Wis, 
for a three weeks’ stay. His friends are 
wondering if they will get a taste of that 
32-pound wonder. 

Dan E. Newman, of D. E. Newmat, 
Silversmith building, left last week with 
his wife for a two weeks’ stay in the north 
ern woods of Wisconsin. David E. New- 
man, of the same firm, returned from his 
stay at Higgins Lake, Mich, David left 
here to get a rest, and was only at Higgins 
Lake a few hours when he was drafted 
into the fire department of that town to 
fight forest fires. He worked 15 hours @ 
day for the first four days of his stay, and 
then was left to enjoy his rest. ~~ 
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Edward Jensen, jeweler at 418 11th Ave., 
Milwaukee, was the victim of a person 
who passed a worthless check for $50 at 
his establishment recently. Mr. Jensen has 
reported the case to the police who are in- 

igaling. 

eW. Habkirk, of Fox Lake, has been 
honored by the selection to act as one of 
4 committee of five to revise the opening 
and closing ceremonies of the Department 
Council and General Military Council of 
the Patriarchs Militant, branch of the Odd 
Fellows. 

Henry Rank, of the Rank & Motteram 
Co, Milwaukee, was one of the active 
members of the general picnic committee 
which had charge of the annual outing of 
the Milwaukee Knights of Columbus at 
Waukesha Beach cn Thursday, 

The new store building occupied by the 
new watch and jewelry repair shop of 
B, J. Porter and the optical parlors of the 
Wausau Optical Pariors of Peters & Merk- 
jein, has been opened formally at 211 Jef- 
ferson St., Wausau. Both establishments 
are modernly equipped. 

Louis Isnard, with E. H. Warnke & Co., 
Enterprise building, left last week as a 
member of the drill! team of the Milwaukee 
Aerie of Eagles, to attend the national con- 
vention of the Grand Aerie at Newark, 
N. J. The team has won honors for sev- 
eral years past. Mr. Isnard is one of the 
“old timers” of the crack organization. 

Gustav Keller, well known Appleton 
jeweler, was elected high treasurer of the 
high court of the Catholic Order of For- 
esters at the annual convention held in 
Milwaukee this week. About 600 delegates 
attended the convention. A. W. Anderson, 
Neenah, secretary of the State and national 
jewelers’ associations, also was in the city 
attending the sessions. 

Local jewelers are looking forward to 
an influx of visitors and resultant sales 
during the coming Wisconsin State Fair 
which is held annually just outside of Mil- 
waukee. Business houses have been re- 
quested to declare a half holiday on Mil- 
waukee Day at the fair, Sept. 1. The total 
attendance at the fair for the week usually 
averages more than 375,000 persons. 

Three beautiful and graceful silver lov- 
ing cups, each standing 15 inches high and 
with a band of laurel leaves around the top 
of the bowl, were exhibited at the jewelry 
store of G. E. Fatzinger, 207 West Mil- 
waukee St., Janesville, Wis., this week. The 
trophies will be awarded for the best show- 
ing in the boys’ and girls’ pig, calf and 
sheep club exhibit of the Janesville fair. 

On being arrested when caught burglar- 
izing the farm home of John Leturski near 
Wausau, Wis., three youths are said to 
have confessed to a number of other burg- 
laties. One of the robberies was commit- 
ted in a jewelry store at Elland, Wis., it 
8 reported. They were bound over to 
Circuit court after waiving preliminary ex- 
amination. The bail bond of each was fixed 
at $1,000. 

Announcement is made of a commercial 
course which: will be conducted by the 
University of Wisconsin Extension Di- 





THE JEWELERS’ 








vision in Milwaukee this Fall. The course 
will be under the direction of Arthur E. 
Swanson, industrial engineer and account- 
ant of Chicago. Many ,retail merchants 
and their employes expect to take advan- 
tage of the course, which has proven valu- 
able in past seasons: 

The many friends of H. C. Hall, jeweler 
at Cornell, will be pleased to hear that 
Mr. Hall is making speedy recovery from 
illness which necessitated his removal to 
St. Joseph’s hospital at Chippewa Falls 
last week. Due to his condition, Mr. Hall 
was taken to the hospital for a complete 
diagnosis of his case but is now reported 
to be making satisfactory headway to- 
wards complete recovery. 

John Regner, of Kenosha, was ap- 
pointed chairman of the Booster Trip com- 
mittee of the Kenosha Retailers’ Associa- 
tion, with full power to appoint his as- 
sistants and proceed with all plans for a 
gigantic celebration on the occasion of the 
Booster Trip and Red Letter Day, Sept. 
21. In addition to conducting a successful 
jewelry business, Mr. Regner finds time 
to devote to civic and commercial enter- 
prises, such as sales promotion plans. 

The Wisconsin Retail Jewelers’ Associa- 
tion has been invited to join in the move- 
ment started by the Wisconsin Federation 
of Retailers, which held its annual conven- 
tion at Sheboygan, Wis., Aug. 9-10. An- 
other: meeting will be held in September, 
at which time it is expected a decision 
from the jewelers will be ready. The fed- 
eration was formed largely to effectively 
combat unfair legislation and at present is 
composed of the State dry goods, clothing 
and shoe retailers’ associations. 

An attractive display of trophies was 
shown by the Bunde & Upmeyer Co., in 
one of its Grand Ave. windows. The win- 
dow featured Milwaukee's yachting activ- 
ities of a quarter of a century ago, being 
revived as part of the 1921 regatta of the 
Milwaukee Yacht Club. An _ interesting 
picture of yacht club members of 1894 was 
shown in connection with the cups which 
are being competed for this year. Among 
the cups is the famous Corinthian trophy 
which has been raced for during 20 years. 

Fox river valley cities are planning to 
adopt a course in retail mrechandising this 
Fall for merchants and employes as part of 
a valley. plan. The idea was tried out last 
Winter by the Appleton Chamber of Com- 
merce with marked success, and a move- 
ment is now on foot to have all cities of 
the valley join so the best talent may be 
secured for the lectures. The course pro- 
vides for motion pictures and practical 
demonstrations of modern merchandising 
and administrative measures. 

Exciting times are anticipated Aug. 24, 
the date of the annual joint picnic of the 
retail jewelers of Racine and Kenosha. At 
the meeting of the club held at the Dale 
Jewelry store at Kenosha this week, it 
was decided to hold the outing at Krueg- 
er’s Grove, in the form of a basket picnic. 
Various amusements and entertainments are 
being planned by the committee, consisting 
of Messrs. Jappe, Tranger, Lockhart and 
Regner. The main event of the day will 
be a hotly contested baseball game between 
the Kenoshans and Racinians. 

When John B. Ugheti, salesman for Laz- 
arus & Weil, Chicago, and well known to 
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the retail trade of the middle west, went 
to check his trunk through to Chicago from 
Plymouth, Wis., and was told another man 
had “at sent to Fond du Lac, Wis., police 
believed that an attempt had been made 
to steal $75,000 worth of diamonds. A 
man was taken into custody at Fond du 
Lac on a charge of larceny of the trunk 
containing the jeweis, but he was able to 
prove satisfactorily that it was a case of 
mistaken identity of his own trunk. 








Trenton, N. J. 





Edward A. Zemp, prominently identified 
with the jewelry trade in Jersey City, N. J., 
where he operates a store on Central Ave., 
received lacerations to his head and cuts 
and bruises on his arms and legs by being 
thrown to the ground while attempting to 
board a trolley car at Summit and High- 
point Aves., West Hoboken. After receiv- 
ing medical attention at the scene of the 
accident, Mr. Zemp went to his home where 
he is recovering, 

A $200 diamond ring now on display in 
the window of Castelberg’s Jewelry Shop, 
Tennessee and Atlantic Aves., Atlantic City, 
N. J., will be given to the young lady win- 
ner of a “Beauty Contest” to be conducted 
in the City-by-the-Sea early in September. 
Among other prizes will be a golden mer- 
maid valued at $2,500, which will be given 
to one of the 20 “beauties” elected in a 
“beauty pageant” from all parts of Atlantic 
City and Atlantic County. 

Manufacturing, repairing and dealing in 
silverware, jewelry, bronzes, glassware, etc., 
are among the principal objects of the 
George M. Rosin Co., Inc., which has been 
chartered in the office of the Secretary of 
State to operate from 2600 Atlantic Ave., 
Atlantic City, N. J. The concern has a cap- 
italization of $100,000 which is composed of 
1,000 shares at $100 per share, while the 
amount that will be devoted to the starting 
of business is $10,000. The incorporators 
and the number of shares held by each are, 
George M. Rosin, 98, and Isabel Rosin, 1, 
both of 3 S. Plaza Place, Atlantic City, and 
Clarence L. Goldenberg, Longport, 1. 








Oklahoma City. 


G. B. Goldfarb, of the Paramount 
Jewelry Co., returned after a short trip 
through the western part of Oklahoma 
and reports conditions to be good and 
all jewelers in that section optimistic. 

The preliminary hearing of J. D. Hass 
and “Curley” Motsenbocker, both charged 
with the theft of diamonds valued at 
$125,000 at the Skirvin Hotel on May 21, 
was continued until Aug. 16, according 
to Robert W. Maupin, assistant county 
attorney. Maupin said that one of the 
material witnesses for the State is ab- 
sent from the city and a continue for the 
case was asked on account of his ab- 
sence. 





The Federal Trade Commission has is- 
sued an order requiring the Union Pencil 
Co., Inc., of New York city, to refrain 
from selling or advertising pencils as “en- 
graved in gold” unless such pencils are in 
fact engraved in'gold. The company’con- 
sented to the order. we 
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Paul Grimm, 325 W. 4th St., has secured 
the services of Miss Lyla Helgeson as an 
addition to his sales force. 

George W. Miller, head of the silverware 
department of the Donavan & Seamans Co., 
is enjoying a rest with his family at Cata- 
lina Island. 

Charles F. Manaham, Pasadena, has re- 
turned from his old home in Chicago, where 
he went to accompany the body of his wife, 
who passed away some weeks ago. 

E. C. Kendrick, formerly of Enid, Okla., 
has bought the jewelry business of Dr. O. T. 
Hodnefield, Venice. Dr. Hodnefield will in 
the future devote himself entirely to his 
optical business. 

F. G. Baker, formerly of Minneapolis, 
Minn., has purchased the business of G. B. 
Capp, 3737 Stevenson Ave., this city. Mr. 
Baker is remodeling the store and intends 
to carry a complete stock of jewelry. 

L. S. Nordlinger of S. Nordlinger & Sons 
has returned with his family from Lake 
Tahoe, where he spent a week after having 
enjoyed a week at Del Monte. Harry Het- 
tich, buyer for the silver novelties and toilet- 
ware department of the same company, is 
sojourning at Catalina Island. 

R. M. Brunner, formerly with F. A. Co- 
nant, Santa Barbara, is preparing to open 
a new store at 719 State St., in that city. 
He will conduct a jewelry business and the 
watch department will be conducted by Mr. 
Churchill, who has been with A. A. Poole 
of the same city for several years. 

Thomas B. Buchan, superintendent of 
Brock & Co.’s factory, has returned from 
a 700-mile automobile trip with his family, 
having gone as far north as Mammoth Lake, 
a pleasant and popular camp some 40 miles 
from the east side of Yosemite Park. He 
spent considerable time fishing, with splen- 
did success. 

Arthur Turner, traveling salesman for the 
E. W. Reynolds Co., motored to Coronado 
Beach a few days ago, taking his family 
with him for a sojourn there. J. Mintz of 
the silverware department of the same com- 
pany also left a few days ago for a stay of 
several days at Camp Baldy, a popular re- 
sort in the mountains about 50 miles from 
here. 

Miss Unangst, who came back from her 
home in Chicago recently to resume the po- 
sition she formerly held on the sales force 
of Charles H. Clark, 704 S. Broadwav, has 
returned to Chicago again. John H. B. 
Wilkin, head of Mr. Clark’s watchmaking 
department. has returned from a sojourn 
spent at Newport Beach, about 50 miles 
down the coast. 

The following out-of-town jewelers have 
been in Los Angeles recently: H. L. Fred- 
erick, Santa Barbara: W. E. Lawrence, 
Burbank; H. E. Wellman, Alhambra: D. 
Van Wart, Huntington Park; W. A. Hauk, 
Long Beach; C. QO. Arnold and Chas. F. 
Manahan, Pasadena: C. W. Middleton, Po- 
mona: W. E. Heald, Glendale, and R. F. 
Winslow, San Pedro. 

Frank A. Priesmever, manager of S. 
Nordlinger & Sons, intends to start east 
en a business trip on Aug. 17. He will be 
accompanied by his wife and will spend a 
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short time in Chicago, his former home, 
making his headquarters at the Blackstone 
Hotel. He expects to reach New York on 
Aug. 25 and remain there at the Commo- 
dore Hotel the following three weeks. 

Clarence S. Coleman of the watch de- 
partment of Brock &-Co., enjoyed an auto 
trip of 300 miles last week. He went to 
Warner’s Hot Springs, and then up Palo- 
mar Mountain, where he reached an eleva- 
tion of 5,500 feet. James A. Montgomery, 
president of Montgomery Bros., has been 
contemplating a trip to the same place and 
will probably visit Palomar the coming 
week. 

Earl M. Wilkinson, Pomona, was married 
July 19 to Mrs. Carrie Fox of the same 
city. He started immediately afterward on 
a honeymoon trip by motor, going by way 
of Santa Barbara to San Francisco and 
other northern points. During his absence 
Mrs. P. W. Furlong had charge of his 
store. He has now returned and Mrs. Fur- 
long is taking a two weeks’ rest at Her- 
mosa Beach, about 20 miles from Los An- 
geles. 

Kirton & Talbot is the name of a new 
firm that has opened a jewelry business at 
30 Pine Ave., Long Beach. Mr. Kirton has 
been in business in Los Angeles for many 
years. Mr. Talbot recently arrived in this 
country from Cork, Ireland. He was a 
major in the British army during the re- 
cent war and was wounded five times. The 
new firm purposes to conduct a high-class 
business, ; 

H. Preston Smith, president and manager 
of the G. D. Davidson Co., is preparing to 
start in a few days on a motor trip with 
his wife to the Santa Cruz mountains and 
afterwards will continue on to the moun- 
tains beyond San Francisco. He will be 
gone three or four weeks. Mr. Davidson 
has just returned from a pleasant outing at 
Catalina. N. C. Figley of the sales force 
of the same company has returned from a 
trip to Lake Tahoe and C. G. Etter of the 
stock department has gone on a trip to the 
Yosemite. 

Earl N. Sieglitz of Sieglitz & Co., Calex- 
ico, who has been spending the last two 
weeks in Los Angeles, had the misfortune 
to be badly bitten about the head and face 
by a dog a few days ago. The animal was 
playing too roughly with Mr, Sieglitz’s 
child and when he interfered to protect the 
child it turned upon him. His wounds were 
dressed and he is confined to the house. He 
intends to remain here for two or three 
months, having brought his mother as well 
as his wife and children with him and 
rented a house for the season. 

Mrs. Shultz, head saleslady of the silver- 
ware department of Hamburger & Sons, is 
enjoying a three weeks’ trip to San Fran- 
cisco, where she will visit the large stores 
and seek for new ideas, thus combining busi- 
ness with pleasure. Miss Adele Hendrick- 
son, head saleslady of the jewelry depart- 
ment of the same company, is taking a 
month’s rest. After a short time at Cata- 
lina she will go to Mt. Shasta on a camp- 
ing trip. She is accompanied by her mother 
and brother, the latter having just returned 
from Mexico, where ke has been for several 
years, 

The local forces of the Los Angeles 
branch of the T. J. Bruner Co., of Omaha, 
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Neb., are now well settled in th 
some quarters in the Metropolitan 
where 1,000 feet of floor Space has 
cured and a complete stock has 
stalled. Mr, Bruner, president of the ¢ 
pany, is in Los Angeles for the Seen 
overseeing the opening of the branch N. 
Neilsen, who will have charge of this 
branch, was married Saturday, Aug. 6 = 
Miss Verna Geirke, Columbus, Neb pe 
is now spending his honeymoon in Big Bear 
Valley. George Marshall, formerly of 
Omaha, will have charge of the office busi- 
ness and W. E. Hyde, formerly of San 
Francisco, will act as a traveling salesman 
Mr. Hyde is now covering the territory rm 
the San Joaquin Valley. Mr, Bruner re- 
ports that the company is already doing a 
fine business and he feels a large volume of 
trade in the future is assured. 
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The Mercantile Trust Co. has leased for 
a long term of years, 915 Locust St., to the 
George D. Fischer Optical Co., now at the 
northwest corner of 8th and Locust Sts, 
Mr. Fischer, president, said he had to make 
the change on account of business demand- 
ing a greater place for the manufacture of 
glasses for special conditions. He said his 
files contain formulas for clients residing 
in many places and ‘that he would install 
many advanced mechanical appliances. 

Leo J. Vogt, formerly treasurer, has been 
elected vice-president of the Hess & Cul- 
bertson Jewelry Co., by the board of direc- 
tors. The election filled the vacancy left 
by the death of S. D. Culbertson. S. Roy 
Culbertson, former secretary, was elected 
treasurer. Linn N. Culbertson was named 
secretary to succeed his brother and Nova 
P. Logan was elected assistant secretary. No 
other changes were made in the personnel of 
the company’s officials. The concern held 
its annual picnic Saturday, at Tower Grove 
Park on grounds No. 1. The store was 
closed all day in order to give all employes 
the opportunity to attend. A series of enter- 
tainment features, including a baseball game - 
were arranged by the committee in charge. 
The entertainment committee was composed 
of Miss Corinne Zitko, Charles Ens, Con- 
rad O’Brien, Walter Goeggel, Miss Margaret 
Rollinson and Miss Ethel Eggleston. 











F. C. Bryant, a retailer of Indianapolis in 
the Denison Hotel block, is recovering from 
a serious illness. 

Reginald Garstang, a nephew of Carl 
Walk, a retailer here, has returned from 
college for the Summer and is again con- 
nected with the store. 

Frederick Donner, age &5, a retired 
jeweler of Columbus, Ind., filed a petition 
recently with the county clerk for naturaliza- 
tion. Mr. Donner was born in Stuttgart, 
Germany, but came to this country in 1847. 
Mr. Donner is the father of William H. 
Donner, of Buffalo, N. Y., president of the 
Donner Steel Co. 
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Harry Mayer, of Hale Bros., Inc., is 
‘no for the east. 
Pe Barkan, diamond importer, of 704 
Market St., is starting on his Fall trip. 
Frank L. Jeddis, of the Alphonse Jeddis 
Co., is spending 10 days at Lake Tahoe. 


Charles Manahan, Pasadena jeweler, 
stopped here a few days, en route from 
Chicago. 


Eastern visitors include Oscar J. Brod, 
of Brod & Co., New York, and Frank 
Newberger, of Charles Keller & Co., New 
rt Peare, of La Grande, Ore., visited 
San Francisco as a delegate to the Na- 
tional Conclave of the Knights of 
Columbus. 

J. W. King, manufacturers’ representa- 
tive, is leaving for southern California, ac- 
companied by Julius Wise, wholesaler and 
importer, of 704 Market St. 

F. L. McCabe, Coast manager for Man- 
ning Bowman & Co., returned from Los 
Angeles and reports conditions good. Mr. 
McCabe is leaving for the northwest. 

William E. Hyde now has offices with 
Emil Fischer at 704 Market St. Mr. Hyde 
is resident manager for T. J, Bruner, whole- 
sale jeweler of Omaha and Los Angeles. 

Jack Lewis has returned from his trip 
through the northwest, bringing the report 
that business there shows a decided im- 
provement. S. J. Hammond, who went 
north with Mr. Lewis, is still in Seattle. 

Edward Saunders, western manager for 
the International Silver Co., is leaving for a 
trip which will include Louisiana, Salt 
Lake, Denver, Texas and the southwest, 
He has just installed his family in a 
suburban home at Atherton. 

J. E. Grosse is entering the Alfred H. 
Bullion Co. and will take charge of the 
northwestern territory, with offices in Port- 
land, Ore., and Seattle, Wash. These of- 
fices will, Mr. Bullion states, be in full 
running order by Sept. 1. 

F, C. Plate, of the Los Angeles office 
of the International Silver Co., made a 
brief visit, on his way home from a vaca- 
tion at Huntington Lake. Harold Cappel, 
foreman of. the International Silver Co.’s 
stock room is deer hunting, 

Arthur Lundy, who recently disposed of 
his store on Powell St., and Morris Linde- 
burg, of Lindeburg Bros., manufacturing 
jewelers of Ellis St., are leaving for Alaska, 
where, it is understood, they desire to in- 
vestigate some mining property. 

California jewelers visiting the trade in- 
clude: Ernest Mueller, Eureka, accom- 
panied by Mrs. Mueller; Mr. Grafmiller, of 
Sacramento; Ralph Beland, of Beland 
Bros. Fresno; W. E. Kiefer, Sanoma, and 
H. H. Wiendieck, of Red Bluff. 

The Waltham Watch Co. is preparing 
to open offices on the seventh floor of 704 
Market St. Mr. McKeen, Coast “mis- 
sionary” for the Waltham Watch Co., will 
make his headquarters there, but will still 
travel in the interests of the firm. 

H. Z. Kimes is about to move into larger 
quarters at 704 Market St. S. Howard, 
son of A. Howard, of the Atlas Jewelry 
Co, of this city, has joined Mr. Kimes’ 
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staff as city salesman. A. Donahoe has 
returned from an outing in the Santa Cruz 
mountains, 

Burr W. Freer, president of the Burr 
W. Freer Co., has returned from an ex- 
tended trip which included northwest and 
southern California. Miss E. J. Johnson, 
of the office force of the same house, is 
sojourning at Healdsburg, where she is as- 
sisting L. C. Koberg, jeweler, during the 
tourist rush, 

Sommer & Friedman is the trade name 
of a new firm of wholesale jewelers which 
has just opened offices on the seventh floor 
of 704 Market St. Ed Sommer is the son 
of the proprietor of the Mutual Loan & 
Jewelry Co., Oakland, and Joe Friedman 
has been, for the past six years, associated 
with the Morgan & Allen Co. 

Joseph Kielty, of Mayer & Weinshenk, 
announced that his wedding to Miss Con- 
stance Callan took place on Aug. 9. The 
following day the bride and groom left 
for the Hawaiian Islands, on a combined 
business and honeymoon trip. Morris 
Mayer, of the same concern, and Mrs. 
Mayer are at Lake Louise, in the Canadian 
Rockies. 

Many jewelers are returning from vaca- 
tions with fine lines of fish stories, but, 
in order to forestall any of his friends tak- 
ing his big catch with a grain of salt, Frank 
Cresalia had photographs made “on loca- 
tion” of himself and Jess King with the 
32-pound striped bass he caught on the 
steamboat Slough, Sacramento river, when 
fishing on Mr. King’s yacht. The picture, 
framed and glazed, has just been hung in 
Mr. King’s office. 

All the material houses in Los Angeles 
and San Francisco were represented at the 
convention of the Western Material Deal- 
ers’ Association, held here on Aug. 4 and 
5. Sessions were held every afternoon and 
evening during the two days, in the rooms 
of the San Francisco Commercial Club, 
and much important business was trans- 
acted. The next convention will be held in 
Los Angeles, on Nov. 11 and 12, and in- 
vitations to attend will be extended to the 
material jobbers of the northwest and 
south Pacific, as well as to those of Louisi- 
ana and Texas. 








Pacific Coast Notes. 





William J. Fisher, president of the Stone, 
Fisher Co., Inc., of Tacoma, Wash., died 
recently. 

N. C. Anderson, of Richmond, Cal., has 
disappeared and his store is under attach- 
ment. His assets are estimated at about 
$2,000 and his liabilities at $3,000. 

B. Rivera, retail jeweler of Calexico, Cal., 
has assigned to the Los Angeles Whole- 
salers’ Board of Trade. His liabilities are 
estimated at $1,850 and his assets at about 
$2,363. 

Julius J. Heyman, proprietor of the 
Terminal Jewelry Co., Oakland, Cal., re- 
cently prosecuted for the circumstances sur- 
rounding his bankruptcy, was, on Aug. 4, 
held to answer to the Superior Court. Hey- 
man set his capital on hand at $23.50, but, 
according to W. E. Dean, of the Federal 
building, the complainant, he had on de- 
posit in other hands the sum of $1,500. 
Bail has been fixed at $2,000. 
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George Hug, with Frohman & Co., is spend- 
ing his vacation camping near Cincinnati. 

Sam Wender, Jellico, Tenn., was a guest 
of The D. Jacobs Sons Co. while in the 
city Tuesday, Aug. 9. 

Joe Rosenbaum was taken ill while at 
Cairo, Ill., Wednesday, Aug. 10, and forced 
to cut short his road trip and return to 
Cincinnati. 

Aaron McConnell, Harrison, Ind., stopped 
over Wednesday, Aug. 10, to call on L. 
Loeb & Sons while returning home from 
au automobile trip to Millersburg, Ky., 
where he motored 10 days before to visit 
old friends and relatives. 

The Miller Jewelry Co. donated a silver 
loving cup to the Disabled American Vet- 
erans’ outing Saturday, Aug. 13. The cup 
was awarded to the winning ball team in 
the contest between the Disabled Veterans 
and the American Legion council. 

Greenwald, Hirsch & Grift entertained 
two out-of-town customers Wednesday, 
Aug. 10, in O. E. Dinkinson, Richmond, 
Ind., and Mr. Cohen, of the Montgomery 
Jewelry Co., Montgomery, W. Va. Mr. 
Cohen’s son accompanied him to Cincinnati. 

A. C. Jacobs, of D. Jacobs Sons Coa., 
decided to make the trip through Indiana 
differently when he left last week and so 
he started out in his automobile. He found 
the roads excellent and succeeded in cover- 
ing a great deal of territory in fast time. 
Gus Spiegel of the same firm left Monday, 
Aug. 8, for a trip to Michigan. 

Aaron Cohn, of Cohn, Hahn & Newstedt, 
is preparing for another fishing trip in 
Florida, having just finished a successful 
road trip in the south. He returned Aug. 
9 and plans to get away to join the disciples 
of Izaak Walton after clearing up matters 
in the office that demand his attention. 
John Gerwin returned home from a road 
trip the same day Mr. Cohn got in. 

The first of a series of dinners and en- 
tertainments to be given members of the 
Wholesale Jewelers & Manufacturers’ As- 
sociation by the organization was held Fri- 
day evening, Aug. 12, at the Ohio Boat 
Club. Following a dip in the river the 
members were served dinner on the boat. 
Afterward an informal business discussion 
closed the affair. Twenty-five members at- 
tended. 

The home of Ed. Maas, salesman for 
Richter “& Phillips, was entered by 
burglars Sunday night, Aug. 7. They took 
several quarts of liquor which he had stored 
away before prohibition went into effect 
and also took along a grip filled with cloth- 
ing which he had packed and left all ready 
for a vacation trip he was planning later 
in the week. The house was torn up by 
the burglars in their search for money, 
and liquor. They refused to take anything 
else, leaving several valuable diamond pins 
and rings untouched. 


p —— 








Jewelers visiting Indianapolis during the 
week were A. E. Lambert, a retailer of 
Stilesville; Aaron Purcell, Noblesville; M. 
T. Campbell, Roachdale; E. N. Milhon, 
Mooresville; V,. C..Loos, Tipton; C. B. 
James, Greensburg and M. C. Kline, Craw- 
fordsville. 
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Goods Well 
Displayed Are 
More Than 
Half Sold 


Give Your Windows 
a Chance to Sell 
Your Merchandise 











Thousands of progressive Jewelers know by experience of 
the profitable results to be obtained, from Modern, Sales 
Pulling Kawneerized Show Windows. 


Many Jewelers have made their new Kawneer Store Fronts 
pay their rent through the greatly increased sales their new 
windows have brought into their stores. 











“ Let us show you how a Kawneer Solid Copper Store Front 

*y will make money for you. Cut off the coupon and pin it 

“sto your letterhead. 
> 
The ™~ 
Kawneer “ay 
Company, ae 
1408 Front Street, “%s, Send for This Book Today 
Niles, Michigan. se, 
~ 
Please send me your new “ey. THE 
Book of Designs. he Kewneer 
BN is ein waeiieeb wares *e, COMPANY 
"e, NILES MICHIGAN 














STORE” KEEPIN 








That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR Tegarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 





















Profiting by a Knowledge 
of Customer-Psychology 


Written Expressly for The Jewelers’ Circular 























KNOWLEDGE of customer-psychology The jewelry store of Norbert Bertl, at 46 eration now numbered among the store’s 
A and originality in window displays Springfield Ave., is more than a store—it customers are of the fourth generation to 
and newspaper, street car and billboard is an institution. “We are serving three trade continuously at this sa since it was 
advertising have been the means of making generations of customers,” is the legend established by the uncle of the present pro- 
the name of Bertl known to thousands of which appears across the front of the base __ prietor. i ae , 
jewelry purchasers in Newark, N. J., and of one of the windows, and this is literally Mr. Bertl makes — of ei ns , an 
surrounding cities. true. In fact, many of the youngest gen- continually fosters the idea that his is a 








“GIFTS THAT LAST,” FOR ALL OCCASIONS SHOWN HERE IN PROFUSION 
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Merchants need National Cash Registers 
now more than ever before 





@ They stop mistakes, 
@) They stop losses. 
() They decrease expenses. 


@ They improve trade. 
©) They increase profits. 


We make cash registers for every line of business. 


Priced $75 and up. 


Easy payments. Liberal allowances for old registers. 
Old registers bought, sold, repaired, and exchanged. 


NATIONAL 


CASH REGISTER Co. 


DAYTON. OHIO. 
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; tore where the best jewelry for 
ae digas of the family can be secured. 
At the same time he does not overlook the 
fact that the aggregate sales to the occa- 
sional or the passing purchaser amount to 
a great deal in the course of a year, 

Window displays at the Bertl store are 
arranged with the idea of attracting both 
elasses—regular customers and those who 
seldom or never have purchased goods 
there. They aim first, to attract the passer- 
by, and then to hold the attention by many 
original and unique devices, pictures, clip- 
pings, novel arrangements, etc., all of which 
call attention to the usefulness, beauty, 
quality and worth of the jewelry on ex- 
hibit. In the window displays also, Mr. 
Bertl makes constant use of his newspaper 
advertisements. These are clipped out and 
made a part of the display. Street car 
advertising signs are utilized in the same 
way. 

It may be of interest here to speak 
specifically of what has already been indi- 
cated. In all his business dealings Mr. 
Bertl tries to establish a personal touch 
This extends far beyond those whom Mr. 
Bertl meets face to face. For many years 
practically every printed advertisement of 
the Bertl store has carried a small picture 
of the proprietor. Thus, wherever he goes, 
he is recognized by hundreds whom he has 
never met personally. They may not have 


purchased goods at his store, which, though ° 


on a busy thoroughfare, is a little out from 
the business center of the city, because it 
was out of their way, but Mr. Bertl thinks 
many of these strangers are potential cus- 
tomers, for he has built up a considerable 
trade among those who live in distant points 
in the city, and even in a number of neigh- 
boring municipalities, 

These advertisements, bearing his picture, 
when incorporated in his window displays, 
introduce Mr. Bertl to the strangers who 
may pass his store and are attracted by the 
many novel features therein. 

A recent attraction drew such large 
crowds to the Bertl store window that side- 
walk and street traffic was blocked so that 
it was necessary to have a policeman to 
keep passageway clear. Pedestrians filled 
the sidewalks, and autoists for a time so 
filled the side of the street on which the 
store is located that they interfered with 
street car traffic. 

This feature was the appearance of a 
beautiful girl in the window to demon- 
strate the charms of fine jewelry. The 
girl was Betty Pretton, 10 years old. With 
intermissions, she appeared from two to 
nine o’clock one Saturday recently. She 
appeared in two poses, one as Fairy Maid 
of the Jewelers’ Dreamland, and the other 
as a Kewpie Doll Bride. When she first 
took her position for each pose she kept 
perfectly still. As the crowd gathered, 
there would be much discussion as to 
whether she were really alive or not. When 
the curiosity of the crowd was fully aroused 
the little girl would bow and begin her 
demonstration. After she had appeared a 
couple of times, large numbers of people 
watted before the window during the inter- 
mission for her reappearance. 

The little Pretton girl was very graceful 
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in all her movements, and proved so attrac- 
tive in her poses and by. her ability to 
convey to the crowd an appreciation of 
the indefinable charm that comes from the 
correct use of fine jewelry that the man- 
ager of a chain of popular vaudeville the- 
atres has engaged her to pose for his audi- 
ences, 

As Fairy Maid of the Jewelers’ Dream- 
land, little Miss Pretton demonstrated the 
beauties and usefulness of chain and brace- 
let watches, diamond brooches, diamond 
rings, lavallieres, big solitaires, diamond 
dinner rings, pearl necklaces and other high- 
priced jewelry. The diamond bracelet watch 
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The general method of jewelry demon- 
stration used by the girl was.as follows: 
If she, for example, was showing an ex- 
pensive diamond dinner ring, she would 
examine the ring with the enthusiastic 
pleasure of one who might have just been 
given such a ring. Then she would place 
it on her finger, hold her hand off and look 
at it admiringly from several different 
angles, and would then turn her hand 
toward the crowd so they could admire its 
beauties also. When they had fully appre- 
ciated its beauties, she would hold up a tag 
showing the cost of the article. 

The window in which the Pretton girl’s 


/ 





A LIVE LITTLE LADY SHOWED INDIVIDUAL PIECES TO ONLOOKERS 


which she wore was valued at $1,500; a 
diamond ring, $3,000; a diamond bracelet, 
$1,500; a diamond dinner ring, $1,000, etc. 

As a Kewpie Doll Bride, the girl dis- 
played in the most attractive manner many 
kinds of gifts for bridesmaids, best men, 
ushers and for wedding presents. She also 
showed all styles of new engraved wedding 
rings. 

For permanent display purposes the Pret- 
ton girl made a third pose, her second dif- 
ferent pose as a fairy, but this was before 
a camera instead of a crowd. A large print 
of this was made, colored in life-like tints 
and framed for window exhibition pur- 
poses. In the accompanying photographs 
of Mr. Bertl’s store windows this picture 
of little Miss Pretton is shown in the pic- 
ture which bears the legend across the 
base, “We Sell Only the Best Jewelry.” It 
is the framed picture at the left, just be- 
hind the festooned rope of pearls. 


picture forms part of the display, and 
shown in the accompanying pictures, gives 
a general jewelry exhibit, including ropes 
of pearls, fancy rings, aquamarines, fancy 
diamond rings, scarf pins, etc. There were 
small statues of different kinds, pictures and 
other special features used to attract the 
attention of the passer-by. Noteworthy was 
the family appeal in pictures of babies and 
small children. A little tot in one picture 
displayed is trying to put a genuine dia- 
mond gold ring on her toe. That is a gen- 
uine baby ring is set into the picture. Un- 
derneath the picture is written the words, 
“Bertl Jewelry—the Fourth Generation.” 
The picture between that and the one of 
Miss Pretton shows a mother holding her 
little child, on whose finger was a child’s 
ring. 

That these special features of Mr. Bertl’s 
window displays are appreciated is fully 
demonstrated both by the fact that people 





140 THE JEWELERS’ CIRCULAR August: 17, 192}, 

















PBL OSSLSS) FAWKES es GLASS 15 — 


HAW KES 






Hawkes Le Verre de Jaune 


(Glass of Yellow) 


This newest product of Hawkes skill is the 

















profitable answer to your customers’ de- ton | 
mand for “something new.” Rock Crystal , 
Le Verre de Jaune (Glass of Yellow) is a trans- Seectinn tiie: 
lucent glassware of an exquisite yellow tint with Mounted Glass 
a soft, alabaster-like finish. Charming designs of onan Gold ff 
a iris, roses, jonquils, harebells, goldenrod and bitter- Suen oi 
sweet are used for decoration. It comes only in Enameled Glass 4 
vases. Auto Vases 
; . , Desk Sets | 
Your choice of a variety of graceful shapes ranging Cigarette Boxes ii 
from six to eighteen inches in height. Prices $1.75 Ferns pats | 
to $13.50 net, allow you the better-than-usual profit, Gal he at 
which characterizes the entire Hawkes line. ofolored Glase / 
: ‘ ‘ li f 
J Try a few pieces in your window. itch leas 
& oheriod Glass )} 
- al T. G. HAWKES & COMPANY as Matching f 
‘ase No. . Size ‘. I s 
Galdenrod, decoration Corning, N. Y. tees of Hawkes : \ 
, Pacific Coast Office: 149 Geary Street, San Francisco, California Mixing Bottle. rr A 
































AT LAST! 
Perfect Sealing Wax Impression Made by 


The Electric Sealing Wax Machine 


to save 50% of Wax and Time. 
against waste. 
(Guaranteep to make every seal a perfect seal. 
a protection against fire hazard. 
for the period of one year. 
Now in use by the United States Customs Service 
Heated electrically, and attachment will fit any electric light socket. 


LET US SEND YOU ONE. A TRIAL WILL TELL THE STORY. NO OBLIGATIONS. 
Electric Sealing Machine Corp. 316 West 31st Street 
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Findings for Jewelers SIMSON BROTHERS 125 Canal St., New York 


Dry Dock 9342 
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tand in front of the windows for a 
ime looking at the numerous unique 
well as at the jewelry itself, and 
fact that Mr. Bertl gets many 
compliments from those who step in to 
praise this or that feature. The features at- 
tract the attention of many who would 
otherwise hurry past the store, but experi- 
ence has shown that they also make sales— 





‘—Bert] Has 


i 192, 
i} CHAMBER i 
OMMERCE | 


Nowa. 8.0. 


WE ARE 
SERVING 


eons reece snats ammmea 


which from the jeweler’s point of view is 
the important thing. 

The window display bearing the legend, 
“We Are Serving 3 Generations of Cus- 
tomers,” is the watch window. Here all 
kinds of watches for men and women are 
shown. In the center is a never wind clock, 
run by battery, which has to be renewed only 
once a year. At the left are pictures of a 
previous window display printed in the 
Jewelers’ Circular. Above this is a picture 
of the store as it looked forty-five years 
ago, and a membership card in the Newark 
Chamber of Commerce. 

Above these is an advertising card such 
as is used to advertise the store in street 
cars. As can be seen, the top line says, 
“Shakespeare Says—Bertl Has.” Then fol- 
lows the following quotation from Shakes- 
peare: 

‘Win her with gifts, if she respect no 
words ; 
“Dumb Jewelry often, in their silent kind, 


3 GENERA 
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“More quick than words do move a woman's 
mind.” 

Following this quotation are the words, 
“Diamonds from Bertl’s Make Shakes- 
peare’s Words True.” 

A display window of Bertl’s Annex gives 
an exhibit of diamonds only. The diamonds 
themselves, some on cards and some in beau- 
tiful ring boxes, make a brilliant display. 
In this window also are found special fea- 
tures to attract, outside of the diamond ex- 
hibit itself. In the extreme front is a small 





statue of a bride and groom. In the center 
is the picture of a baby with a real tiny dia- 
mond ring on its finger. Immediately above 
the baby's picture is that of a beautiful 
woman who illustrates several uses to which 
diamonds are put. A diamond lavalliere 
shown in a picture is a real lavalliere in- 
serted in the picture. So are the diamond 
earrings and hair ornament. Two other at- 
tractive pictures at right and left show bril- 
liant light effects that attract attention, the 
light in one apparently produced by a big 
candle, and in the other by a Japanese 
lantern. 

Mr. Bert! utilizes well known things, clip- 
pings, quotations, etc., in his window dis- 
plays. For instance, the following quota- 
tion, to which he gave a personal touch: 


Just Smile! 


Are you feeling cross today 
Stop and Smile. 
And of course if you feel gay, 
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Why you will smile. 
You will find that it will pay 
If everywhere and every day 
At your work and at yotr*play, 
You will smile, just smile. 
Have you got the blues today? 
Try to Smile. 
If nothing helps to get a smile, 
At Bertl’s window 
You stop, and look awhile, 
And here you smile. 
In handwriting on a card, surrounded 


tate 


ATTRACTIVE WINDOW CARDS ARE USED TO INCREASE THE DISPLAY’S EFFICIENCY 


by a border which had been cut from some 
magazine, was the following?™ 


“Thanks For Stopping’ 


We thank you for stopping—for 
stopping to look at our display of 
jewelry. We hope that it pleased you, 
and if you are anxious for further in- 
formation, come inside. If you are 
not ready to buy—ThankS™anyway for 


stopping. 
NORBERT BERTL 


Serving three generations’ of customers. 


Pictures, as has been shown, are fre- 
quently used for advertising purposes by 
inserting real jewelry in them. 

It will thus be seen that originality is one 
of the principal elements in Mr. Bertl’s 
window displays, and, as in all lines of busi- 
ness, -originality plus common sense in its 
application, attracts customers. 
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Our New Onyx Rings 





Davidson 
New York City 


Wholesale Jeweler and 


Henry 
51 Maiden Lane 





Jobber of Watches 





Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 


Signet Rings. Also Gold and Filled Cases and 
American Movements and Watches. 


Prompt attention to all special orders 








FREE ym 


Newspaper electro cuts 
free with first order for 
one Or more rings. 








14 Kt Green Gold 
Genuine Cut Diamond 4/100 


to Retail 


$15.00 


An ad like the above in your 
local paper will bring results. 


Wholesale prices on the 
above rings on application. 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House”’ 
Brisbane Bldg. Buffalo, N. Y. 











Surprising Prices for 
Masonic Rings 








A variety of sizes and designs for all degrees. 


Made in 14 K. Green Gold with Green 
Gold, 18.K. White Gold or Platinum 
Front Eagle. 


Jobbers Only 


The Eureka Jewelry Co. 


247 N. J. R. R. Ave. NEWARK, N. J. 














Arrow Manufacturing Co. 


77-89 Wooster Street 
New York City 


Manufacturers of all kinds of 


Jewelry Boxes, 
Cases, 
Display Trays, 
etc. 
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Keeping Sales Volume Growing 





Valuable Tips from a Well Known Merchandising Man 




















a 
Wr HERE is always someone willing to 

buy if really you have anything to sell,” 
Louis K. Liggett is quoted as saying. “Go 
back to the time when I first began business. 
“There is no use wasting time trying to 
sell that sort of goods,” said my first boss 
in Detroit, tossing away some samples of 
dress goods. I was not supposed to know 
anything about selling—I was only 17 and 
an office boy. Being an office boy, it was 
part of my job to sweep up those discarded 
samples. I did not know enough about 
styles and selling to be able to say, without 
a test, just what would or would not sell. 
I have not yet learned that much and hope 
never to. 

“Cloth to me was then just cloth. I took 
the samples around to a friend; he liked 
them, and gave me an order. That was my 
first sale. It taught me one thing: the 
office is not the place in which to decide 
that goods will not sell. 

“A little later they sent me up to a store 
in Michigan that had failed. The owner 
had not been able to sell enough to meet 
his bills. My problem was to sell out the 
stock—at least, I thought it was. - Probably 
it was intended that I should merely sit on 
the lid. 

“It occurred to me that certainly people 
would not buy unless they knew that the 
store was on earth. The proprietor seemed 
to have neglected to speak to them about it. 
I painted the sidewalk in front of the store 
with red paint. 

“I did not stop to think that the paint 
might ruin shoes, but anyway that town did 
not go in heavily for fancy footgear. Then 
I swung out a placard: ‘All steps lead to 
this store.’ And they did, too, for that red 
paint had a most tenacious disposition. 

“The authorities had a mind to put me 
in jail—I think they should have done so. 
But the people did learn of the store and 
we sold out the whole stock in no time. 
The owner had not sold because, after a 
few months, he had decided that the people 
of the town would not buy. He could as 
easily have decided that they must buy; 
had he done so he would not have gone 
bankrupt. 


First Principles of Salesmanship 

“The instances are not offered as ex- 
hibits of personal cleverness, but only to 
show that the first principle of salesmanship 
is determination, at all costs, to sell. I 
have been selling for 30 years through 
‘good times’ and ‘bad times’ and I have 
not yet found it necessary to decide that 
‘there is no use even trying to sell.’ 

“I am firmly convinced that anything 
can be sold once, and that a good thing can 
be sold always. We have times of pros- 
Perity and times of depression in business, 
but I hold that these general descriptive 
terms in so far as a salesman is concerned 
are only to be taken as a measure of the 
selling force that he must exert. In times 
of great prosperity people will follow the 


crowd and buy; a remunerative business 
may then be done by the man who simply 
lets purchasers buy of him and does not 
try to sell to them. 

“Passing from prosperity to depression it 
becomes increasingly harder to sell, and 
soon we reach a point where prosperity 
sales methods cease to sell at all. Then 
one may sit back and say: ‘People will not 
buy’—or go out and try some new methods. 

Always a Way to Sell 

“My experience tells me that there is 
always a way to sell. I have based my 
business on that principle. In 18 years the 
business of the company of which I am 
president has increased more than 1,000 per 
cent—it has increased through every month 
of every year with the exception of one 
month in 1914. 

“Our factories have no seasons; the re- 
tail stores corporations have no seasons. 
We have planned for the future on that 
basis. Sales in 1903 amounted to a little 
more than $60,000; sales in 1920 amounted 
to about $100,000,000; we plan that the 
sales in 1921 will be at $125,000,000. These 
sales have not been the result of accidents; 
we have never sold other than in sharp 
competition—the drug field was old and 
settled when we entered it. 

“We have sold because it is the first prin- 
ciple of our business that sales in units of 
commodity, not just in price, must con- 
tinually increase at a rate in excess of the 
norma! business increase of 10 per cent a 
year. Our business has not dropped off— 
it has always increased. And here is the 
single reason: 

“We take it as absolute that people always 
buy if they can get what they want at a 
price; that if they stop buying it is because 
they are not being well sold—either the 
thing which is offered is not right or the 
method of sale is not right. 

“Tt is most unkind of the public to insist 
upon being sold to; it is considerably easier 
to conduct business with the customers 
clamoring for goods at any price than to 
have them chossey about buying at all. But 
some of us have forgotten that such is the 
normal attitude of the public. 

“Tt is abnormal for the public to want 
to buv; they have to be persuaded and the 
measure of real merchandising ability is 
the amount of success achieved under the 
most unfavorable sales conditions. Sales- 
manship begins when the prospect refuses to 
purchase. If he does not eventually pur- 
chase, then it is the selling power, not the 
buying power, which is at fault—From the 
Commercial Review. 








The Threat Indirect; “Aw,” said Willie, 
“you're afraid to fight; that’s all it is.” 

“No, I’m not,” protested Jack, “but if I 
fight my ma’ll find it out and lick me.” 

“How’ll she find it out?” 

“She'll see the doctor goin’ to your house.” 
—O. E. R. Bulletin. 


143 


A New Book for the Storekeeper 





How to Get More Business. .For 
Merchant and His Clerks. Compiled 
edited by A. E. Edgar, Editor, “The 
vertising World.” Author of “How to 
vertise a Retail Store,’ etc. 


HERE is a book that abouttds in infor- 
mation for the storekeeper. The au- 
thor is well known to readers of THE 
JEWELERS’ CircuLar as he has been one of 
its contributors for many years. He is not 
a theorist, but a practical merchant and 
advertising man and writes largely from 
experience. The scope of the book is well 
defined in the Preface, which reads: “The 
merchant of today and his clerk—the poten- 
tail merchant of tomorrow—are more and 
more beginning to realize that a knowl- 
edge of business methods and of business 
principles is essential to success. Adver- 
tising plays such a large part in the mak- 
ing of a successful business that more in- 
terest is being manifested in the subject 
every day. Advertising, including its 
branches, window display, and show card 
writing, is so important a branch of the 
retail worker’s necessary education that it 
has been thought advisable to prepare this 
volume as a text book on the subject. . 
“A wide experience in retail advertising 
and selling has enabled the compiler and 
editor to make this book so practical that 
any retail worker, whether employer or 
employe, may secure a thorough grounding 
in the principles and practices of adver- 
tising. 

“Under the title ‘Advertising,’ Part I, it 
will be found that the preparation of the 
advertisement has been given attention from 
a beginner’s standpoint, types and type ar- 
rangement, dummy preparation and proof- 
reading being explained in everyday lan- 
guage. Then follows an analysis of the 
store’s advertising policy, the advertising 
appropriation, wasteful methods, etc. In 
the chapters devoted to ‘phrasés and head- 
lines’ and ‘argument and description’ hun- 
dreds of specimens are given for the adver- 
tiser to use in making up his advertise- 
ments. 

“In the chapter ‘Little Schemes and Sell- 
ing Plans,’ are given over a hundred prac- 
tical plans for securing more business 
through publicity methods which have al- 
ready been tried and, proven successful by 
wide-awake merchants. . 

“Part II is a thorough exposition of win- 
dow display. Here the window setting is 
studied and the student shown how to make 
window backgrounds, fixtures and furniture, 
accessories and decorations. In the chap- 
ter on ‘Window Displays for Special Oc- 
casions’ is given a comprehensive review 
of the various important window events of 
the year, with hints for the preparation of 
windows suitable for the occasion. 

“No book on the subject of window dis- 
play will be found of such value to the 
beginner in window displays as the part of 
this book devoted to this subject. 

“In Part III a practical course in show 
card writing is given sojthat with a few 
hours practice the merchant or his sales- 
man may become proficient in this useful 
art. 

“In Part IV miscellaneous matter of im- 
portance to the getting of more business 
and more profit are discussed in a prac 
tical and instructive manner. 
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A COPY IS WAITING FOR YOU  . THE GREATEST JEWELERS’ 
SUPPLY CATALOG PUBLISHED 
It’s up-to-date—it’s complete throughout—every page contains information of value to you. As a reference 
book it is indispensable. It has been compiled with the greatest of care and in the most simple manner. Prices 
are right. It contains many articles which are under our exclusive control and distributed solely by us. Over 50 
years of experience, energy and conscientious work have 
enabled us to offer you this great edition. 

























Mailed free to the legitimate trade 
Fill out Coupon and mail today. 











t SWARTCHILD & CO., Chicago 
SES r Gentlemen:—Please send us a copy of 
¥ your new Catalog No. 76. 
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Technical Educational 
Methods Abroad 
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Written Expressly for The Jewelers’ Circular by Prof. Rudolf Eger, Karlstein, Austria 


(See also, in connection with this article, issue cf June 15) 




















HE passing of the apprentice, in other 
words pupil, from large clock making 

to watch making is probably the most try- 
ing period in his training and consequently 
calls for the greatest perseverance in im- 
parting instruction in the relative processes. 
To make the transition as gradual as 
possible, the first step is the making over 
again of the necessary auxiliary tools used 


Sige. 


clean shoulders and faultless threads, which 
work, if really well executed, is very good 
practice for the subsequent pivot turning. 

Then comes the turning of the recesses 
in the plate for the lower balance cock, 
after which this is turned off, pitched into 
the recess and screwed in. Then the other 
bridges, that is to say, the lower and upper 
escape cocks as well as the upper balance 


f= Bed. 
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in small clock making (small drills, coun- 
tersinks of different kinds, small lathe 
tools, etc.), to begin then with the pro- 
duction of a traveling clock movement, such 
as are used in portable clocks and for simi- 
lar purposes. By reason of its simplicity, 
the cylinder movement (cylinder escape- 
ment) is best selected for this purpose. 
In this purpose also there is required either 
a plan drawn by the pupil himself, or a 
perfect model. According to this the vari- 
ous frame parts are made from the raw 
material and made in the right proportions 
of the proper form and size by filing and 
turning. The base plate is then to be meas- 
ured out, according to the previously pre- 
pared calibering plate, the holes and the 
accessory screw threads cut. Then all the 
Screws needed are most carefully and ac- 
curately made, which means with sharp, 





cock are placed, provided with true hit- 
ting steady pins and the turning points for 
wheel and cylinder, figured out and drilled. 
After the upper balance cock has been ac- 
curately turned to size, the setting index, 
with its accompanying cover plate is fash- 
ioned from steel and in complete condi- 
tion fitted to the bridge. Then in the lower 
balance cock, the recess for the lower cover 
plate is turned and this is then fitted. In- 
dex and cover plates are then hardened, 
blued, polished white and provided with 
bevels, which must then be cleanly polished. 

A beginning is now made with a branch 
of work that often causes the repair man 
serious trouble. Although, if executed in 


a workmanlike manner it is easily and 
quickly accomplished, in the manner of its 
execution it unmistakably reveals the capa- 
bility of the workman. This is: 





The setting of hole jewels and cut jewels. 
As the setting of jewels is. regarded by 
many watchmakers as very difficult the re- 
setting of broken stones is often called for 
in repair work and the incompetent execu- 
tion of this work has often resulted in sadly 
botched settings and the like, it is pro- 
posed to dwell somewhat at length on the 
setting of jewels, with the aid of the lathe 
and the headstock. There are, it is true, 
various kinds of stone setting machines, 
stone setting openers and closing tools, with 
which, however, a faultless job can rarely 
be effected; on the other hand, previously 
good settings are often spoiled. The saving 
of time, too, in jewel setting work with 
these auxiliary tools, is only apparent, if 
once accustomed to make jewel settings with 
the headstock, it will be more quickly ac- 
complished, because in the first place, it is 
always available and -in the second, all the 
working processes can be easily observed 
and noted, and, thirdly, all kinds of set- 
tings, whether for new work or repairs, 
can be undertaken with certainty. To ac- 
quire the necessary practice and assurance 
for this branch of work, it is advisable 
to make a few settings as a test in a piece 
of sheet brass about 1.5 millimeters in thick- 
ness, in which some 0.9 to 1 millimeter 
holes have been drilled. Before beginning 
this work, the tools required must be made. 
These include, first, three or four good 
square gravers, about 2.5 millimeters thick, 
each of which is provided with a flat 
ground, sloping surface, about 12.5 milli- 
meters in length. The point of the graver 
is ground to the form shown in the ac- 
companying sketch (Fig. 1) and polished. 
An addition, what is known as a closing 
tool, must be made from a piece of round 
steel 3.5 to 3.8 millimeters thick and 120) 
millimeters in length. The two ends, un- 
equal as to length, are to be formed as 
shown in Fig. 2, hardened; heated to a 
reddish yellow and ground white. The ac- 
tual points are rounded to hemispherical 
shape, and polished by means of a pressure 
polishing file, with the aid of diamantine and 
tin file, before and afterwards, This work 
must, however, be so carried out that the 
rounded points, when tested on the finger 
nail, will in no event, scratch. A closing 
tool with a rough spot at the point, would 
bite the metal and damage the setting. 
In Fig. 3 the most common forms of the 
parts of a jewel setting are plainly depicted. 
The tools being prepared as above de- 
scribed, several test settings should be made 
in the: following manner. The previously 
prepared brass plate is cemented on to a 


suitable cement plate on the headstock with 
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Westclox 
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—gthat'sJBig Ben's family name 





Two steady profit magnets 


HETHER business is good, 

bad, or just so-so, here are two 
steady trade pluggers that will keep 
your cash register from getting stiff 
in the joints. 

America—the oldest Westclox made 
—35 years young—pioneer of that 
good Westclox construction and the 
best caseful of honest timekeeping 
in the business today at its low price. 

Pocket Ben—brother of Big Ben— 
packed in the same style of good- 
looking box—made by the same care- 
ful Westclox clockmakers—tested 


and retested until he’s just up to snuff 
and built with that famous double 
back that protects his movement 
from meddling or abuse. 

Don’t be modest about displaying 
these two numbers. Get ’em into 
your window and on the counter. 
Snap off Pocket Ben’s extra back to 
show your customers why he’s such 
a crackerjack timepiece. 

Then you’ll get the real profit bene- 
fit you have coming from our Saturday 
Evening Post advertisement this month, 
which shows both of these ready sellers, 


WESTERN CLOCK CoO., LA SALLE, ILLINOIS, U.S. A. 
Makers of Westclox : Big Ben, Baby Ben, Pocket Ben, Glo-Ben, America, Sleep-Meter, Jack o’ Lantern 


Factory: Peru, Illinois. In Canada: Western Clock Co., Limited, Peterborough, Ont. 
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that one of the holes drilled 
sheet ay centered. The bed for the jewel 
7 frst turned with the graver distinguished 
sa. in Fig. 1. The jewel should be 
a with the upper surface of the rounded 
sls 0.1 to 0.2 millimeters below the sur- 


face of the plate. To ascertain readily 
whether the jewel fits in the turned out 
bed, spear it on an angular pointed peg- 


wood. In the further success of the work, 
right measurement plays an im- 


ever 
setant ‘part. The bed graver is rested 
firmly on the T rest of the lathe, so that 


one of the long cuts R stands at right 
angles to the plate (Fig. 4). This cutter 
R effects the lateral turning out of the 
small cut g of the bed 1. According as the 
recess is to be wider or deeper, the pres- 
sure on the graver must be sidewise or in 
q straight direction, which, frequently test- 
ing with the jewel, is continued until the 
latter easily and without forcing, but at 
the same time without superfluous play 
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space, fits into the recess and its surface 
is at the required height. 

To the small cutting surface g of the 
graver, the angle form, 100 to 110° is 
purposely given, firstly so that the graver 
can be used for turning in two directions, 
left and right, but also in order to be able 
to impart to the bed a sloping, not a rectan- 
gular form. By this means it is assured 
that the jewel with its worked out sloping 
edge, will be firmly seated; also, in case 
it should be set from the other, flat side, it 
will be more securely set with its arching, 
and a vacant space, between jewel and 
bearing, will thereby be prevented, 

The bed being as regards its width b 
(Fig 5) turned to the proper size (here it 
must be noted that for the sake of at- 
tractiveness of appearance, the jewel should 
be set as free as possible), the closing 
notch S is then turned. In this purpose 
the graver B (Fig. 1) with the points 
ground slightly round, is used in the man- 
ner indicated in Fig. 5. The depth of the 
closing notch should be as nearly as possi- 
ble the same as that of the bed, but par- 
ticular care must be taken that the wall 
of material left standing for closing (Fig. 
5) is as uniformly thick as possible and 
not too high. By practice, the proper 
thickness of the wall left for closing will 
soon be ascertained, there being two points 
to be considered: too much closing ma- 
terial (too high a wall) calls for the exer- 
cis¢ of more power in closing. This causes 
loss of the feeling by which the cover pres- 
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sure of the closing tool is assured. The 
result is an uneven wall thickness, which 
almost always causes the jewel to be 
crooked and often results in its breakage. 
Too little closing material shapes too 
quickly, does not hold the closing tool, but 
flakes. If, in spite of this, the closing of 
the setting is effected, it will, however, 
be so thin, that should it later become 
necessary to reset the stone, it can not 
again be used. It is also to be noted that 
the closing all should be turned off smooth 
at the top, so as to present a small sur- 
face, otherwise the material will certainly 
rip and loosen. 

If the setting has been so far, in all re- 
spects properly made, of which we can 
readily assure ourselves by removing the 
cement plate from the headstock, the 
bed is cleansed of possible chips or dirt, 
and the stone, which to prevent its falling 
from the setting, has been moistened with 
oil or water, is placed on the bed. The 
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closing is effected by means of the closing 
tool already mentioned. This, too, is placed 
firmly on the rest of the lathe and its 
point, slightly moistened with water or oil, 
set against the base of the closing notch 
and after setting the flywheel in motion, 
not too rapidly, the free end is moved to- 
wards the jewel (Fig. 6). 

Care must be taken, above all things, 
that the closing tool bears firmly on the 
rest, so that the closing material follows 
the closing tool and not the contrary. Hav- 
ing ascertained that the jewel is well closed 
and runs exactly flat and round, nothing 
remains to be done but to give the setting 
a smooth fine polished finish, This is best 
effected by means of a graver ground in 
the same manner as the one used to turn the 
closing notch; but this graver, to assure 
a fine polished surface, must first be suit- 
ably prepared. For this purpose, the sur- 
faces edging the cutting angle, are 
polished with diamantine, on a tin or zinc 
plate, entirely free from scratches, the cut- 
ting edge should also be gone over lightly 
with it. If the closing, after the use of 
the closing tool test does not appear finely 
polished, it can also be turned again with 
the same graver. The plate is then cement- 
ed on the other side and after the hole of 
the stone has been exactly centered, the 
closing A (Fig. 6) turned. In the case in 
question it will form a simple polished 
bevel that can also be worked over with 
the same polishing graver. It is advisable 
to undertake several settings in the man- 
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ner described, to arrive at reliable practice 
and speed at work of this character. 
(To be continued) 


250 Years Old and Still “Going 
Strong” 








New Lonpon, Conn., July 27, 1921. 

Editor, JEwELERS’ CIRCULAR: 

Once in a while a clock is found that 
has performed more than its allotted task. 

I do not know the history of the clock 
and have no means of obtaining it. But 
from my reading and research, I judge it 
to be about 250 years old. With a few 
slight repairs I put it in running order. 

From the ornamentation of the dial I 
judge it to be English work. But the 
movement I believe was made in Holland. 
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OLD VERGE CLOCK WITH ALARM MECHANISM 


The movement shows fairly good work- 
manship of the bedpost style, mounted be- 
tween four turned brass pillars. All parts 
are fiied out by -hand. 

It has the verge escapement and the 
verge guide extends horizontally across the 
top of the movement and engages with 
the pendulum in the rear. The pendulum 
rod is very short and swings in a long arc. 

The movement is one day, with hour and 
half-hour strike. An unusual feature is 
that it also has an alarm mechanism. This 
is located in front and at the top of the 
main movement and is actuated by a verge 

The alarm indicator is a small dial in 
the center of the main dial and has a 
small ornamental brass hand to set it by. 
The alarm hammer is in the shape of a 
rod, striking at both ends underneath and 
inside the bell. The photograph shows 
two weights. The smaller one furnishes 
dower to the alarm while the larger one 
runs both the time and strike. 
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|’ Ribbon Clasp 
For Wrist Watches 
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Made in White, Green and Regular 


Gold, also in Platinum. 


HERPERS BROS. 


18 CRAWFORD ST., NEWARK, N. J. 


ESTABLISHED 1865 











Gold 
Silver 
Platinum 








31 Gold St., New York City 
SHIP TO EITHER PLANT 








Refiners 


Bridgeport, Conn. 
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ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE © 





WELDED PLATINUM 





Established 1858 





Gold 
Silver 
Platinum 


of hardness 


NEWARK, N. J. 











Retiners 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 


Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of July 19, 1921 


1,384,812, CLASP. Frep M. Swartz, Providence, 
R. I. Filed July 31, 1920. Serial 400,427. 

1 Claim. 
In a clasp, a jaw, a pivot member supported on 
one end of the jaw, a second jaw, sleeves on the 
second jaw embracing the pivot, and curved fingers 
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on the first jaw engaging said sleeves the outer 

ones of which are upwardly and outwardly curved 

and the central one of which has its extremity 
formed into a loop and embracing the pivot 
member. 

1,384,832. COLLAR-HOLDER. Henry E. Har 
seTH, Virginia, Minn. Filed June 24, 1920. 
Serial 391,352. 3 Claims. 

A device of the class described comprising a 
front bar formed of non-resilient material, a sleeve 
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situated intermediate its ends, a resilient wire 
passing through and supported by said sleeve and 
having its ends normally in engagement with the 
ends of said front bar for the purpose specified. 


1,384,954. JEWELER’S TORCH. Sam W. Hoxg, 
Palisade, N. J. Filed Feb. 20, 1920. Serial 
360,045. 1 Claim. 

In a jeweler’s torch of the character designated, 
in combination, a bifistulous ejector section, a 
needle valve controlling the admission of fuel gas 
thereto, a needle valve controlling the admission of 
oxygen thereto, the stem of the fuel gas control 
needle valve being formed with a screw thread of 
steeper pitch than that on the stem of the oxygen 
control needle valve, both valve stems being formed 





with radially protuberant finger rests, a constrictive 
nozzle connected with said ejector section and 
formed with a convergently contracted discharge 
port, and an oxygen jet in alinement with said 
convergently contracted discharge port and com- 
| Municating with said oxygen controlling valve, 
‘for the purpose decribed. 
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1,364,983. SAFETY-CATCH. Asuzext T. Watt, 
Providence, R. I. Filed March 9, 1921. 
Serial 450,992, 3 Claims. 

In a safety catch of the character described, a 
base, a shank, parallel forwardly directed ears 

integral with the shank, a pintle in the ears, a 





straight lever on the pintle, a head on the face end 
of the lever, and a beak cn the shank provided 
with an inwardly directed terminal slot adapted to 
guide the lever and with a hole at the inner end 
of the slot. 


1,385,117. SAFETY-CLASP. Jutius DinHOoFER, 
New York. Filed March 2, 1921. Serial 
449,118. 5 Claims. 


A device of the class described comprising a 
casing, a locking member slidable within the same, 





said locking member having a pair of spring arms 
and a spring tongue extending for a distance co- 
extensive with one of said arms, and a member in 


said casing around which said spring tongue 
engages. 
1,385,176. SOFT-COLLAR HOLDER. Fetix P. 


KintzE.k, St. Louis, Mo., assignor to Kris- 
man-Frey Jewelry Mfg. Co., Inc., St. Louis, 
Mo. Filed May 9, 1921. Serial 468,090. 4 
Clain:s. 

A soft collar holder, comprising two arcuate 
members, telescoping one within the other for a 
part of their length, an expansion spring within 
the two telescoping members limiting outward 
longitudinal movement thereof and actuating said 





members to telescope one within the other, a hook 
rigid with and extending inwardly from the con- 
cave side of each of said members near the outer 
ends thereof, and a pivoted clasp supported by 
each telescoping member and arranged to co-oper- 
ate with the hook on said member for the purpose 
described. 
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58,421. BACK OF A MiRROR, BRUSH, OR 
SIMILAR TOILET ARTICLE. Wrtiam S. 





ED 








Newark, N. J. 


Filed Jan. 13, 
Term of patent 14 


BEcCHTOLD, 
1920. Serial 351,263. 
years. 
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UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec 


tion 6 of said Act.] 





Trade-Marks Published July 19, 1921 


Ser. 143,652. (CLASS 14. METALS AND 
METAL CASTINGS AND FORGINGS.) 
Marret Bonnin, Lesexr & Guiev, Paris, 
France. Filed Feb. 16, 1921. 

Consists of the invented word ‘‘Osmior.” 


“OSMIOR” 


Particular description 
Jewelers’ Goods. 
Claims use since about Nov. 1, 1919. 
Ser. 147,817. (CLASS 33. GLASSWARE.) Tue 
Boyp-MacDonatp Co., New York. Filed May 
17, 1921, 














of goods.—Jewelry and 


Particular description of goods.—Watch-Crystals, 
Claims use since May 13, 1921. 


Trade-Mark Registrations Granted July 19, 
1921 


144,768. CHAINS FOR PERSONAL ADORN- 
MENT WHICH ARE MADE OF OR 
PLATED WITH PRECIOUS METAL, Forst- 
NER CHAIN CorpPorRATION, Irvington, N. J. 

Filed Feb. 2, 1921. Serial 143,091. PUB- 

LISHED MARCH 29, 1921. 


144,790. IMITATION PEARLS. M. GucEenueEtm, 
Inc., New York. 


Filed Jan. 14, 1921. Serial 142,253. PUB- 

LISHED MARCH 29, 1911. 

144,791. WATCHES, WATCHCASES, AND 
WATCH-MOVEMENTS. B. Gurrer & Sons, 
New York. 

Filed Nev. 11, 1920. Serial 139,525. PUB- 


LISHED APRIL 12, 1921. 


144,792. PEARLS. Sicssiz Gutter, New York. 
Filed Nov. 11, 1920. Serial 139,531. PUB- 
LISHED APRIL 12, 1921. 


144,804, WATCH-MOVEMENTS. 
Watcu Case Co., Elgin, Ill. 
Filed Dec. 6, 1920. Serial 
LISHED APRIL 5, 1921. 


ILLINOIS 


140,650. PUB- 


144,809. SILVER-PLATED FLAT-WARE— 
NAMELY, FORKS, SPOONS, LADLES 
AND KNIVES. Inrternationat SItver Co., 
Meriden and Waterbury, Conn. 

Filed Jan. 17, 1921. Serial 142,338. PUB- 

LISHED MARCH 29, 1921. 

144,870. CERTAIN NAMED JEWELRY. Tue 
Naprer-Butss Co., Meriden, Conn. 

Filed Dec. 23, 1920. Serial 141,467. PUB- 


LISHED MARCH 29, 1921. 


144,962. FINGER-RINGS. 
Inc., Buffalo, N. Y. 
Filed Oct. 28, 1920. 
LISHED APRIL 5, 1921. 


144,979. IMITATION -PEARL-BEAD NECK- 

LACES. H. Wotrr & Co., New York. 

Filed Jan. 3, 1921. Serial 141,821. 
LISHED MARCH ' 29, 1921. 


VANDERVOORT Bnros., 


Serial 138,932. PUB- 


PUB- 





Arthur H. Kasten, for 15 years connected 
with the firm of John F. Kohler & Sons, 
Inc., Richmond, Va., with Emmett G. 
Thomas, who for a like period has been an 
active member of the Nowlan Co., Inc., has 
acquired the entire stock and good will of 
the Nowlan Co., Inc., 912 E. Main St., and 
on Aug. 1 the new firm took possession of 
the business. Robert L. Winston, who for 
50 years has molded the policy of the Now- 
lan Co., has been retained as president. 











THE JEWELERS’ 


CIRCULAR August 17, 1921, 








For the Popular Moderate-Priced Flexible Bracelets 
The New American Platinum One-Piece Solid Top Gold Boxes. 


Made in all sizes shown in our Blue Catalog (except Series 1) 


Furnished already slotted and with our “H” connection, they may 
be quickly, strongly and “almost invisibly” joined. 


AMERICAN PLATINUM WORKS 


N. J. R. R. AVE. AT OLIVER ST., NEWARK, N. J. 


30 CHURCH ST., N. Y. 

















What You Must Do 
To Succeed! 


A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 

ou. Don’t put it off another day. A course at 

radley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 
Horological Department C, Peoria, IIL 











How About Acids? 


Do you know that acid will cause no end of trouble 
in a Watch or Clock? It will corrode the pivots and 
eat the metal. Are you sure that the oil you are using 
does not contain acids of some kind? 


There is positively only one oil 
for Watches and Clocks ever pro- 
duced that is absolutely free from 
acids of all kinds, and that is 


0 : : 
This is a broad statement, but 
we can prove it. 





“If you are not using Fulcrum Oil, 
you are not using the BEST Oil.” — 


FULCRUM OIL COMPANY 


FRANKLIN, PA., U. S. A. 

















| ez soun street Ora 
New York » 


PLATINUM—GOLD—SILVER 
SWEEPINGS 





20k White Gold 
14k White Gold 
White-Green Alloy 


Platinum Solders 
White Gold Solders 
Green Gold Solders 








Scie ineaainld 


DERBYSHIRE 
Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


by 
F. W. DERBYSHIRE Waltham, Mass., U. S. A. 
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